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Looks like a““Black & White’ Christmas 


BLACK & WHITE + BLENDED SCOTCH WHISKY 86.8 PROOF + THE FLEISCHMANN DISTILLING CORPORATION, NEW YORK « SOLE DISTRIBUTORS 








Sales up 
$7200 a week... 











Hundreds of new 
customers added... 











Three new delivery 
trucks ordered... 











And the telephone is the only salesman! 


Here’s another example of the les-power ol 


telephone in developing out-of-town business, LONG DISTANCE RATES ARE 


The Sun Ray Wholesale Company, an Indiana feed 
; Me Here are some examples 
and grain dealer, has built up a $375,000 annual business 
solely by calling out-of-town customers on the telephone ! Indianapolis to Akron 
The cost of the calls is less than 1° of sales. The results are Philadelphia to Bostor 


shown above Dallas to St. Louis 


Whether you sell grain or grommets, flowers or floun- Atlanta to New York 


ders—or almost anything else— you'll find that the planned Los Angeles to Washin« 


use of Long Distance doesn’t cost it pays’ We'd like 


These are the daytime 

to show you how to make profitable use of the telephone in Cena, THay < 

your business. Just call your Bell ‘Telephone Business Office Call by Number. It's Twice as Fast 
—there’s no obligation. A representative will visit you at 

your convenience. 


Deke 


4 «, 
BELL TELEPHONE SYSTEM ‘a 
’ fs 
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SINCLAIR FIRST To use 
MOST POWERFUL SOURCE OF GAMMA RAYS 
IN PRIVATE INDUSTRIAL RESEARCH 


Uranium fission products having 
a Curie strength of 5 to 6 times that 
of radiation sources now used in 
privately owned research labora 
tories—will be utilized by Sinclair 
Research Laboratories, Inc., to study 
the effect of atomic radiation on 


pe troleum processes and products 


Sinclair will build a radiation fa 
hot lab 


laboratories in Harvey 


cility; on at its research 
Illinois to 
initiate this new program. The long 
range plan includes evaluating the 
effect of 


radiation on such large-scale petro 


atomic fission product 
leum processes us cracking hydro 
cracking, hydrogenation, dehydro 


genation and isomerization. The 


SINCLAIR OIL CORPORATION 


Atomix knerey 


upp 1 1 
i I 


Commission will 
»wwertul source of gamma 
radiation in the form of used fuel 
elements trom the Materials Test 
ing Reactor near Idaho Falls, !daho 


Most so-called 
produce beta rays which will not go 


through heavy metals. After a thor 


atom smashers 


ough study gamma radiation was 


be cCuliine 


it wi penetrate the thick metal 


1} 
vall 


chosen as most desirabl 


tvpi al of high pressure high 
temperature petroleum processing 


equip ent 


In the new laboratory, the gamma 
sources will be kept in a well under 


20 feet of water. After the experi- 


mental apparatus is arranged, the 
ray source will be raised from the 
pit by a crane and manipulated with 
a pair of remotely controlled me- 
chanical “hands Operations will 
be observed through a spec ial lami- 
nated glass window set in the five 
feet thick concrete walls of the “hot 


cave 


Now, for the first time in the history 
of private industrial research, the 
powertul source of gamma radia- 
tion will throw new light on how to 
mnprove petroleum processes and 
products another peacetime use 
of the mighty atom, and another 
Sinclair “first”. 


SINCLAIR A Great Name in Oil 


600 FIFTH AVENUE 


* NEW YORK 20, N.Y. 
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By The 


Last issue, in a peek preview of 
our upcoming Eighth Annual Re- 
port On American Industry, we 
Side-Lined for you something of 
the enormity and complexity of 
the editorial job involved. But 
there is still another side that we 
think you may also like a look at: 
the scope and method 
in the amount 
work has 
Report. 

If our editors have been wearing 
down their fingers banging away 
at typewriter 
keyboards, 
equally worn 
down are the 
fingers of Assist- 
ant Editor Ruth 
Meyer and her 
crew of re- 
searchers and 
statisticians. For 
weeks they have 
been flailing 
at adding 
and 
calculating key- 
boards without 
letup. At night 
they wearily 
peck away at 
imaginary keys. 

Guts Of The Project. 
of conditioned 
standable 


involved 
of statistical 
gone into the 


vast 
which 


away 
machine 


This sort 
reflex is under- 
Never before have we 
marshalled so many complex fig- 
ures to lay bare the corporate guts 
of the 200-odd firms whose man- 
agement we are now in the process 
of dissecting. Altogether, the job 
has taken months of painstaking 
statistical work involving no fewer 
than a half million separate calcu- 
lations 

Because of its span and signifi- 
cance, the Industry Report has al- 
ways been handled as a complex 
operation, with editors and re- 
searchers tracking down the facts 
and figures 


necessary to make 


solid judgments. This year’s job 
however, is particularly complex 
and time-consuming. For this Re- 
port several new 


(t.é., 


criteria of man- 
dividend payout and 
plowback performance) have been 
devised 


agement 


each involving myriad 

Early 
in the project, regular procedures 
were set up to assure accurate and 
uniform results. Then called 
the Business Administration 


School ol Hofstra 


mathematical calculations 


we 
upon 


Long Island’s 


Numbers 


College to give us a hand with the 
calculations 


Dean 


fess« 1 


Under 
Childs and Pro- 
Steiner, Hofstra’s 
proceeded tc plow 
through the mountains of statisti 
cal material guided by the plan 

To provide our editors with the 
statistical raw materials they 
needed, Research Chief Meyer and 
back as 


company 


themselves 
William H 
Frederick 


statisticians 


her staffers began as far 
June to 
government 


last comb rec 
reports, Fores 


own extensive files and other re 


ords, 


seal ch 
They 


ranged 


sources 
also al 

for a 
steady inflow of 
information from 
companies and 
other sources 
threugh the fall 
and early 
ter months. They 
dealt in load fac 
tors 


win 


and trans 


portation ratios 
tons capacity and 
barrels of 


put, 


out 
inventory 
turnover and re 
serves, carrying 
charges and 
money 
fuel 

kilowatts and ross-ton 
freight 
The Course 


ome ol 


rates 


They checked 


cash flow 


into costs and 


miles-per train-hour 


Par For 


Taken sep 
arately the statistics that 


swam into our net might seem 
significant Researchers 
checked, fo 
the par alue of 
stock issue a largely 


Object to 


not very 


carefully example 
each company 
fictitiou 
the 
had done anything about 
giving no pai 


value see il 


compan 


tock an actual pal 


value, thereby 


toc k 


pay a tate tax 


saving investors 


elling the from having to 
the $100 


significant in 


based on 
par rate Not very 
itself 


more 


perhap except as just one 


indication as to whether a 
company really seemed 
with stockholders’ interest 

Such attention to the smaller de 


tails 


conce rned 


nowevel for the course 
Assistant Editor 


who supervised 


1S pal 
in -the eyes of 
Ruth Ann Meyer 
all the statistical operations 

When 


was gou 


ked her what she 
7 to do once the 
1956 issue wa 


plied | rT 


to bed and eep tor a 


January 1 
put to bed Ruth re 
going home, put my) elf 


v eek! 
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THE 3 TRADESMEN 


The enemy was nearly at the gates, 
and the town council was desper- 
ately trying to decide on the best 
means of defense. 


A bricklayer rose to say that their 
only salvation was bricks. A carpen- 
ter insisted on wood. And the iron- 
monger pleaded for metal. 


For Aesop, this story simply proved | | 


that sometimes it’s pretty hard to see 


beyond your own nose. 


And lots of investors are that way too, | 
They get to thinking the stocks they | | 


own are just perfect for 

their purposes, They get 

so attached to them, so 

foolishly proud of them 

sometimes, that they'll 

even try to find excuses for them when 
earnings slip or their prices fail to 
keep up with the rest of the invest- 
ment parade. 


Maybe the stocks you own are the 
best ones you could possibly have for 
your purposes —-in your circumstances. 
But maybe— just maybe— they're not. 


At least, it might be worthwhile get- 
ting an objective opinion about that, 
mightn’t it? 

Well that kind of evaluation is yours 


for the asking. 


If you'd like to know what our Re- 
search Department would do in your 
situation, learn exactly how we feel 
about the stocks you own, we'll be 
happy to tell you without charge or 
obligation of any kind. Simply address 
your letter to—- 


Wauren A. Scnots, Department SD-78 


MEKRILL LYNCH, 


PIERCE, FENNER & BEANE 
70 Pine Street, New York 5, N. Y. 


Offices in 108 Cities 








KEY TO THE 
DIRECTION OF 
MOVEMENT 


CONTINUED IMPROVEMENT FOR 2 MONTHS OR LONGER. 
NO SIGNIFICANT CHANGE FROM IMMEDIATELY PRECEDING PERIODS 


CONTINUED DECLINE FOR 2 MONTHS OR LONGER 


Map shows conditions in 87 U.S. business areas, each of which is an economic unit where 
changes depend on the same key factors. Shaded areas reflect decline or improvement for a 
two-month period ending the last week of September. 


1. Cities showing greatest change over the YEAR 


Number 
THE TOP TEN CITIES of Successive 
Months Listed 


Percentage Gain 
Over Last Year 


LARGEST GAINS | SMALLEST GAINS 
Detroit (9) +-24% Wichita (Nov.) 
Butte (10) 24 | 
Pittsburgh (9 
Charleston (2) 
Cleveland (2) 

Ft. Wayne (3) 
Norfolk 

Salt Lake City 15 
Wilmington 15 
Milwaukee 13 


Memphis (May) 
| Cheyenne (Nov.) 
Chattanooga 
| Montgomery 
| Omaha (August) 
| Savannah 

Boise 

Knoxville 


Kansas City 


Date in parenthesis indicates city has been con 
tinuously in this column since Map for indicated 
month 





DESIGNED BY FICK-S. % ¥ 


ZONE INDEXES 








bannnre « gain or loss from 
corresponding months last year 





ocT NOV 





New England + 8% 


Middle Atlantic | + 5 +8 |+8 
Midwest 417 | +17 | 419 | 
South | 412 | +9 | 9 | 
North Central + 6 +10 |4+ 9 
South Central | + 9 


Mountain +-13 


+ 9%| + 7% | 


Pacific +1) 


NATIONAL INDEX | + 8 











NEXT ISSUE: 


Fornes Eighth Annual Report On American Industry Concentrates on Man- 
agement. In a close look at 200-odd top companies in 16 vital industries, Forses’ 
editors take the measure of management quality of each, award precise scores 


Forses, 80 Fifth Avenue, New York 11, N. Y. 


I enclose 


Name 


Address 


City 
Single Copy, 


[) $5 for 1 year of Forses, [) $10 for 3 years 


(PLEASE PRINT) 


Zone State 


7a oy, Overseas, 210 a year 
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RCA TV camera encased in special! diving bell televises the activities of sea life in sunlit waters off the Gulf Stream 


Now RCA puts TV underwater to help 
the Government protect marine life 


In the Gulf Stream off Florida, a fish 
peers inquiringly into the glowing eye 
of an RCA television camera —ten fath- 
oms underwater! As the camera moves 
through the darting schools of fish, U.S. 
Fish and Wildlife Service technicians 
on the surface hover over an RCA re- 
mote control TV monitor. From what 
they see will come new improvements 
in fishing techniques and equipment to 
help the government protect marine life. 

It’s only natural that the develop- 
ment of underwater television should 
come from RCA—for it was RCA that 
introduced black-and-white TV as a 


RADIO 


service to the public in 1939. Since 
then, more people have bought RCA 
than any other television. Today RCA 
pioneers again with Compatible Color 
TV—the system that lets you watch 
wonderful new color shows or black 
and-white programs on the same set! 

The electronic and engineering skill 
behind these achievements is inherent 
in all RCA products and services. And 
continually, RCA scientists at the 
David Sarnoff Research Center in 
Princeton, N. J., delve into new 
“Electronics for Living’ — electronics 
to make life easier, safer, happier! 


CORPORATION OF 


ELECTRONICS FOR LIVING 
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U.S. Fish and Wildlife Service techni 
cians study fishing methods and equip 
an RCA remote control TV 


ment on 


monitor 


AMERICA 





READERS SAY 


DJl At 1000 By 1960? 

Sm: I was delighted to note that Ben- 
ton Walter Davis took the time and 
trouble to write you his prediction that 
the Dow-Jones Industrials would reach 
1,000 (Forses, November 15). Ben is 
forthright in calling his shot, but quite 
a long time ago in Cleveland when he 
was associated with the one and only 
Colonel Ayers he was told by the Colo- 
nel that “the only thing you can really 
count on is your fingers.” 

Josern Witeur Murray 


Holyoke, Mass 


YOU MUST SAVE AT LEAST *100 


—or you pay nothing for the advice 
in J. K. Lasser’s YOUR INCOME TAX 


We offer you this amazing guarantee, 
even if you are now using the finest pro- 
fessional counsel available. Nor does it 
matter what tax savings you are already 
planning 


Simply use J. K. Lasser's YOUR 
INCOME TAX--1956 EDITION 
until the final date for filing your 
1955 return. The cost of the book 
is only $1.95. It may save you up 
to $2,000. It must save you at least 
$100, or you get your money back 


Considering that you risk nothing, you 
shouldn't even think of figuring your 
1955 Income Tax without having, at your 
side, J. K. Lasser’s YOUR INCOME 
TAX. The new law, and recent inter 
pretations, have created many changes 
which you can turn into big and imme 
diate profits for yourself 


Over 3,000 Approved 
Tax Savings For You: 


372 approved ways to reduce taxes 
many of which call for action immedi 

567 legitimate deductions for 
employees 459 items you 
can exclude from gross income 463 
Job-and-Profession check lists, with all 
possible approved deductions for each 
occupation . 48 State-by-State check 
lists, with all deductible local taxes in 
each state 139 Medical and Dental 
expenses you can deduct . 47 ways to 
increase your exemptions (includes new 
exemptions for dependents) 76 de 
ductions for farmers 49 tax savings 
for home owners . 1,789 tax savings 
pointers that may fit your particular 
situation 


ately 


salaried 





FREE TAX AIDS NOW | 


50 Best Tax Savings Ideas 
Plus New 1955 Tax Forms 


e e ° Name 


Simon and Schuster, tnc Address 


630 Fifth Ave., N.Y. 20,N.Y c 
ity 








Simon and Schuster, Publishers, Tax Dept. T-45 
SEND FOR YOUR | 630 Fifth Avenue, New York 20, N.Y. | 
Rush me Lasser's | 
which I enclose $1.95 per 


least $100, I may return it for refund any time 
The free tax aids are mine 


(N.Y<« 


Truman Bull Market 

Sm: Reader Mandeville’s figures and 
claims (Forses, November 1) about 
stock market gains under the Democrats 
are badly garbled 

Let the speak for themselves 
during Mr. Truman’s 4-year term “in 
his own right,” the Dow-Jones Indus 
trial Average went from 177.30 on Janu- 
ary 1, 1949 to 291.90 on December 31, 
1952, corresponding to 114.60 points, or 
64.6% reader Mandeville has 78%) 
During Mr. Eisenhowei'’s 33 months in 
office the Industrials went from 291.90 
on January 1, 1953 to 487.45 on Septem- 
ber 23, corresponding to a rise of 195.55 
points, or 67.1% Since the initial 
different (177.30 vs. 291.90) 


facts 


base is and 





FREE: You will receive, with your 
. 


copy of YOUR INCOME 


TAX, two bonus dividends 


1. J. K. Laesser’s 50 BEST TAX 
SAVINGS IDEAS, tested money 
making ideas you can use in your 
business, job, home and your in 

vestments 


NEW 1955 TAX FORMS—en- 
tirely different from last year's 

filled in line by line (16 pp.)——to 
make sure you don't overlook any 


chance for savings 


You keep both 
even if 


full 


without charge 
you decide to accept 
refund offer 


our 











lf You Use Tox Experts 
to Prepare Your Returns— 
Millions of 


because they 


taxpayers miss tax savings 
are not aware of legitimate 
should call 

attention A quick glance 
check lists in this book is likely 
to remind you 


leductions they to their a« 
countant 6 
down the 

of a dozen items you may 


missed 


Start No-Risk Savings Now 


This valuable 


12 million 


have 


manual has served over 
You 


you can re 


users of past editions 
save at least $100, or 
turn the book for full 
up to April 16, 1956 
without risking a penny, so 
the 


must 


refund any time 


Mail coupon today 
you can act 


betore the year to 


end of save tax 


mrorley 





YOUR INCOME TAX-—1956 EDITION for 


copy. If this book does not save me at 
up to April 16, 1956 
heep 


me State 
please add 3% sales tax) 


r 
| 
l 


residents 


the terms are unequal (48 months vs 
32 months), comparisons other than av- 
erage rate of rise are rather meaning- 
less 

A fair comparison therefore boils 
down to this: during the Truman regime 
the average rate of rise was 28.7 points 
per year, whereas during the Eisen- 
hower period in office this rate was 71.1 
points per year, or 2% times greater! 

A. J. Giarp! 

Seattle, Washington 
Reader Gilardi might have gone a bit 

back made an additional 
the Dow-Jones Industrials 
only 1882 points in the entire 3%4-year 
period from President Truman's inau- 
at President Roosevelt's death 
on April 12, 1945, to the time he became 
President in his January 


1, 1949.—Eb. 


further and 


pom rose 


guration 


yon right on 


No Defense 

Sm: Regarding the letter from Mr. Ram- 
irez (Forses, November 15), it appears 
that you practicing field artillery 
gunnery tactics in trying to arrive at 
the market value of Standard Oil (NJ.) 
A field artillery officer brackets his ta: 

get with two rounds and, hopefully, hits 
it with the third 

You fell short on your first calculation 
of the market value of Standard’s 65,- 
400,000 shares, as pointed out by M: 
Ramirez. Then, in your comment to the 
letter, you went over the target. You 
apparently multiplied by 193% instead 
of 139%. 

If you hit the correct figure on the 
third round, it may imply that you have 
more “field artillery” talent than arith- 
metical ability 

However, as some sage once remarked, 
to err indicates at least that 
trying Donato H 
Hopkins 


are 


you are 
THOMAS 
Minnesota 


Third Round 
market 


a hit 
value of Standard 
$9,147 825 .000.—Ep 


the correct recent 
Oil's 


was 


In With The New 

Sm: In your report on 
and tobacco industry 
1, 1955), your 
inaccurate 

Marlboro, introduced by Philip Morri 
Inc. in January, 1955, as its entry in the 
popular-priced filter-tip cigarette field, 
has enjoyed the fastest rate of sales ac 
ceptance of any cigarette in the industry 
history. It is the number 
in its field in the important metropolitan 
Greater New York market. Its unique 
and distinctive flip-top case is the first 
major innovation in cigarette packaging 
since the advent of the soft paper pack- 
age 

Certainly you will agree that Forsts 
reference to Marlboros as an 
ran” is not in line with these 
facts Joun W 
New York, N. Y 


the 
(Forses, December 
Marlboro is 


cigarette 


reference to 


one cigarett 


‘also 


PACEY 


the 
pre-filter 
1955 


Forses having confused 
“also ran” status of the old 
Marlboro with its successful 


offspring.—Eb 


regrets 


neu 
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ek / 
“SPARK! NG CALES 


for food packers | 


There was a time when the cap ona 
glass jar didn’t make too much differ- 
ence. Today, women’s likes and dislikes 
in jar caps is a really important factor 
in the sale of glass packed food. 


That is the reason more and more 
packers are sealing their products with 


Crown Vacuum Lug Caps. They recog- 
nize that these are the caps which have 
the features women want .. . easy. re- 
moval... and easy replacement to 
make a tight re-seal. And they are find- 
ing that by catering to this preference 
of housewives, they really give their 
sales a lift. 


tol ey 


it oFfF/ CROWN 


vacuum 
> ony CAPS 


qu ann 
3° Teton! 


a S 


Here is a packaging improvement 
which housewives long have wanted 
and which benefits the packers, too. It 
was made possible by Crown's develop- 
ment of the Vacuum Lug Cap and the 
machinery which applies it. 


Vacuum sealing with Crown Vacuum 
Lug Caps is another example of the 
way this Company works with the in- 
dustries it serves ... of the customer 
benefits that result from its constant 
search for better products and better 
methods. 


In serving industry, Crown also 
serves the consumers of the nation, 
providing closures, containers and ma- 
chinery used in the packaging of a host 
of products that most families are con- 
stantly buying. 


CROWN CORK & SEAL COMPANY, INC. Baltimore 3, Maryland 


PRODUCTS BY 


Plants ot... 
Baltimore, Philadelphia, St. Louis, 
Detroit, Chicago, Orlando, Bartow, 
Birmingham, San Francisco, Los Angeles 


«++ BEVERAGE BOTTLE CAPS BEVERAGE BOTTLING MACHINERY 
MILK BOTTLE CAPS « MILK FILLERS METAL CAPS AND CLOSURES 
CAPPING MACHINES + PACKERS’ CANS GENERAL LINE CANS 
BEER CANS «+ “‘SPRA-TAINERS" «+ “'FREEZ-TAINERS’ «+ MERITSEAL CAPS 
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Market growth 
and MARQUETTE 


growth 


a 22%o 
increase in 
cement producing 


capacity 


Well started is a 

$16,000,000 Marquette 

expansion and improvement 

program which within a year will 

increase our annual producing capacity 

by nearly 3,000,000 barrels of portland cement 

Every dollar and every barrel of this 22 per cent capacity 
increase will go to meet growing customer requirements in 


long established Marquette markets 


This is sound expansion, centering on our plants in 
the Illinois-Wisconsin-lowa-Missouri area where firm, proved 


demand justifies further capital investment 


Mark o/ Marquette as a company to watch for sound growth. 


MARQUETTE Cement 


ONE OF AMERICA'S MAJOR CEMENT FPRODUCERS 


Operating eight cement producing plants in 
Hlinotis, lowa, Ohio, Missouri, Tennessee, Mississippi and Georgie 


Annual capacity 13,600,000 barreis 
—and some 3,000,000 more on the way 


MAROUETTE CEMENT MANUFAC TUBING CO. + BON. WA HEP GORive « CHICAGO 6, ILL 


10 


TRENDS & TANGENTS 


intercompany cooperation has reached 
some sort of new high with Glidden 
Company’s new plant at St. Joe, 
Florida. A “piggyback” chemical op- 
eration, it is spotted right next door 
to St. Joe Paper Co.’s mill, is designed 
to handle 50,000 tons annually of the 
paper company’s byproduct soap 
skimmings, which it will turn into dis- 
tilled tall oil, high grade fatty acids 
premium grade tall oil rosins, and 
byproduct pitch 

« ° “ 


Biggest year ever is the gas indus- 
try'’s characterization of 1955. Operat- 
ing revenues for the twelve months 
ending in September soared to more 
than $5.1 billion, 14.7% more than 
in 1954. Net income is also up, by 
some 10.7%, to $487 million. But taxes 
are taking a bigger bite than eve: 
in the first nine months they totalled 
$646 million, or 12.6% of operating 
revenues. This was 19° higher than 
last year 

. = ° 

Unstretchable Rubber. World rubbe: 
production is slated to rise to an esti- 
mated 4 million long tons in the next 
five years—a 25% increase. Produc- 
tion of natural rubber, however, will 
not grow more than 4%, and synthet- 
ic output will stretch to make up the 
difference. Rubber product manufac- 
turers are cheered by the change, look 
hopefully forward to the day when 
synthetic rubber, which is amenable 
to laboratory controls, will entirely 
replace “natural.” 

. » ° 


Farm income drop continues, and 
further drops are predicted by the 
Department of Agriculture. With huge 
surpluses left over from this year, 
and the heavy production expected in 
1956, farmers will get 4° less for thei: 
produce next year. Farm prices al- 
ready are down 28% since the Korean 
War peak in 1951. Agriculture may 
be too optimistic. Its predictions in 
past years have usually been too rosy 
Net farm income may drop as much 
as $1 billion below the $10.6 billion 
expected this year 

° . ° 


Westinghouse Electric settled down to 
a long strike, slashed pay of its top 
executives. All elected officers’ sal- 
aries were cut 50%, other top brass’ 
40°. At least two-fifths of adminis- 
trative and technical employees will 
be furloughed on a weekly rotation 
basis. The CIO’s Electrical Workers, 
which began the strike October 16, 
broke off negotiations November 29. 


(CONTINUED ON PAGE 41) 
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Al ' (S WHERE YOU FIND IT, TOO! 


FINDING adequate, dependable water for industrial use is 
one thing. Finding such a source of 


vater supply in a location 
that completely meets all your other plant site requirements 


as well is something else again. 

That’s where the South has the edge over less favored 
industrial regions. So many water-abundant areas in the 
Southland offer countless additional advantages for industry. 

Water may be “where you find it’’—but experts in our 
Industrial Development Department know where to find it 
in relation to all your plant site needs. Call on them! 

“Look Ahead-- Look South! 


Marry A. MpaACy 


President 


Forees, pecember 15, 





SOCONY MOBIL OIL a — 
LEADER IN LUBRICATION FOR NEARLY A CENTURY 


Affiliates: General Petroleum Corporation and Magnolia Petroleum Company 











“With all thy getting, get understanding” 


FACT AND COMMENT 





by MALCOLM 8S. FORBES 


DILLON’S SENSE-MAKING SUMMARY 

Misunderstanding, misinformation, and misinterpreta- 
tion, despite the best of intentions, frequently combine 
with the deliberate distortions of those acting with malice 
aforethought to foul up relations among decent, well- 
intentioned people. I don’t think recorded history recites 
any more substantial, selfless investment in the cause of 
world-wide, principled well-being than the multibillion 
dollar postwar expenditure of the American people 
toward the recovery and prosperity of other nations all 
over the globe. Yet the United States abroad has too 
often been thoroughly pilloried by politicians and press of 


Japan, which involve goods accounting for $89 million 
of our imports. 

“Any graph shows its zigs and zags, but the trend of 
progress toward the liberal American commercial policy 
objectives is clear. Tariffs have been reduced on thou 
On the other 
hand, the famous escape clause has been used only most 
sparingly. Only 60 the 
subject of formal application for escape clause action. Of 
these, the President decided to invoke the escape clause 


in only six instances 


ands of items over the past twenty years 


commodities have even been 


“In spite of all we have beard and read about the us« 


other nations. 

One very vital area in which this 
country has established a most signifi- 
cant long-range bridgehead for hu- 
man betterment has been in the area 
of world trade, in the reduction of 
trade-stifling tariffs, in the creation 
of mutual markets where the net re- 
ult is a higher standard of living both 
at home and abroad. But to hear the 
tale told in the press and parliaments 
of these countries, the rare exceptions 
of upped rates on watches and bicycles 
the 


reciprocity. In 


far over-balance net results of 
American 


of the 


trade one 


most penetrating summaries 
of what we have done and where ou 
trade policy is headed, the American 
France, C 


Dillon, had this to say: 


Ambassador to Douglas 

“The average duty paid on all im- 
ports into the United States figures 
out at less than 6 per cent. Such a rate 
clearly ranks the United States 
among the low tariff countries in the 
world today. By the end of 1954, the 
rates of duty as they existed twenty 
years earlier had been reduced by 75 
per cent on about 20 per cent of ow 
dutiable import trade and by 
than 50 per cent on over three-fourths 
of that Since have 
made further reductions in connection 
with the 


more 
trade then we 


recent negotiations with 
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Christmas 


Christmas is glorious. I love the 
season, the Spirit of Christmas. 
If your heart is in the right 
it affords you appropriate 
opportunity to do things for 
others, to express your goodwill, 
to let yourself go sentimentally, 
philanthropically. 

After passed the 
Biblical allotted span of three- 
score-years-and-ten, you reach 
the conclusion that life and liv- 
ing too 


place q 


you have 


often are formal, too 


often sentiment is relegated to 
the background, that too often 
humane heart throbs are sup- 
pressed 


Do we 


nate 


not too often subordi- 
our heartstrings to rigid 
formality, to comply coldly with 
“protocol”? 


The 


home to us—or 


Christmas spirit 
should bring 
home to us—the profound Bib- 
lical truth that “it is more 


blessed to give than to receive.” 


brings 


Anything which inspires unself- 
ishness makes for our enoble- 
ment. Christmas does that 
I am all for Christmas 
B. C. Forses 


May 14, 1880-May 6, 1954, 


POLO ADBABBAABABBABAAAANAAAEEN 
Par RaF STRAT RST RENE REST RL RSPR GPRS DPR RGF GT GERI RSP REP RET RET RETR REPRE OS 


= 


a Ded Td Deed Deed Pod eed Pond Vad aed Fd 


of the escape clause to restore our 


half of 1955 
exported 44 million 


watch tariff, in the first 
Switzerland 
watches and watch movements to the 
United States as compared with 4.3 
million in the first half of 1954—before 
the tariff adjustment 


“You can se¢ 


cerns actior 


occurred 
that, as far as con 
under the escape clause 
as distinguished from talk about the 
these 
really 
when viewed in 


I do 


nal If we are 


escape clause ‘zags’ in our 


policy do not loom very larg: 


perspective 
want to 


raise a Warning siz 


to continue our prog 


ress in the commercial policy field, we 


must be in a 


position to demonstrat 


to our Congr and to our peopl 


that our efforts to reduce trade bat 
being effectively 


This 


riers are matched by 


our trading partner of course 
means that in 
tarifl 


in the confe 


return for the further 


concessions we intend to mak« 


rence in Geneva 


opening 


in January, we expect roughly com 


mensurate 


Of even greate! 


conce ions 


importance, it al 


means that such concessions must not 


be nullified, as has so often 


been the 


case in the pa by restrictive and 


discriminator 


import controls, by 


spec ial tax al d by ariou forms ol 


administrative protectionism 


pect all discriminator 





controls to be abolished overnight, but we do have a right 
to expect positive and substantial evidence of good faith 
in this respect. If that is not forthcoming, the loss will 
not be ours alone. 

Every nation to prosper and, indeed, to survive 
trade with others. Tariff reciprocity by the very definition 
of the words must be a two-way street. 
Anyone can exaggerate points of dif- 
ference, but the must 
strike a balance. Abroad, more voices 
must be raised about where this coun- 
try stands. It is too easy and the 
temptation is too great for ignorant 
and/or arrogant men to say, “The heck 
with it.” Leaders abroad should find 
the courage to present the facts, be- 
cause if the trend toward greater trade is reversed, as 
Ambassador Dillon says, “The responsibility will not be 
ours alone.” 


, must 


fair-minded 


Ambassador 
(, Deuglas Dillon 


x 


JUAN BERMUDEZ MISTAKE 


HAMILTON—When you approach Bermuda by air it 
looks like a great, green fish hook, gleaming in the blue 
sea. But to Juan Bermudez, the Spanish sea captain who 
discovered it in 1515, Bermuda looked like an “Isle of 
Devils”—and so he referred to it. Lacking modern navi- 
gational instruments, those early explorers rightly feared 
the winds and treacherous reefs of the lonely Atlantic 
islands. So Bermudez passed them by, and went on to 
look for gold and adventure further west 

The British, however, took quite a different view a full 
century later, and for this Chancellor of the Exchequer 
Richard Austen Butler can be eternally grateful. Ber- 
muda is today, as one wag here puts it, “one of the bright- 
est jewels in the British Treasury.” True, Bermuda is 
merely a collection of 150 assorted little islands, 3,460 
miles from London and 580 miles from the nearest point 
in the U.S. They produce almost nothing to pay their way 
in the world, Yet this seemingly doubtful asset contributes 
more to the dollar earnings of the Sterling bloc area in 
global markets than many famed old British industries 

Of course in the early days Bermuda didn’t seem such 
a likely prize. The first settlers came here only because 
they had to: they were shipwrecked, For quite a while 
the looting of other wrecked ships was one of the main 
occupations 

Tourism started slowly. First came the big American 
yachts, anchoring in the Great Sound. Gradually Ber- 
muda became more popular, the number of American 
visitors growing even during the Depression. Then in 
1937 the flying boats of Pan Am and BOAC entered the 
picture. 

So the tourists came and brought Bermuda its present 
prosperity. But the tourists have changed the leisurely 
pace of life here very little. True, automobiles are now 
permitted and Hamilton sometimes suffers from a mild 
Bermudian imitation of a traffic jam. But in the main 
things move slowly. The Bermudians deliberately keep it 
that way. 

This relaxing atmosphere has its economic value. It's 
one of the things that most appeals to the harassed Man- 
hattan commuter or the hard-driving midwestern‘ busi- 
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nessman. Many competing resorts lack the refined air 
of peace and relaxation, the mixture of semi-tropical 
languor and British practicality as exemplified by the old 
17th Century town of St. George 

Today the tourist trade accounts for at least 90% of Ber- 
muda’s income. At the height of the season from Easter to 
Labor Day, boats and planes disgorge between 11-15,900 
tourists every month and they continue to come, but at a 
slower vate the rest of the year. The tourists have doubled 
in the past six years. 

Of course not all of the $25 million or so they'll leave 
behind ends up in London’s dollar pool. The islands can’t 
feed themselves, and that means they have to import 
from the U.S. and Canada to the tune of $16 million a 
year. But there still remains a dollar balance running 
into millions of dollars, no mean accomplishment for 
islands that can neither grow, mine nor manufacture much 
that the outside world wants. Remember that Britain’s 
famed woolens earned only $20 million last year in the 
US., its automobiles only $36 million. 

Not that Bermuda’s earnings are Britain’s to do what 
she wants with. The ties to Britain are mainly economic 
and sentimental. Lt. General Sir John Woodell, K.B.E., 
C.B., M.C. is there as governor to remind Bermudians 
and their visitors of the Imperial tie. But Bermuda is a 
truly self-governing Crown Colony with its own 335- 
year-old Parliament which some residents fondly but 
irreverently refer to as “the Gas Works.” 

Most of the 100,000 or so annual tourists probably think 
that Bermuda's legislators have a very easy time making 
laws for an idyllic spot like this. But poke a bit beneath 
the surface and you soon realize that all is not beer and 
skittles for those who think of Bermuda’s future. 

Take away the tourist trade plus the $6 million or so 
pumped in by the U.S. Armed Forces stationed here and 
the 40,000 islanders would starve. It’s not likely that these 
sources will dry up. But can tourism alone support a 
population that is growing too fast for comfort? There 
are half again as many Bermudians today as there were 
20 years ago, twice as many as after World War 1. Right 
now the standard of living is fairly high. But what will 
happen if a swelling population continues to press on the 
limited resources? 

Being coldly realistic, the fact is that Bermuda’s ex- 
ports are almost non-existent. They total barely $200,000 
a year against imports that average $2.8 million a month 

So, though the tourist is not likely to hear about it, 
Bermuda faces some 
potentially grim reali- * 
ties. To meet them the 
government has put 
up some strong bars 
against all outsiders 
except tourists. Per- 
manent settlers are not 
wanted. Immigration is 
rigidly restricted Bermeda from the Air 
, Considering these potential economic problems, that 
bearded, swashbuckling Spaniard, Bermudez, can well be 
excused for giving his namesake islands a wide berth. 
How could a 16th Century conquistador possibly foresee 
that Bermuda would become as valuable as the gold 
mines of Peru, that it would become the playground for 
a new nation whose ordinary citizens a Spanish grandee 
might well envy? 


Forses, pecemser 15, 1955 





in of oven 0. billion ix loce thon S years 


The tremendous public acceptance of Franklin's 

Savings-Plus-Protection contracts has made possible 

this record of growth . . . one of the most dramatic 
in the history of Life I..surance 


‘The Friendly 
FRANKLIN LIFE 22.33" 


CHAS. E. BECKER, PRESIDENT SPRINGFIELD, ILLINOIS 
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PLACES deep-sea fishing 


with Citres Service... 


a ee 


Cities Service, fishing for oil and gas in the waters of the Gulf of Mexico, in partnership 
with others, last year brought in a record catch of liquid petroleum. Cities Service 
“anglers” are now fishing the deepest waters yet, in search of even more gas and oil, 
to meet the needs of its fast-growing customer family. 


ciTiES ® SERVICE 


A Growth Company 





AIRCRAFT 


THUNDERFLASH & B-36 


THUNDER IN THE EAST 


On Long Island—cradle of aviation—the hand that 

rocks the cradle is Mundy Peale’s high-flying Repub- 

lic Aviation, which has one customer and the loftiest 
earnings in 25 years. 


One day two months ago, high over the 
sunbaked of California’s Ed- 
wards Air Force Base, a shiny, skinny, 
needlenosed airplane climbed and dove 
and rolled through its agonizing paces 
To the small group of nervous men on 
the ground, the swept-wing jet fighter- 
bomber—built for speed, range and 
deadly firepower, but too young to 
have a name—was simply the F-105A 
In the radio shack, they huddled 
close to the receiver, anxiously listen- 
ing for the reports beamed from aloft 
by Test Pilot Russell (“Rusty”) Roth 
When Pilot Roth put the 105A into a 
power dive and pulled out fast with his 
diving brakes (“Some brakes she’s got 
good show!”), the men in the shack 
grinned at each other. At one point, 
the 105A lost radio contact with the 
shack. After that her movements had 
to be relayed by the two F-100 
“chaser” planes that faithfully trailed 
behind. Finally, they flashed the word 
the 105A had hit Mach 1. With 10,000 
pounds of thrust from her Pratt & 
Whitney J-57 turbojet engines, she 
had crashed through the sound barrier, 
travelling faster than the speed of 
sound (760 mph at sea level) 
Forty-five minutes after take-off, 
Rusty Roth brought the F-105A to a 
whooshing stop on the Edwards strip 
and greeted the Air Force officers and 
civilians who rushed up to meet him: 
“A very nice ride indeed, gentlemen!” 
If one of the men beamed a bit more 
broadly than the others, it was under- 
standable. Said Mundy Ingalls Peale 
“I've never given birth to a baby be- 


sands 
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fore, but that’s about as close as I'll 
ever come.” 

At 49, Mundy Peale had every right 
to feel as proud as a parent. The F- 
105A is the newest offspring of the 
Republic Aviation Corp.*, of Farm- 
ingdale, L. I, the high flying plane- 
maker that Mundy Peale has piloted 
through its paces for the past eight 
years. What is more, having impressed 
the Air Force with its initial perform- 


*Traded NYSE. Price range (1955): high 
47's; low, 31. Dividend 1954): $1.82. Indi 
cated 1955 payout: $3. plus 10% stock. Ticker 

RA 


symbol 


5 
~ 


MUNDY PEALE: 


a very nice ride indeed 


IN OPERATION “FICON” 


LOSA 
brood of Republi 


preparation is a 


ance the promises to sire a 
whole new 
Already in 
reconnaissance version of the 


fighter-bombe: the RF-105A, 


under close and careful wraps is still 


F 
planes 


photo 
LOSA 


and 


another Republi 
XF-103, a radically 
mental inte 
On these three 
ing the heft 
the F-84F 
bomber and its photo-recon 
RF-84F Thunderflash 
log $650 
Republic Av 
holde: 
indeed over the next several years 
Money & Muscle Republic's 1955 
financial flight has not exactly 
either. Thi 


emake! 


development the 
different experi 
ceptor 
projects not count 
orders it already has for 
fighter 
ister, the 
(current back 
Mundy Peale’s 
1.200 share 


Thunderstreak 


million) 
lation and it 


hould have a very nice ride 


been 
bumpy year the Farming 
dale frar will crash through a 
kind of mercantile Mach 1 


loftiest sales and earnings in its jet 
propelled history 


with the 
Treasurer Thomas 
Republic net 
between $450 million and 
$500 million (v. $323.5 million in 1954) 
and net income at some $14.5 million 
with $8.9 million last 
without 


Davis estimate sales at 


somew he re 


compared 
And thi 


from the jet 


yeat 
benefit of returns 
builder's enterprising 
Republic Aviation 
Peale project 
headquartered in Lugano, Switzerland, 
which in the black 


years of operation 


overseas subsidiary 


International a pet 
. alre ady solidly 
after only two 

We've put on says Treasuret 
Davis, “a lot of financial muscle in the 
past yea! For Republi 
holders,t the muscle-building will 
mean net earnings of $11 a 


shai c- 


share, not 


ide a doven flight 
out over four days 
ingie day 

& juvenile jet 


jlic Director Paul Moore 

195,000 shares) of the com- 

; blue hares. Financier Moore 

ninded angel who kept Republic's 

Seversky Aircraft, alive in the 

inglehanded i a director of 

American Can Co. Also on American Can 
board: Mund Peale 
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RPA4F THUNDERFLASHES IN FORMATION 


1954's 
Republic flexed its financial 
muscles for all to see. To the $2 a share 
already paid in dividends this year, it 
added an extra $1 a 
another 10° 


yeatl 


quite double 


returns Last 


month 


share and still 
Said 51- 
“Financial- 
than eve! 


bonus in stock 
old Treasurer Davis 
ly, we're before.” 
In his neat, businesslike office in Re- 


stronge! 


public’s administration building, dec- 
orated only by a giant globe of the 
vorld, a wall plan of the Farmingdale 
facilities, a monster intercom through 
which he can speak with pilots aloft, 
a desk clock right out of a Thunder- 
streak cockpit, and a photo of his wife 
Betsey and their four children, Mundy 
Peale was pleased. But he had been in 
the chance-taking aircraft business 
too long to cheer. Actually, he cau- 
tioned, “I'm not satisfied.” In Peale’s 
mind, 1955 is “a balloon year,” one that 
does not reflect the “true picture” of 
Republic's capacity and performance 
For the true picture, Peale, a one- 
time brokerage man, would rather add 
up the results of the past two years 
and divide by two. “We built a lot of 
planes last year,” Peale explains, “that 
weren't delivered until 1955.” Behind 
that bottleneck lay the reasons why 
Republic turned in a disappointing 
showing last year (sales off $88 million, 
though earnings, thanks to E.P.T., 
up some $670,000 over 1953) 
“Cripples in the Yard.” Specifically, 
Peale was referring to the hot hassle a 
year ago September over the “cripples 
in the yard,” an unfortunate phrase 
coneocted by candid Secretary of De- 
fense Charles E. Wilson to describe the 
production pickle which cost Republic 
a bad and much 


wert 


press misdirected 
criticism 

The critics zeroed in on the hundreds 
of incompleted Thunderstreaks that 


began piling up in Farmingdale, await- 
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success is the ability to guess right” 
ing modifications 
tests flights by 
test pilot 


check 
Republic’s overworked 

Initially, there had been a 
of bugs in the Thunderstreak 
itself: these But 
costlier squeeze was brought 


orders and 


numbe 
had been ironed out 
an even 
about by Curtiss-Wright’s tardiness in 
solving the production kinks that kept 
knotting up its attempts to cdapt a U.S 
(the J-65) of Britain’s Arm 
strong-Siddeley Sapphire engine for 
Republic's Thunderstreaks 

All these delays converged on Farm 
ingdale, 


version 


where Republic was forced to 
chop assembly line production 40°%, 
and lop 7,000 employees off its peak 
payroll of 29,000. Finally, Charlie Wil- 
son himself stepped from a plane at 
Farmingdale. Fully aware of the 
the cutback, Wilson's only 
concern was in getting the Thunder- 
streaks moving again for the NATO 
nations that desperately needed them 

After Wilson’s whirlwind tour, Re- 
public farmed out many of the Thun- 
derstreaks to other firms for modifica 
tion and final assembly, cleared the 
cripples from the yard, got production 
hired back about 1,000 
of the employees it had let go. Still, it 
sometimes piques Mundy Peale that 
a number of read into 
Charlie” Wilson's visit a re 
to Republic. None bothered to 
point out that it was Wilson’s firs: visit 
to a plans 
fense Boss, and that he had later gone 
on to other plants 

But to Mundy Peale, all this is part 
of the game when you're playing with 
one custome! 


causes ol 


rolling again 


newspapers 
“Engine 
buke 


plant since becoming De- 


and that customer hap- 
pens to be the United States Air Force 
Republic, is a builder of fighters, 
fighter-bombers and interceptors, ex- 
clusively. Risky as it is, Republic has 
19) from 


shrunk only 
ts eggs in one bomb bay 


twice (see p 


putting all 


Says Republic’s wry Sales Vice Presi- 
dent Lowery Lawson (“Brab”) Brab- 
ham, 49; “It's been dangerous fo: 
years—that’s why we've 
much money out of it.” 
Republic Recordmakers. Republic has 
also made a lot of history out of it. In 
addition to its famed P-35 fighter (still 
in service in Sweden’s air arm afte: 
14 years), some of aviation’s most 
famed and battle-scarred aircraft have 
come, by way of Designer Alexande: 
Kartveli’s educated drawing 
out of Farmingdale. Items 
@ P-47 Thunderbolt—first 400 mph 
(and later 500 mph) fighter. Affection - 
ately nicknamed “the jug,”* the 
15,329 Bolts that Republic turned out 
in World War II for $905 million (pro 
fit: $11 million) flew 546,000 combat 
sorties, destroyed or damaged 11,874 
enemy planes, 9,000 locomotives, 160 
000 other 
equipment 
@ F-84 Thunderjet 
UN fighter-bomber operations in 
Korea. Wrote Armed Force Magazin« 
Proportionately, 40° of the fighte: 
bombers were F-84 Thunderjets; yet 
60% of the destruction [130 MIGs, 
10,000 rail “cuts”, 23,000 enemy casual 
ties, 200,000 buildings] has been at 
tributed to them.” First fighte: 
bomber capable of mid-air refueling 
and of “storing” an A-bomb. Tota! 
Jets produced by Republic: 4,457 
@ F-84F Thunderstreak—the Ai: 
Force's first swept-wing 
holder of transcontinental! 
record (Los Angeles to New 
York at a peak speed of 652 mph in 3 
hours, 44 minutes) 
@ RF-84F Thunderflash 


con speedster 


made so 


board, 


pieces of rail and moto: 


backbone of th« 


fighte 
bomber, 


speed 


a photo re- 


(650 mph-plus) tliat 


has air intake ducts on the wing roots 
so that cameras can be mounted in its 
nose. In Operation “Ficon,” the Flash 
can latch onto the belly of Convair’s 


10-engine RB-36 bomber, take off 
land and return to the mother plan 
in mid-flight, thus increasing its rang: 
(2,000 miles) considerably 

Seabee Sage. “Success in this busi- 
ness,’ declares Vice President Brab- 
ham, “lies in the ability of the design 
department to guess right.” Signifi 
cantly, only once—the one time Re- 
turned commercial—did the 
designers and the executives gues 
wrong. That was in 1946, when aii 
frame builders like Republic were i! 
prepared for the peace that was sud 
denly thrust upon the war-geared U.S 
economy. With the cold war not yet 
lukewarm, military plane orders were 
down to a trickle. Sales for the yea: 
were not expected to be more than $27 
million, vs. $222 million in 1945. Fran- 


public 


*Luftwaffe officers, according to Brab Brab 
ham, first man to fly a Jug (his report We 
hit the gocxpott had another word for 
Thunderbolts: “It was usually ‘Achtung! 
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tically, Republic began looking around 
for some way to augment its diminish- 
ing revenues. 

Republic’s third president, a genial 
Swiss-born production man named 
Alfred Marchev, was convinced he had 
the answer to Republic’s postwar 
prayers. Republic would become the 
Ford of aviation with the Seabee, a 
seaplane for the masses priced so 
cheap that no business or professional 
man could afford not to have’ one 
Dreamily, he visualized a new social 
strata of the stratosphere, in which 
whole families would hop off for week- 
ends of leisure as casually as climbing 
into the family auto. Who could blame 
Marchev? Every government survey 
proved that the air age had arrived, 
that every veteran would take his 
mustering out pay and plunk it down 
as a first payment on a private plane 

Builder Marchev not only overesti- 
mated his market (he aimed for 5,000 
sales, even advertised a price of $6,000 
before the first Seabee rolled out), but 
underestimated his costs. After plow- 
ing $7 million into hard tooling, 
Marchev sorrowfully watched the cost 
of each Seabee mount to $16,000 
Result: on sales of 1,000 planes G 
$6,000, Republic absorbed a loss of al- 
most $12 million. Oldtime RACers (as 
Republic Aviation Corp. workers like 
to call themselves) recall with no little 
irony the best Seabee story of its day 
when employees were offered the 
chance to buy Seabees “at cost,” Re- 
public’s Chief Engineer & Designing 
Genius Alexander (“Sascha”) Kart- 
veli grumbled in his heavy Russian 
accent: “This is unfair! We should be 
allowed to buy them as cheaply as 
anyone else.” 


Over the Rainbow. Republic's sex 


THUNDERJET IN KOREA: 
“it's been dangerous for years” 
Forees 
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ond postwar excursion into com- 
mercialism—the Rainbow—was just 
as ill-fated, but for entirely different 
reasons. This time Design guessed 
right, but the timing was wrong. Prob- 
ably no other Republic project is so 
fondly remembered by “Republicans” 
today as Sascha Kartveli’s plan to con- 
vert the experimental R-12 into a fleet 
airliner. The XR-12 was a fast (Mach 
75), superbly efficient plane, which 
Kartveli worked transport 
proportions. He came up with an air- 
plane capable of flying 40 passengers 
as high as 40,000 ft. for 4,000 miles at 
400 mph 

American Airlines took one look at 
the designs and jumped at it, placing 
an order for 20. Pan American threw 
in for six. But unhappily for Republic, 
1946 
airlines 


over to 


bad one for commercial 
Planes were crashing, costs 
were high and American, in particular, 
was suddenly faced with having to pay 
for newly arrived DC-6s and Strato- 
cruisers. With no funds left over for 
still newer planes, American cancelled 
out, leaving Republic holding Pan 
Am’s small bag of orders for six Rain- 
bows. Since such limited production 


Republic 


was a 


was uneconomical, was 
forced to beg off 

Nevertheless, RACers have neve! 
forgotten the Rainbow”* nor the pot of 
gold that promised to be at the end of 
it. Says Assistant Chief 
(Administration) Robert Lyman 
Bortner, 42: “There's not a plane fly- 
ing today that can match her!” 

The Big Fisherman. One plane-talk- 
ing Republic executive, looking back 
on almost a 


Engineer 


quarter century (next 
year) in which Republic has mostly 
guessed right, military 
“It’s like 
if you move upstream, you're 
likely to get a bite.” Undoubtedly the 
biggest fisherman at Republic is 
Mundy Ingalls Peale, who has guided 
Republic upstream since the day he 
took over in 1947 hard on the heels of 
Marchev’s Seabee folly. In the resul- 
tant management upheaval, the then 
40-year-old Sales Manager Peale 
stepped into the presidency and Alfred 
Marchev became Republic’s last board 
chairman (he died later that year), a 
post which, at Republic, is definitely 
considered 


Republic’s 


sums up the 
aircraft business this way 
fishing 


upstairs 7 

fifth president,+ Peale, 
according to several Republic veterans 
who have served under all five, is “the 
best of the bunch.” Says TWA Presi- 
dent Ralph Damon flatly: “Mundy’s 
the best they ever had!” Coming from 
Past President Damon who, in the dog 


*Republic built only two prototypes 
military vervions. The Air Force lost one over 
the Gulf of Mexico, the other was used for 
target practice and shot dowr 


both 


1After 
Kellert 


Alexander de Seversky 
Ralph Damon and Marche 


Wallace 


—_—<<$<—$ 


ARMY rcpusui 
vs. NAVY (GRUMMAN) 


Net Sales (Millions of Dollars) 
450 


} 
Since Korea, sales 
of Army Specialist Re 
400 public (F-84F Thunder 
streak have overtaken 
and zoomed pas! those 
350+ of Navy 


Grumman 


Specialist 
FOF.8 
Cougar). This year jet 

propelled Republi« will 
300 also show ils exhaust 
fumes to rival Neighbor 
Grumman in 
250} come 
soaring to $14.5 million 
best 


nefin 
send earnings 


showing in 


Republi« 
2008 


| 

| 
| 
| | 
| 


$s history 


8 


ims 464) 


Net Income (Millions of Dollars 


15 
10 








World Wat II 
some production miracles of his own at 
Farmingdale 
plant in Evar 


days ol brought off 
and Republic vartime 

ville, Ind. (600 P-47s a 
month), this is no small prais¢ 

Mundy Peale, who today sit 
cockpit of a vital firm with 
$650 17,00 em 
ployees and a $2 million weekly pay 
Joliet 


about 


im the 
defense 
million in orders 
roll, was born on a farm neat! 
Ill., and first 
aviation as af avy 
Ruth Le 
the family 
from the Univer 
Peale, having worked for 
Bond & Mortgage alter 


naturally turned to finance 


began thinking 


ocation when Barn 
iw forced landed in 
After graduating 


ity of Chis ago in 1929 


storme! 


cornfield 


Ame rica 
school just 
Just as naturally, he specialized in 
aviation stocks and 
of gas” 


of which he 


burned up a lot 
trying to sell the shares 
admits he palmed off on 
But 
principles of invest 
”" Still cherishing one of his earli- 
est memorie ol 


piloted by Wil 


most 
his own family savs Peale, “it 
taught me the 
ment 
flying in a 


Po t Peale 


plane 
finally 
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chucked 


master 


enrolled for a 
pilot's course, went to work 
soon after graduation as a demonstra- 
tion pilot for United Aircraft’s Sikor- 
sky Division. He worked for Hamilton 
Standard Propeller (where he first 
heard about American Airlines’ Ralph 
Damon), returned to United in 1936 
to rise to quality two 
late: (where 


finance and 


manager, and 
joined Republic 
Damon first heard about him) 

Damon & Peale. Peale Re- 
public engineer working on 
exports (he helped set the P-35 deal 
with 1939) Damon 
took over Thunderbolt production 
the sales department was 
Sales En 


impressed 


Years 


was a 

sales 
Sweden in when 
To Damon 
underrated, and so 
Peale, who him 
“enthusiasm and accuracy.” 
Damon upped his sales boss to vice 
president made Peale No. Two 
Man in the department. When the U.S 
urged Republic to establish a second- 
ary source at Evansville 


was 
ginee! 


with his 


and 


Damon sent 
Peale out as sales manager and assist- 
But when the 
general manager died Suddenly, Peale 
was made general manager of Evans- 
ville and a Republic VP. “He did an 
outstanding job in every sense,” says 
Damon. Ground for the 


ant general manage) 


Evansville 
was broken, according to Da- 
mon’'s recollection, around Easter time 
in 1942 in an Indiana cornfield. By 
Day, Peale had the first P-47 
rolling out, and within a was 
producing 300 a month 


plant 


Labor 


yeal 


In the high regard each man has for 
the other, Peale often appears to be 
playing Pythias to 
Mundy says 
Ralph Damon, “reliable and warm. He 


has all the enthusiasm of a salesman 


Damon 
Peale is a fine citizen,” 


Damon's 


but he has that one priceless ingredi 
lack 


afraid to say 


ent most 
Mundy’'s 
know.’ ” 

Make or Break. But when Mundy 


Peale took ove tottering Republic in 
1947 he to do. It 


was “make o1 remembers 


salesmen accuracy 


I don't 


never 


knew exactly what 
break,” he 
Peale’s first move was to “streamline” 


the organization. For one solid year 
he had every department head report 
directly “If Republic flopped, 
then only I would be responsible.” 
Peale 
Republic 
As sales 


to him 


was responsible for getting 
back on the military beam 
began to rise (see chart) 
Peale development of the 
Thunderjet, backing Designer Kart- 
veli’s theories straight down the line 
When Korea broke, Peale 
$100 million in 


befor c 


pushed 


wrote or- 
ders for and 
materials even a 
letter of intent from the Government 
for more aircraft 

Mundy Peale is proud of Republic's 
military achievements, but what 
pleases him most is that his Farming- 


parts 
receiving 


20 


dale airtramemaker is at last “a sound 
organization.” Says Peale: “I've tried 
to build something good for the stock- 
holder found 
that when you please one, you please 
both 
Republic's 


and the customer. I've 


4.200 stockholders 
neighboring Navy 
ist Grumman s) 


(half 
as many as special- 
nave every reason to 
Peale, Re- 
one-build- 
ing-and-grass-landing-strip of Sever- 
sky s da facility (40 
buildings on 560 acres) in the 


(it was 


be pleased. Under Builder 


public has grown from the 


to a tremendou 


very 


cradle of aviation nearby 


DESIGNER KARTVELI: 


he observed the turtle 


Roosevelt Field where Lindbergh took 
off for Paris) One of Peale’s first 
functions was to sell Republic's wai 
time Evansville 
ing tor it 
Today 

property 


plant and begin pay 
wal facilities 
Republi 
outright 
final 
the newly 
plant which 
Farmingdale land 
Among Peale’s 


two-year $12-million 


acquired 
owns all its own 


next month will 
payment ($3 million) on 


added Fairchild 


conveniently 


make 


Engine 
adjoins its 
othe: projects is a 
expansion and 
deve calls fo 
this 


anticipated net 


lopment program, which 
expenditures of $6 million 
(ove! 10) ol 


Ings) 


yeatl 
earn 
1956. In 
Peale's plans l) a 


and a like amount in 
cluded in wind 


tunnel capable of testing planes at 
2) a 
problems 
(the 
point in high-speed flight where heat 
gem ated by 
metal, causes 
out) 

Ceiling Unlimited. In his occasional 
speechn Mundy Peale 


the preacher who said he 


four times the speed of sound 


concentrated assault” on 


arising from the thermal barrie: 


friction of air against 


most of today alloys 


to weal 


aking always 


remembers 


kept his sermons short because he had 
found that very few souls were saved 
after the first 20 minutes. But when it 
comes to aviation, Peale can go on for 
days. Says he: “We're a long way from 
being over the hump in this business 
Advances im air technology will do 
more to preserve peace than any H- 


bomb ever made.” 


Though he is dead serious about 
aviation, Peale, who takes a lot of rib- 
bing about his name (“Sunday I burn, 
Mundy I. Peale”), can also joke about 
it. He sometimes accuses Designe1 
Kartveli of giving away Republic’s de- 
signs to “Buck Rogers and Captain 
Video,” and thinks “we may one day 
even exceed the speed of gossip.” As 
for the thermal! barrier, which Peale is 
will be cracked: “I guess the 
people who have been accusing the 
aircraft industry of going to hell with 
itself may be right at last—in at least 
one sense.” 


sure 


Whatever the future brings, Peale’s 
Republic is in good shape to tackle 
it. Financially, it is on solid ground 
with a recently renewed $15 million 
credit with the Chase Manhattan and 
Bankers Trust, under which it has al- 
ready borrowed $8 million payable 
in $432,000-yearly instalments, a debt 
Treasurer Davis 
burdensome 


considers far from 


Peale is especially 
about Republic’s new divi- 
dend policy, which last year went on a 
regular basis. As for its 
market shares, there are no big holders 
outside of American Can’s Moore 
President Peale, whose salary has 
than doubled (to $92,000) in 
eight years, holds 4,490 shares 

The labor front is quiet and serene 
The only strike in Republic’s history 
was a jurisdictional dispute in 1952, 
and the current contract with AFL’s 
Assn. of Machinists 
(Republic membership: 12,000) does 
until 1958 
(though wage matters are open to dis 
year). Peale’s progres- 
iveness, in fact, is catching with “Re- 
publicans.” A _ sign 
guarded front gate proclaims 


“happy” 


quarterly 


more 


International 


not come up for renewal 


cussion each 
closely 
“Quaili- 
ty is our most important product 
build it!” 

The Road Ahead. For Republic, the 
road ahead seems as 
Peale’s desk, as 


Once a two-pack-a-day 


over the 


you 


uncluttered as 
habits 
smoker, he 
licked the habit five years ago, takes 
an occasional martini (“Very cold and 
very dry”) and drives the same black 
Cadillac convertible he has had since 
1950 (it is in excellent condition) 
When Peale can take the time (“And 
there's darned little of it”), the family’s 
favorite vacation spot is the A-Bar-A 
Dude Ranch at Encampment, Wyo 


solid as his 


These days, however, Mundy Peale 
is thinking more about planes than 
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THE WIZARD OF 
FARMINGDALE 


In the office of Republic's Vice 
President & Chief Engineer Alex- 
ander Kartveli, there once hung 
a sign: “Observe the turtle—he 
makes progress only when his neck 
is out.” The sign has long since 
disappeared, mostly because De- 
signing Genius Kartveli better un- 
derstands the viewpoint of the 
hare, rather than the tortoise 

Still, in more than 25 years of 
sticking his aerodynamic neck out 
for Republic, “Sascha” Kartveli, 59, 
created for the U. S. Force 
some of its cleanest, swiftest and 
deadliest aircraft. Among them 
the P-47 Thunderbolt, World Wa: 
II's famed “jug,” the first sketch of 
which Kartveli dashed off on the 
back of an envelope. In fact, all of 
Republic’s Thunderbirds, from the 
Bolt through the Jet to the Streak 
and the Flash, are Kartveli crea- 
tions. 

His penchant for speed and 
cleanliness of design are aircraft 
legend. Kartveli once hung a pic- 


has 





ture in his office of his P-47J, but 
refused to hang one of his last 
Thunderbolt model, the P-47N, be- 
cause the Army insisted on fitting 
the plane with a bubble cockpit 
canopy, thereby breaking up its 
clean lines. Another time Kartveli 
bridled at having anything to do 
with Republic’s postwar Seabee 
fiasco aerodynamically, 
(i.e., it had struts, 
non-tapered wings, non-retractable 
landing gear) 

What Price Glory? Born in Tiflis 
Alexander: 
of the 
but he 
soon became more fascinated with 
horsepower than horses. He emi- 
grated the U.S. in 1927, four 
years later signed on with “Sascha” 
Seversky as his assistant chief en- 
gineer, and designed the P-43 Lan- 
cer, first plane Seversky ever suc- 
ceeded in selling the Army 
quantity. When “Seversky” be- 
came “Republic” in 1939, Kartveli 
went right on smashing through 
one speed barrier afte 
(400, 500, 600 mph). In the man- 


Reason 
it was “dirty” 


in Russian 
Kartveli 


Czar’s 


Georgia, 
graduate 
school, 


was a 
artillery 


to 


in 


another 


shuffle ol 1947 
Mundy Peale was picked as presi 
dent, Kartveli elected 


seat on the board 


agement when 


was to a 


Though he is a US 
like 


moody 


longtime 
Kartveli, 
intense, 
He 
memory, a 


knowledge of 


citizen, Designe: 


most Russians, is 


and sentimental has a pro- 


digious remarkable 
and 
when something goes wrong, says 
one of his devoted assistants, “You 
expect to the 
wrists.’ 
2,000 
worship 


( lassical music 


see him rush into 
to slash his 


staff ol 


and 


men’s room 
Kartveli's 


engineers 


well ove 
draftsmen 
the very board he draws on, happy 
in the that every 
order the Air Force places, Repub 
lic the but Kartveli 
gets the credit—that and a salary in 
the $100,000-a-year 

But if it that 


the man helping to put so much 


knowledge tol 


gets contract, 
bracket 

is sometimes ironk 
muscle in America’s 


ait arm is 


Russian, it bothers 
one at Republic 
ander Kartveli 


“He hates communism 


himself a no 


least of all Alex 
Says one enginee1 
worse than 


I hate spinach! 








pintos. He believes the F-105A (which 
is sure to get a Thunder-name) is “a 
very honest airplane,” the finest Re- 
public has turned out and the first 
“weapons system” plane (i.e., all in- 
tegral components designed as a uni- 
fied whole to accomplish a specific 
mission) it has made. Recently, Chief 
Air Force Test Pilot Maj. Gen. Al 
Boyd tried out the F-105. His opin- 
ion: “Fine!” As for the supersecret 
XF-103, Peale thinks it can turn out 
to be “our bread & butter airplane.” 

Yet when anyone suggests that 
whatever happens in next year’s na- 
tional elections can alter Republic’s 
prospects, Peale glares: “If politics can 
affect defense, we're going to be in 
a mess!”’ Even President Eisenhower's 
heart attack had only a limited effect 
on Republic stock. After a drop of 
three points, it bounded back ovér- 
night 

That may be one reason why Mundy 
Peale merely shrugged last month 
when the nation barely gave his new 
F-105A passing notice. Yet the feel- 
ing on the part of the nation was not 
one of indifference but of confidence 
that U.S. planemakers can be counted 
upon to stay ahead of the Russians 
That sort of confidence was a tribute 
to all the Mundy Peales and the 
Sascha Kartvelis—and to the Repub- 
lies for which they stand 
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COAL 


HOT & COLD 


Anthracite-digging Glen Al- 

den Co. now not only heats 

houses, but cools them as 

well, Partly as a result, it is 

making money for the first 
time in years. 


AFTER several of suffering 
through a private depression amidst 
general prosperity, the ailing coal in- 
dustry recently has showing 
of perking up. Last month 
Francis Owen Case, president of $86- 
million Glen Alden Co.,* which pro- 
duces 20°, of the nation’s anthracite, 
came up with one of the most encour- 
aging pieces of coal news in a long 
while. Glen Alden’s nine months’ earn- 
ings report showed profits of $1.5 mil- 
lion, equal to 85¢ a common share, 
against a deficit of $1.2 million in 1954 
an actual net gain of $2.7 million, or 
$1.75 a share, for the year 

Summer & Winter. In part, Case has 
brought this about by some of the most 
intriguing diversification Wall Street 
has seen since Stanley Warner Thea- 


years 


been 
signs 


*Traded ASE. Price 
1944; low, 11's. Dividend 


dicated 1955 payout: 40c. Ticker symbol 


range 1955) _—_ 
(1954): none. In- 
GA 


tres went into the corset business in 
1954. For $11 million last March, Case 
purchased Mathes Co., a Fort Worth 
Texas manufacturer of air condition 
Mathes has made only 
a modest contribution to Glen Alden’s 


profits but Case is 


ing equipment 
© fat counting on 
to 


before 


his new air conditioning business 


pour $3 million a year in profits 


HOPPER CARS EN ROUTE: 


more are on the way 
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COALMAN CASE; 


he put on the heat, then the chiil 


neome taxes into his treasury. He also 


expects the cooling business to keep 
when 
thinking 
ibout buying anthracite to keep warm 

; putting Glen Alden into the 


seclore 
business 


ales humming during months 


potential customers are not 


cooling howevel! 


Cast pe 


formed some major surgery on it 


anthracite coal operations, He cut back 


production from an annual rate of 5 


million to just 3.5 million tons 


drop 
ping unprofitable output. Then he cut 
overhead 20°, stepped up cost-cutting 
mechanization, got rid of the com 
outlets 
had no intention of 
Case 


promotion 


pany retail 


Finally 


getting out of 


unprofitable 
to show he 
the coal business 
advertising and 
I did not,” says he with apol 


Winston Churchill 


here to preside over a dying company 


boosted 
outlays 
ogies to ‘core 
I came here to help revive it.” 

Bad Shape. Glen Alden did look 
more than somewhat moribund when 
Case was brought in from Anaconda 
That year 
Glen Alden lost $3 million operating its 


coal 


Co. two years ago to save it 


which 
swollen to $5 million when depletion 
and depreciation were added in. Divi 
dends 


business, a deficit was 


which averaged $2 a share in 
the war, had been cut 


then eliminated entirely 


the years after 


Thanks to his merciless cost-cutting 
and a recent price boost for hard coal 
Case does not agree that all the proht 
has gone out of anthracite. This yea: 
Glen Alden to 


he expects show “ 


snare tne best ince 


profit of $1.50 a 
1949. Most of it will come from mining 
l But Case 


and selling anthracite 
content to remain wholly dependent on 


is not 


Coal I 


looking around for 


actively 


lurther acquisitions outside the coal 


that 
there will be news to report on a prom- 


busing I'm nope ful says he 


ising new acquisition before long. W« 
again be at the mercy of a 
ct so long as lan 


unning 


ELECTRONICS 





METER MAKER 


Up-and-coming Beckman In- 
struments is gambling its fu- 
ture on an age of automation. 


3ECKMAN is that rare 
beat the 
at thei own 


‘VILLE 
prolesso! who 
Zame 


ago Beckman 


then a 
professor at California In 
rechnology, tried to interest 
manufacturers in a new device 
together in his 


ctrode pH 


the acidity ol 


paraue a 
meter for deter 


{ hemi al 


solu 
that 
he wouldn't sell more 


Beck 


inessmen told him 
Undismayed 
his own 
were wrong Today 
truments, Inc turns out 
better than 500 pH meters 
Altogether last Beck- 


1 $21.3 million these 


ide range ol 


yeal 

worth ol 

other time-an 

u ng analytic instrument lol 

entific and medical use 
The 


a full-time company pre sident 


industrial 


From Prof to Pro onetime pro- 


iifteen years now, atones fo! 


election 


from academic life by 


as a Cal Tech trustee, and he 


busine much as if he were a 


ment chairman. He also tends to 
his youngish division managers 


their early 30s) as if they 


were 
an instructors, and his business 


vere a research 


foundation 
We dont want to make an instru- 
t he savs if its not a genuine 
contribution to science and technology, 
and don't want to make it if we're 
goi to have to compete with some- 


bod, makes a better one.” 


vho already 
But fo 
Beckmar 


Tine head for 


all his scientific background, 
lost no time in demonstrating 
business. During the 
n years, he has multiplied sales 
tling 17-fold, earnings nearly 19- 


mean achievement in any bus- 


NYSI Price rang 185 hig? 
19%. Dividend 1954 one. Indi 
' ' or | 


« cke 


iness. When he opened the « ompany to 
public investment, Beckman cagily re- 
tained a 37% controlling 
worth than $12 
best 1955 price 
Timing. Beckman’'s timing in intro- 
jlucing new products has been almost 
as important in his 
scientific know-how 


interest, 


more million at the 


success as his 
He launched his 
best-selling Helipot (which accounts 
for 36% of Beckman 
ales) when radar re- 
searchers started looking for an ultra- 
sensitive potentiometer. Later, just as 
the vitamin craze neared its height, he 
put his spectro-photomete: 


Instruments 


just wartime 


(a device 
for identifying chemical substances) 
on the market. In both sales 
boomed right from the start. Most re- 
cently he has cashed in on the grow 


cases, 


ing demand for industrial process con 
trols with a line of 


counters, and 


new analogue 


computers data re 
duc eTs 


Since 1951 Beckman’s 


mon first became publicly owned, its 


when com 
sales have soared from $8.2 million to 
$21.3 million, its assets from $6 million 
to $16.9 million. Profit margins dipped 
the dollar to 15 
the weight of multiplying administra- 


from 28c on under 


tive expense, but earnings continued 
to rise substantially 
$630,000 in 
last yea! 

Like 
3eckman leans heavily on government 
About 35 
government 
fields as 
atomic energy and guided missiles. But 
Beckman says he isn’t worried about 


though slowly 
1951 to $13 


from million 


other companies of its type 


business for its prosperity 
of its output is used on 


research projects in such 


cutbacks: government research pro 


grams—unlike other types of Pentagon 
buying—are always fairly stable 


Odds and Aims. Wall! Streeters hav: 


BECKMAN AND pH METER: 
the professor fooled the experts 
1955 
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debt due this month. 





A TREE GROWS IN WASHINGTON 


Every time the interes! rate goes up “4%, it costs Uncle Sam $31 
million, Tighter credit will cost the Treasury up to $102 million 
a year on refunding the $12.3 billion Government 


FFF 








Interest rale 1%% 


been impressed by the fact that despite 
research expenses of close to 10c on 
every sales dollar, Beckman earned a 
solid 15% operating profit in the past 
year. But Beckman himself is less in- 
terested in short-term profits than in 
the tremendous growth he forsees in 
the field. His immediate objective 
filling out the gaps in his automation 
control systems. Within the past year 
Beckman has acquired two firms to 
round out its chemical and medical in- 
strument lines 

Now Beckman plans a new division 
to develop transistors as a substitute 
for electronic tubes—has, in fact, al- 
ready lured transistor expert William 
Shockley away from Bell Telephone 
Laboratories. Only last month he in- 


troduced a new 


computer-counter 
equipped with sturdy magnetic ampli- 
fiers rather than short-lived, break- 
able vacuum tubes, and announced 
plans to build a second German plant 
to cope with skyrocketing European 
sales (up 300% since June). 
Dividends Can Wait. Last week, the 
handsome, 55-year-old ex-professor 
felt bullish enough to take a guess at 
next “$25 


year’s sales million,” he 


TREASURY'S HUMPHREY: 
the taxpayers’ loss . 
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244% 2%% 
said carefully, “20°; 
that’s 
doesn't mean 
stock listed last 


3% 

last 
But 
dividends for the 
month on the Big 
Board. With his expansion program 
going full tilt, Beckman belongs to the 
profits plowback 
ment 


bette: 
conservative.” 


than 
year—and 


that 


school of manage- 
“I think,” says he, “most of our 
stockholders agree a cash dividend is 


not to their benefit.” 


FISCAL 


THE PINCH 


The FRB’s anti-inflation 

medicine is a_ bitter and 

costly draught for the Treas- 
ury’s George Humphrey. 


In 1887, Baron Rothschild, the famed 
mid-Victorian banker, refused to ad- 
vance a few thousand British pounds 
credit to a timid Dutch merchant who 
came to him in 
Rothschild, 
Ford's 


lionaire 


Instead 
Henry 
world’s first bil- 
took the astonished merchant 
familiarly by the arm and walked 
him down Threadneedle St. past the 
Bank of England. Sir William Lid- 
derdale, then the Bank’s Governor, 
was airing himself at a window in the 
Court of Directors’ He bowed 
to the Baron, then saw him stroll on 
talking earnestly and confidentially to 
the Dutch merchant. Said Rothschild 
“Now Sir William sees that you are a 
proper friend of mine, you are estab- 
lished. Go in and get your credit.” 

Austerity. Last month, as austerity 
set in for sure in the U.S. money mar- 
ket, ex-Lawyer and Steelman George 
Magoffin Humphrey, Secretary of the 
U.S. Treasury 


proper 


London 
who late: 
rival as the 


became 


room 


was also in need of a 
friend—one who could estab- 
lish him in a more comfortable rela- 
tionship with ex-Stock Broker Wil- 
liam McChesney Martin, Governor of 
the Federal Board. There 
was, however, no omnipotent baron 
around to help him out. Perhaps the 
only possible source of help was Con- 
gress 


Reserve 


some of whose members have 


begun \ 
FRB's deat 


some Say 


with alarm the 
which 


threat to 


money policies, 


contain a serious 

the nation’s economy 
George 

this: by keeping a tight rein on credit, 


Martin and his 12 Federal 


member banks had put a 


Humphrey's problem was 
Reserve 
monkey 
wrench in 
fund the 
debt 


month 


Humphrey 
$12.3 


maturing 


plans to re- 
billion in 

this 
Humphrey 


government 
Last 
still 
holding conferences with his advisors, 


Martin 


booming in 


month 
while was 
with one eye on the 
talment debt 
a cavorting stock 
Federal Reserve 
Zhe the 
of a centu 

This 


increases 


nation’s 
the other on 
market, raised the 
discount rate to 
highest in almost a quarte 
prompt et off a 


annual interest 


barrage ol 
charges 
all along the credit 
Banks raised the 
loans (to fi 


dustrial in 


explosive line 


price of commercial 
mercantile and in 
entories) to a 
3g! Loan to tock went 
up to the same level, also the highest 
ince the early ‘30 

At that 


Humphrey 


high a 


broke! 


juncture the Treasury 
ome 91 
had 


interest For a 


proceeded to ell 


day note but to find buyers he 


to pay up to 2! 


man accustomed to 


borrowing hort 


term money in big chunks at 2 or 


under, that was a stiff price—th« 
treasury has had 
1953 The pressure 

borrowing cost on 
Humphrey, i to ell 
tight now ! rei note al 


highest interest the 
to pay ince late 

was toward highne! 
everything 
ready out elling in the 
market to yield 3 As a result 
late last month Geors Humphre had 
to pay 2% to refund the than 
$12.3 
this n 


opel 


more 
billion i ivi maturing 


onth—a fa 2% 


FRB’s MARTIN: 


was the economy & gain 





or 2'2%% 


earlier 


roll-over 
Just a year ago 
Humphrey was borrowing short-term 
money 


he paid for mone) 


this year 


as 144% 
The Big Pay-Up. Slight as that ex 


tra *° 


at as low 


interest might seem, it meant 
$61.5 
That is the small 
st part of Humphrey's burden. Ove: 
the next twelve months 


an extra million in carrying 


charges however! 
he will have 
than $71.6 billion of 
government 
tight o1 


to refund no less 
maturing obligations. If 
gets tighter, it 
hundreds of 


money stays 


would mean millions of 
additional carrying charges 

Treasury sdilemma notwithstanding 
FRB Governor Martin has had his ex 
pert eye on the booming stock market 
for most of this year and is determined 
to stop any excesses in the economy 
that 


Ww he mn consume! 


otherwise 
hand. So 
instaiment and mortgage debts began 
piling up at a record rate of $2 billion 
a month, bringing the total to a record 
$80 billion, he began a series of hikes 
in the FRB's discount 
The rate from 142% to 1%4% 
in April, to 2% in August, to 2%4°% 
Last month Martin 
boosted the rate once again, to 244” 
Although George Humphrey may b« 
having a painful time of it rolling over 
maturing chunks of the national debt 
Martin thought it medicine 
needed to keep the economy from suf- 
still 
too quick a 


peculative o1 might 


ret out of 


rate to banks 


row 


in September 


was the 


fering a more serious disease 


later on 


boom followed 


by ra] bust 


RAILROADS 


WAITING LINE 


Debts and dividends are all 

in a day’s worrying for the 

Baltimore & Ohio's Howard 
Simpson, 


Wuen the Baltimore & Ohio’s* Presi- 
dent Howard Simpson made railroad 
history October by refinancing 
his crippling debt through the sale of 
a walloping $280-million issue of in- 
bonds, he 
that the U.S.’s 
would be operating “on a 
than at any time in the past 
Wall Streeters agreed 
Not only had Simpson cut the B&O's 
debt by almost $17 million, but he 
whacked $2.7 million 
annual interest charges 
But stockholders 
standably 


last 


come jubilantly declared 


oldest rail carrie: 


sounde: 
basis 


25 years.” 


also from its 


though unde: 


impressed by the B&O's 
bright new look, had a burning ques 


*Traded NYSE. Price range 1955 higt 
3%, low, 35%,. Dividend (1954 $1. Indicated 
1955 pavout a? Ticker sevmi no 


ion vould Simpson also get to work 
to repair the road's incredibly shabby 
Since 1931, they 
reminding, the Beefsteak 
has paid common dividends 


three 


dividend record? 
needed no 


& Onions 


in only years, preferred in only 


even. Unless they got a better deal 
on, they might find it a little hard 
that the B&O was 


sheet 


to believe as sound 


1e balance experts said it 


Commoners 


Last 


best to con 


Collect 
on aida ni 
He not 

iy div 
1956, but 


the had 


month 
vince 
declared four $1 


idends on the p eferred 


only 
also gave commoners 
dreamed of—a 
for 1955, twice 
1954 and 1953 


really indicat 


long 
share pa) out 
collected in 


generosity 


B&O'S HOWARD SIMPSON: 


he is holding on to cald cash 


that the 
shape ’ 
first 


carne to 


B&O was in sound financial 
The B&O’s profits in 1955's 
months, stockholders noted 
$6.61 a will 
probably hit at least $8.50 by year end 
But all they 
o2—a paltry 


nine 
common share, 
were destined to see was 
94° 


Sin pson agrees 


almost apologeti- 


eally, that this is less than munifi- 
The full effect of the refinanc- 
told stockholders 
eally be felt 
traffic 


future dividend increases 


cence 
ng he will not 


But 


prospect fo! 


until next 


holds up, the 


yeal 


seems “en- 
couraging As a bit of encourage- 
ment last month 
B&O's 
quarterly 


1931 


Simpson put the 
$4 preferred on a regular $1 
basis for the first time since 


Wall 


eve detected in Simpson's tightfist- 


Safeguard Streeters 


how - 


edness desire to 


B&O 


into a 


sometning else: a 


keep the dollar-sound from 
| 


lapsing once more state ofl 


Next veal 


} dbling ndebtedne ss 


perhaps, stockholders might hound 

higher dividends. Until 
then, Simpson would be piling cold 
hard cash in the B&O’s treasury as a 
safeguard against too many 
visits to the moneylenders 


him for 


future 


DISTILLERS 


LIQUID 
REFRESHMENT 


When the cup that cheers 
lost its fiscal potency, North 
America’s largest distiller 
tried another pick-me-up: oil. 
Two years ago, Samuel Bronfman, 
64, president of Distillers Corp.-Sea 
grams, Ltd.,* North America’s 
whiskey distiller, 


needed 


largest 
that his 


income 


decided 
company from 
With 
profit margins on the downgrade and 
a vast flood of whiskey in bond, th« 
cup that cheers offered less and less 
stimulation to earnings-minded stock 
holders 


some 


outside the beverage business 


So Bronfman plunged into 
oil drilling and exploration in a big 
way. By last month, Bronfman r« 
ported, Distillers Corp.-Seagrams’ in 
vestment in oil and gas leases so fa: 
on 146,000 acres in Louisiana, Okla 
homa and Kansas had mounted to 
$15.5 million. By next July, said he, 
another $12 million to $15 million will 
be added to Distillers Corp.-Sea 
grams’ oil stake 

Bronfman is not planning to get out 
of the whiskey business into the oil 
But he does think Distillers 
Corp.-Seagrams’ oil venture can take 
some of the headaches out of its whis- 
key business and add importantly to 
its income. Drilling will be intensified 
during the coming year on properties 
where oil has shown. 

So far venture has 
not done much to perk up Distillers 
Corp.-Seagrams’ sagging earnings 
down 13.4% to $3.54 per share in fis- 
cal 1955. In fact, with sales down 2.3°; 
ihe company’s profit margin dropped 
below the 19.5% of 1954 

Bronfman expects big things from 


business 


Bronfman’s oil 


Christmas buying, now in full swing, 
and if, as Wall Streeters predict, bev- 


erage consumption increases next 


year, Distillers Corp.-Seagrams’ Bronf- 
man may have 


some more inspiring 


liquid refreshment to toast his 16,090 
stockholders in fiscal 1956. Especially 
if his oil venture begins bringing a 
cash flow into his till. 


*Traded NYSE. Price range~-(1955): high 
49: low, 30%,. Dividend (fiseal 1955) : $1.20 pilus 
SOc extra. indicated fiscal 1956 payout £0 
symbol: DCS 


Wie « s Ticker 
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HIGH FINANCE 


WAY TO WEALTH 


it all depends on how much 
you care about that old sugar 
bowl. Here’s-one formula. 





In Britain late last month, Bill 
Hughes, 50, tried to explain to tax 
collectors how he had saved $16,800 
despite the fact that his shipyard wage 
was only $56 a week. “Easy,” said 
Bill. His formula: 

Never smoked, never drank, never 
with women, never ate 
candy; shaved with his brother’s razor 
blades and borrowed his father’s shoes 
vhile the old man slept when he went 
to work on the night shift. For thir- 
teen years, said he, he had never 
bought a new suit, and never in his 
lifetime bought a flower. He charged 
his grandmother 12°, interest on the 
money he loaned her, ate everything 
on the table whether he 
or not, never took a vacation trip that 
cost more than 56 cents, and only once 
lifetime splurged on a 
Anything that out he 
patched, including his underwea1 

But Treasury officials suspected a 
simpler secret of Bill’s success: book- 
making and failure to pay any 
at all ‘ 


went out 


wanted it 


in his had 


movie wore 


taxes 


TRANSPORTATION 
EQUIPMENT 





BIG HAUL 


Thanks to its popular Vol- 
ume Van and the railroad 
‘piggyback’ boom, Roy 
Fruehauf’s trailermaker is 
rolling along. Now it is look- 
ing into a new venture: 
“fishyback” operations. 


As the U.S.’s largest producer of truck 
Detroit's Fruehauf Trailer 
Co.* has some 40% of the nation’s 
$500-million trailer market virtually 
in hatch covers, supplies the demand 
different kinds of 
But despite his company’s 


trailers, 


with some 50 
vehicles 
ranking horsepower as a trailer- 
year its hard-driving, 
strapping (6 ft., 1 in.; 200 lb.) presi- 
dent, Roy August Fruehauf, 47, had 
a drearily low-octane performance to 
report to his stockholders. With de- 


fense orders (usually 15% of sales) off 


maker, last 


*Traded NYSE 
414; low 341% 
1955 payout 

! ‘TR 


Price range (1955): high 
Dividend (1954): $2. Indicated 
$2.00 plus stock. Ticker sym 
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EARNING POWER GROWTH POWER 


Black bars show everage of 100 largest U.S. mig. cor 
perations. Shaded bers show (left) 5-year average return 
on stockholders’ equity, (right) S-year increase in equity 








Latest 12-MontTH Resu tts: 
equity, 7.6%; 


return on 
equity growth 2.3% 


the nation’s 
mild recession, and large tooling-up 
its new Volume Van, Frue- 
hauf’s earnings fell to $2.44 a share, 


a far cry from the handsome $4.46 per 


sharply economy in a 


costs tor 


share profit the company had shown 
in 1953. But things have changed 
Rolling Along. By last month, Roy 
Fruehauf was fairly crowing. His 
company’s Volume Van, which carries 
30°, more payload than conventional 
trailers but with no 


increase in out- 


side dimensions, has quickly estab- 


lished itself as a standout best seller 


ROY FRUEHAUFP: 


more horsepower, higher octane 


In Chicago last month, Roy Fruehaut 
told a group of investment men that 
thanks largely to the Volume Van 
Fruehauf's backlog of trailer orders 
stands 255 
1954 


Van was introduced 


higher than it did in Jan 


uary, before the new Volum« 


Ironically enough, Fruehauf is also 
getting a big lift from some of its nor 

mal biggest 
Afte 


railroads are at 


customers’ competitors 
years of talk, the 
last 


trailer 


the railroads 
U.S.’s 
into “piggyback” 


venturing 
hauling on 
More 
than half of the trailers bought by the 


flat-cars in a very vigorous way 


railroads for piggyback operations so 
far have been bought from Fruehaut 
Currently the 


trailers 


Fruehauf is in midst 


of delivering 250 new 


repeat order—to the Pennsylvania 


Railroad 
Give & Take 


its products 


Thi 


has 


lusty market for 
pelled standout 
Fruehauf this 
Roy Fruehauf last month could report 
15.1° to $165 
three quarters, net 
to $5.8 million, o1 
Our ale 
Fruehauf ebulliently 
million 
will be 
going to be the 
hauf’s 41 


For 


prosperity tor yeal 


sales up 


1955's first 


million in 
earn 
$2.91 a 
predicted Roy 
will reach $235 


oul 


ings up 71 
share 
this year, and earning 
1955 is 


Frue 


substantially highe 
best year in 
building 
stockholde1 
the extra take meant an extra give 
At a special they 


a management proposal for a 20c ex 


100 


years of trailer 


Fruehauf 12,355 


meeting approved 


tra quarterly dividend and a 


stock dividend. There was also a hint 
that the 


ingg some 


compan may 


be contemplat 
additional equity financing 
they authorized an 
hauf’s 
to $10 million 


Open Road 


very clear 


increase in Fru 


commor hare from 3 million 


Roy Fru naul made it 
to one and all that he do« 
not regard hi 


company present 


prosperity a merely a temporat 


phenomenon For one thing, he 


the 


Volume Vali 


noted 


" 
special expense ol 


getting the 
and other nev into 


Fo: 


Marvin 


itern 


production is now behind him 


anothe: Fruehauf profit 


which had been lipping lol ome 
2 


upgrade B 
next veal a Fruehauf thers 


time, ares nov on the 
late 
will be ore 
US 


$00,000 truck trailers o1 
100.000 more 
now operating By 1960 ne pre dict 
there will be more than a 
The trend is all our way 
no sign ol slackening 
But just in case, Roy F: 
putting out a 


highway than are 
millions 
and it show 
iehaul 
which he 
believe will take care of any drift 
“Operation Fishback Already he 
three ny companie are 
worth $14.5 million 


truck 


neet anchnot 


notes 


ping 
building five ship 
espec ially designed to carry 


trailers over wate oute 





AIRLINES 


tremendous n¢ problems involved 
Be elta) ; in opening his new route, Woolman 
, | is also hip-high in still another CAB 
MANHATTAN 


j ' route proceeding which will ultimate- 
| TRANSFER / ly decide which airline should be 


allowed to fight Eastern and Nation- 


JACKPOT 


Adventure in big business? 


Delta 
man has no trouble finding 
it. 


In their market letters to the invest 
ing public skeptical Wall 
Streeters try so hard to imply that 


there is something extraordinarily ro- 


normally 


mantic in the 
that they 
believing it 


affairs of big business 
often been accused of 
Small wonder if 
When 
top airline bosses, 
President C. E 
Woolman put 
deal last month, he 
nothing more 


have 
they 
one of the U.S.’s 
Delta Air Lines’ 
(for Collett Everman) 
over a whacking big 
think of 


appropriate to say than 


actually do 


could 


one of our longtime dreams has been 
fulfilled 

Happy Ending. Woolman’s big deal, 
had a kind of story-book 
the past 10 years he has 


to be sure 
finish For 
been unsuccessfully trying to get au- 
to fly 
densely -populated 
last September 


nautics 


thorization his planes into the 
Northeast Only 
a Civil Aero- 
looked 


Woolman's route application and re« 


in fact 
Board examine: ovel 
ommended that it be again be turned 
dow n 

But when the CAB finally made its 
last 
had indeed 
Overriding its examiner, the 
CAB gave Woolman just exactly what 
he wanted: a brand-new route from 
Atlanta to New York via 
population centers as 


long-awaited decision 


Woolman's 


true 


month, 


dream come 


such big 
Washington, 
Baltimore and Philadelphia (see map) 
For good measure, they also gave him 
permission to fly passengers into these 


cities trom 


as Houston 
“The 
Board's award,” said he, “presents the 
greatest 


as far away 


Woolman was nearly ecstatic 
challenge and the greatest 
faced.” 


Wool - 


opportunity we have ever 

Plane Shortage. 
man was dead right. During the CAB 
Delta that it could 
$25-million-a-year from the 
net some $2.3 million after 
Only once before in its history 
(1952) has Delta earned that 
much from its entire system. Even in 
highly successful fiseal 1955 (ended 
June 30), it earned only $2.2 million 
on its $54-million 


In one sense 
hearings insisted 
gross 
new route 
taxes 


evel 


revenues 
In another Wool- 
away from his 
The Board, it is 
him permission to 
start flying the new route in January 


sense, howeve: 


man is almost as fai 


goal “as he ever Was 


true, has given 


*Traded over-the-counter 
(1955) high, 45; low, 28 
1955) $1.20 Indicated 


We quarterly 


Price 
Dividend 
fiscal 1956 


range 
(fiscal 
payout 


26 


Mir Lines’ C. E. Wool- | 4 


Wall Streeters ask 


9 


will he 
planes? Delta’s entire present 

fleet is other 
What is the four-engine 
Delta has on order 10 
Douglas DC-7's—will not arrive until 
1957. In the 
an can do no more than juggle 


jut where 
get the 
47-plane tied up on 
routes more 
equipment 
ome time in 


Wooln 


his fleet in order to send at least som« 


meantime 


ships into the 
market 
and Capital 
Woolman, is 
He promptly hotfooted it out to the 
West Coast to 
Metropolitans for Au- 
While there, he made no bones 
fact that he was also look- 
Lockheed turboprop Electras 


roaming passenge! 


long dominated by Eastern 


betting he can do it 


buy five Convail 


delivery next 
gust 
about the 
ing at 
and the big jet transports being 
Douglas and Boeing 


Constant Change 


hawked by 
Regardless of the 


DELTAS WOOLMAN: 


his only monotony—change 


al for New York-to-Florida traffic 
(Other contenders: Capital, North- 
Colonial.) Now that he has his 
new route, Woolman needs only a tiny 
additional segment south of Char- 
lotie in order to throw his planes into 
the most lucrative market 
in the U.S 

If he will be many 
more equipment problems, as well as 
dog-eat-dog competition from airlines 
which have already ordered jet and 
turboprop transports. But such things 
are not likely to dampen the soaring 
spirit of one Collett Everman Wool- 
“There's only 
about this 
he chortled It's the constant 


east 


passenge! 


gets it, there 


man these days one 


thing monotonous busi- 


ness 


change 


CONFECTIONS 





COCOA IS THE 
SWEETENER 


Whats good news for Her- 
shey Chocolate is bad for 
cocoa bean growers. The 
sharp slump in cocoa prices 
has given the candymaker’s 
profit a big boost. 
In the business, one 
sweet is often another man’s 
No man that better than 
Percy A. Staples, 72, president and 
board chairman of Hershey Chocolate 
the U.S.’s largest producer of 
Last 
profits up 
first 


candy man's 
poison 


knows 


Corp.., 


chocolate and cocoa products 
month Hershey 
61°, to $1.17 a 


three quarters of 1955 


reported 
share, for the 


Wall Street pundits were predicting 
Hershey's 8,815 
bean 


an extra dividend for 
stockholders. But sup 
pliers, whose product provides He: 
shey with the only authentic source of 


cocoa 


chocolate flavor (and one of Hershey's 
major expenses), were footing part ol 
the bill for 


Cocoa beans, which last year sold fo: 


Hershey's prosperity 
as high as 72 cents a pound, last month 
dropped as low as 32 cents 

Squeeze Play. Even at that, they are 
high; until 
beans was neve! 


1946, a pound of cocoa 
more than a dime 
But since then they have been gradu- 


*Traded NYSE. Price range (1955 high 
48%,; low, #4. Dividend (1954): $2. Indicated 
1955 payout: $2 plus probable extra. Ticker 
ymbo!l: HSY 
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Where the Missouri meets the 
Mississippi, industry finds the 
center of the nation's largest 

inland waterways system, 


Another of the many 
important reasons 
why so manv new 
firms have lucated 
in Union Electric 

territory... 


Unlimited fresh water supply at your front door! 


In the Union Electric territory, 
there are more available locations 
with access to unlimited quantities 
of river water—-both for transport 
and industrial use—than in any 
other comparable area of the nation! 


WATER AND WATERWAYS 


In St. Louis as well as the attractive 
smaller nearby communities along 
the banks of the Mississippi and 
Missouri rivers, water for industry is 
abundant. Excellent purification and 
distribution facilities provide a low- 
cost water supply exceptionally free 
of bacteria, with superior potability, 
without objectionable mineral 
content. 


LOWER SHIPPING COSTS 
St. Louis is at the center of the Missis- 
sippi River inland waterway system, 
largest inland waterway in the world, 
13,494 miles of navigable rivers and 
canals—more mileage than any 


single railroad system in the nation 


The Mississippi River system con- 
nects 29 of the principal industrial 
centers of 20 states in the Mississippi 
Valley, with a total population of 
more than 13,000,000—serving by 
joint river and rail system a pop- 
ulation of more than 65,000,000. 





Other important reasons for locating 
plants, branch offices, and businesses 
in the Union Electric area: 


Near Population Center of U. S. . 
now less than 150 miles away and 
moving steadily toward St. Louis. 


Superior Rail and Highway Trans- 
port... nineteen trunk line railroads 
enter. Extensive air and highway 
systems operate from modern ter- 
minals. 


A Skilled, Diversified Labor Pool... 


no single industry employs more 


Union Electric System 


Comprising Union Electric Company of Missouri « 
Missouri Power & Light Company + Missouri Edison 
Company + Union Colliery Company « Poplar Ridge 
Coal Company 
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than 8% of the labor force. 76% of 
the industries classified by the U.S 
Census Bureau are found here. 


Low-Cost Power in Ample Supply 
... the Union Electric system sup 
plies low-cost electricity from a grow- 
ing power pool capable of handling 
largest industrial requirements 


Abundant Natural Resources .. . raw 
materials from farms, forests, mines 
are fully available. Oil and gas trans 
port systems provide easy access to 
all types of petroleum products 


INVESTIGATE THESE 
ADVANTAGES 

Find out how the nation’s most 
widely diversified industrial area fits 
your requirements, For information 

full and confidential consideration 

please address inquiries to: J. EK 
Johanson, Industrial Development 
Engineer, 315 N. 12th Blvd., St 
Louis 1, Missouri. 
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The day Zenith 


Back in early 1953, Zenith was about to 


market a 
ing 


new 
aid which 
bulky 
transistors 
electronics 


and revolutionary 
featured transistors in 

vacuum tubes. These 

the “powerhouses” of 
slashed battery operating 
costs, required only one battery instead 
of two, and promised a much longer life 


We ordered our transistors from a 
large electronics supplier and installed 
them ina pilot run of our tiny new hear 
ing aids, Then, in line with our policy of 
louble testing every Zenith product, both 
civilian and military, we sent the aids to 
our laboratory—“Phase One” in our 
testing procedure, They passed with 
flying colors 


stead of 
tiny 


Then, even though competitive mod 
ela were now being offered for sale, we 
submitted our new hearing aids for fie/d 
ind life testing, “Phase Two" of the 
rigorous test series through which ali 
new Zenith models must pass 


This field and life testing was done by 
a selected group of hard-of-hearing phy 
sicians, scientiste and other qualified 
hearing aid users who tested the sew 
product in everyday use, under every 
possible condition! Their reaction was 


ZENITH, backed by 36 yeors of speciolization 


refused to fill thousands of orders 





» enthusiastic that we tooled up, built 


nventory, and planned to hit the 
market on April 6, 1953 


Then it happened. The transistors in 
the new hearing aids began to fail due to 
a complication that could only be 
covered by prolonged actual use! 

This, at 


dis 


i moment when production 
running at full speed 
gigantic advertising program 
ready to be launched when 
dealers were shouting for shipments 
when « 


vere 
when a 


was 


onsumers by the thousands were 
begging for new hearing aids! 


In the face of all this, we called the 
whole thing off 


We refused to fill thousands of orders 
that had already poured in. We refused 
to give our customers a hearing aid that 
might fail when it was needed most. We 
urged people to continue buying the 
reliable vacuum tube model until tran 
sistors were perfected. 


And perfected they finally were. After 
again assembling the new transistor 
hearing aids after again testing them 
in the laboratory and in the field, Zenith 
finaily offered them to the public in 


serves America with ao 


STRONGER 


November, 1953. At long last, here was 
a transistor hearing aid which would not 
fail those who depended upon it... a 
new, quality hearing aid which had 
finally earned the right to bear the 
Zenith insignia. 


This story is just one more example of Zenith's 
insistence upon testing, re-testing, and abso 
lute perfection. It is one reason why Zenith 
is called upon so frequently by the Govern- 
ment to turn out always-dependable weap- 
ons of defense. Our 36 years of specializa- 
tion in radionics has created a Pledge of 
Quality which remains inviolate: always the 
best of everything 
Zenith makes. 


EIT 


in everything that 


a FPF 


z 


The royalty of TELEVISION and RADIO 


ALSO MAKERS OF FINE HEARING AIDS 


Zenith Radio Corporation « Chicago 39, Illinois 


DEFENSE AND A BETTER WAY OF LIVING 
Forses 
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ally rising, putting a squeeze on Her- 
shey’s profit margins. 

The pinch became extreme last year 
when drought damaged the Brazilian 
cocoa crop. Staples was faced with 
three unpalatable choices: 1) he could 
do without cocoa altogether, using 
artificial vegetable fat substitutes 
(some of his competitors, confronted 
by the same dilemma, did so); 2) he 
could raise the price of the traditional 
nickel chocolate bar; or 3) he could 
buy cocoa beans at the current in- 
flated prices and grimly absorb the 
additional expense. 

Staples took the last way out, but 
the decision was by no means an easy 
one. Hershey’s profit margin, squeezed 
between jumping cocoa beans and the 
unstretchable nickel, had already 
dropped by one third—from 6.6% in 
1953 to 4.4% last year 

Substitute Exit. Other candymen have 
questioned whether Hershey’s insis- 
tence on the real thing in chocolate 
has paid off. Privately owned Curtiss 
Candy Co., for one, has not used real 
chocolate (or cocoa beans) in its Baby 
Ruth for seventeen years. Yet it still 
claims Baby Ruth as the most popular 
candy bar in the U.S. But Hershey’s 
reply is flat: “We have no interest in 
making anything but real chocolate.” 

A conservative, closely-held con- 
cern (70% of its 2,399,251 shares are 
owned by the Milton Hershey School), 
Hershey does virtually no advertising, 
relies instead on its long-established 
reputation. Last month even Her- 
shey’s critics had to admit that, ‘or 
the time being anyway, Hershey’s 
adamant policy is working fine. With 
cocoa beans at 32 cents, Staples has 
been able to cut wholesale prices in a 
bid for more sales. Thus, even though 
Hershey’s dollar volume is down $5.5 
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million, to $109.3 million for the first 
three-quarters, profits rose 61%. At 
least until the next cocoa bean short- 
age, Staples is satisfied there will be 
plenty of sugar at Hershey’s 


AUTOS 


OUT OF THE RED 


The shrunken, chastened 
remnant of Kaiser’s ambi- 
tious invasion of Detroit is 
finally climbing out of the 
red, 




















from the 
Kaiser 

1945 to 
own 


ALMOST 
Henry J 
troit In 
at their 


time Shipbuilde: 
first went to De- 
beat the carmakers 
game, Kaiser Motor 
Corp.’s* fiscal flivver has been travel- 
ing on four flat tires. Last month, for 
the first time since 1948, President 
Edgar Kaiser threw a scrap of good 
news to despondent stockholders, who 
had bought stock, now quoted at 
around 4, for $10 and $20.25 in 1945 
and 1946 when the firm’s chances 
looked good. Kaiser's news: the com- 
pany would probably show a profit 
in 1955. 


*Traded American Stock Exchange 


Price 
range (1955) high, 5; low, 2% JYividend 
(1954): none. 'ndicated 1955 payout: none 


Ticker symbol 








Not Talking. At the three-quarte! 
mark, Kaiser had made a profit of $3.6 
million, sold $124.5 million worth of 
cars, trucks, and jeeps. The company 
was not talking about comparable '54 


figures. But with his Kaiser and 
Willys passenger car assembly lines 
largely idle since June, Kaiser was 
not likely to equal his $212.4 million 
1954 sales. More important, he was 
not likely to match his $35 million 
1954 deficit either Even so, with 


operating 1955's first nine 
$746,685, the 
till far from hitting on all 
The bulk of Kaiser's $3.6 


million net was derived from 


income to! 


months at a bare 


com- 
pany 
cylinders 
“various 
non-operating and special items of in 
come,” at least some of which are cer- 
Main 
royalties from operations in Israel and 


the Netherlands 


plants 


tainly non-recurring items 


profits on sales of 
machinery and equipment 
Dismal Past. Except for a $29.38 
million profit in 1947 and 1948, Kaise: 
Motors managed to lose $122.28 mil 
1945 and 1954, piled up 
total of $81.1 mil 
from the Reconstruction 
Finance Corp,, the Bank of America 
and the Henry J. Kaiser Co 
Having already retreated from Wil 
low Run to the more modest 
phere of the Willys plant at 
Ohio, Kaiser is currently 
leasing most of his other 


lion between 
along the way a 
lion in loans 


parent 


atmos- 
Toledo, 
selling o1 
plants and 
concentrating on the jeep line of com 
mercial and utility 


Willys-Overland 
bought in 1953 


vehic les ac quired 


Kaiser 


from which 


Kaiser's fiscal motor admittedly had 
coughed encouragingly, but there was 


no real evidence that the 


engine Was 
By late Yovem be Kalse had tu ed out 
only 6,680 passenger cat compared wit 
15,633 1954, t mercial vehicle produc 
tion had rise 0.509 la eat 


to 13,620 









AUTOMAKER EDGAR F.; 


four 


flat tires 
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about to start 


long 


Stockholders, who had 
grown weary ol waiting 
for either better market prices or divi- 
dends (prohibited in any .case by 
terms of the agreements), now 
saw a dim promise that some day they 
might be able to get out from under 

if not with their original hopes ful- 
filled—at least without too much loss 
Mused Wall Streeter: “All that 
tax loss carry-forward ought to be 


worth something to somebody 


since 


loan 


one 


THE NEW 
NEW. LOOK 


Automeker Jim Nance is well 

aware that this time his new 

Studebakers and Packards 

must please the public— 
or else! 


Witn obvious pride and a carefully 
planned barrage of advertising, Stude- 
baker-Packard’s* President James 
John Nance last month finally raised 
the curtain on Studebakers 
the 

around 
Detroit 
this was no 


his new 


jut there than 


was more usual 
amount of nail-chewing 
Studebaker-Packard’s 

South Bend For 


ordinary unveiling of new 


and 
offices 
models; it 
vas a crucial test 
Downgrade. Though its reputation 
for style and engineering trail-blazing 
make the firm a contender to be reck- 
oned with in industry councils, Stude- 
baker-Packard’s models have 
not registered with the public. As a 
result, the company has been in the 
red ever since it was put together 18 
menths Even 


recent 


ago with auto sales at 

*Traded NYSE. Price range 
154 low, 9. Dividend (1054) 
1955 payout: none 


(1955) high 
none. Indicated 
Ticker Symbol ‘ 


STUDEBAKER-PACKARD'S NANCE: 


su roival 


means volume 


STUDEBAKER’S 275 hp 1956 “GOLDEN HAWK”: 


an al time 


Studs 
sales were running at 
1953 rate 


days 


high, combined 
Packard 
hardly half the 
Just a few 
Studebakers went on display, Nance 
stockholders 

lings were. In the 

1955, the company lost a 
million on sales of $360.6 
Some $19.3 million of the loss 
the third quarter alone. With 
in the company’s treasury 
to $34.6 


bake 


before the new 


know just hov 
first three 
quarters ol 
cool $23.9 
million 


Came if 


ash 


dow n 


million at midyear, from 
$49.5 million six months before, it was 


obvious the could not 


blood -letting 
continue 


Nan ‘ 


new 


indefinitely 

marked the pricetags on his 
Studebakers up by as 
6 to 


much as 
offset higher wage and material 
But as Nance 
knows, the key to profits in the 
industry is 
Thus 


acceptance 


costs Salesman well 
auto 
volume, not 


price boosts 


everything depends on public 
raising sales to a 
where Studebaker-Packard’s 
plants can operate continuously 
profitably 

Higher Than Loewy. The new models 
with which Nance hopes to catch the 
public eye few of the 
look of 
Loewy -designed 
The ‘56 Studebake: 
hood, higher and more mas- 

de ‘ k 


pows rful 


point 
eight 
and 


retain only a 
lines of the famed “sportsca 
the old Raymond 
Studebakers 


a highe 


has 


Siv« rea more room inside, 
engines. Studebake: 
Designer William Schmidt has created 
a cross between the extreme lines that 
Loewy blueprinted and the pregnant 
look so popula: Detroit's Big 
Three. But, to the 
enthusiastic the old de- 
the company has come up with 


‘Hawk” that 


sportscal with 


with 
avoid alienating 
adherents of 
sign 
an entirely new 


mbines the old 


series 


lines 


the hill in 


coming over 1956? 


a new, narrow Continentally-styled 
hood and grill 

Some Wall Streeters, after viewing 
the new line, felt Studebaker-Packard 
was on the right track at last. At least 
one well-known broker was telling his 
customers that Studebaker-Packard 
at its current price of around 10 is a 
speculation. Others, 
skeptical of an independent’s chances 

even such a big one as Studebaker- 
Packard—of bucking autodom’s Big 


Three, preferred to watch and wait 


long-shot 


good 


COPPER 


DIGGING IN 


4s king of the custom ore 
smelters, American Smelting 
& Refining has lost much of 
its old luster in recent years, 
but is regaining some of it as 
an ore producer. 
How poor are they that have not patience! 
What wound did ever heal but by degrees? 
Othell 


Aut through his long career as the 
US.’s “Copper King,” Financier Dan 

iel Guggenheim kept that motto befor« 
his eyes, imbedded in a glass pape: 

weight on his desk. In those years 
following 1901 when they gained con- 
trol, the Guggenheims built American 
Smelting & Refining Co.” into a vi 

tual monopoly position in the separat- 
ing and refining of non-ferrous metals 
mainly copper. So much so that for 
years 120 Broadway, where the Gug- 


*Traded NYSE 
i? low, 40% 
1955 payout 


Price range (1955 hig! 
Dividend (1954) : $2. Indicated 
280. Ticker symbol: AR 
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genheims had their offices, was known 
as the world’s copper capitol. 

Faded Blue. In only one year in its 
56-year history—-1932—has American 
Smelting ever gone into the red. But 
in more recent times, American 
Smelting, once one of the U.S. in- 
dustry’s bluest blue chip equities, has 
become a somewhat faded blue. As 
late as 1947, its operating profit mar- 
gin was a handsome 25.1%; by last 
it had slid gradually down to 
only 7.5%. Long before, pressure of 
competition and the urgencies of 
trustbusters had dissipated American 
Smelting’s monopoly position, al- 
though it still remains the world’s 
largest custom ore smelter, principally 
copper (368,843 tons last year), lead 
(483,753 tons) and zine (284,569 tons) 

This slip in operating profits has 
taken its toll in the market place. Un- 
like most mining stocks, American 
Smelting’s common frequently sells 
for less than its book value. Taking 
into account, that is, the $68-million 
paper profit (based on current market 
values) which has piled up of the 
securities American Smelting owns in 
other mining firms; on its balance 
sheet, it carries them at only $25.8 
million, their original cost. 

As board chairman and boss of 
American Smelting, Roger W. Straus, 
64, a son-in-law of old Daniel Gug- 
genheim, has been attempting tc re- 
store American Smelting to its former 
blue chip status. Last month he could 
take satisfaction in the fact that his 
company’s wounds are healing in 
Daniel Guggenheim’s prescribed way 
by degrees. 


yeal 


Announcing nine-months 
operating results, Straus could point 
to earnings up 51.8%, to $23.1 million, 
thanks in part to near-record prices 
for copper, lead and zinc. More funda- 
mental, however, was the recovery of 
American Smelting’s 
margin to 10° 

How Long? Gratifying as 
news was, there was othe 
overshadowed it in importance fo 
the progress American 
Smelting is making in branching out 
into actual mining. Since 1951, 


pretax profit 


Straus’ 
news that 


investors: 


ore 


Straus has boosted his copper output 


from 48 
tons 

At the moment, American Smelting 
is embarked on its biggest mining 
project to date: a joint venture* en- 
gaged in preparing the vast 400-mil- 
lion ton Topequala copper deposits in 
southern Peru for full-scale mining. 
Last month, Straus’ crews were at 
work clearing 92 million tons of earth 
and rock away to lay bare Topequala’s 


million tons to 7.1 million 


*With Cerro de Pasco and Phelps 
each of which has a 16% interest in Tope- 
quala, and Newmont Mining (10'4%). As 
senior partner in the enterprise, A: 
Smelting holds a 5794% interest 


Dodge 


erican 
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Net Profits 
Millions of Dollars) 


PROFIT SQUEEZE 


American Smelting & Refining’s soles 
black line) have trebled in just 10 


years. Bul profit margins were 


Sales 
Millions of Dollars) 


squeezed from 25¢ on the sales dollar 
to less than 8&¢ in 

1954 br‘ore 

rec overing 

somewhat 


inis year 
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Andes 


nomic al 


mountainside 
open-pit mining operations 
A huge project, it also involves‘ build 
ing from scratch: a 110-mile railroad 
to the sea coast, a smelter and power1 
house, two the 


site for eco- 


towns, one at 
and one at the port of Ilo 

By the time this vast project is 
complete five years from now, Amer- 
ican Smelting will rank not only as 
the world’s biggest 


mine 


copper smelter, 


AMERICAN SMELTING’S STRAUS: 


he is minding his mining 


but as one of the biggest miners as 


well. Straus, however, is already lay- 
anothe1 


make it an 


ing plans for which 


mine! 


project 
even bigge: 
the 200 million 
Quellaveco coppel 


will 


development of ton 


ore body just 24 


miles away 


STEEL 


from Topequala 


PERILS OF 
CLEVELAND-CLIFFS 


is successful at investing as 
at digging and shipping ore, 
big Cleveland-Cliffs is right 
in position to share in what- 
ever fortune may bring to 
the steel industry. 
THROUGH its ownership of rich domes 
tic iron 
those of giant U.S. Steel 
Cleveiand-Cliffs lron Co 
master ore upplier to 


teel 


ore only to 
old 


ranks as a 


reserve econd 


famed 


the 

industry. Its 
the 
Menominee 
the vital raw 


last 75 years at the 


booming, 
brawling 
Great Lakes mines in 
Marque tte 
contain 


terial t 


fabulou 
Mesaba, 
and Ranges 
enougn ol ma 
present 
rate ol 


Last 


custome! 


consumption 
with its 
goading a 
thei 
Cleveland 


record 


month steel-makirg 


record year > 


output from 


giant furnaces, the 


big firm was ringing up 
Wall Street 
common share 
nearly the $2.32 
1954. Cleveland-Cliffs wa 


benefiting from a happy 


some of its own 


ers vere predicting 
earnings of double 
earned in 
combination 
of circumstances: higher ore prices, 
reduced cost 
to run 34 
tons sold last yea 
Vice President H 


“Last veal 


than busine 


and shipments estimated 
than the 7.6 million 

Said 
Stuart 


business 


higher 
Financial 
Harrison 
det lined more 
but this 


improving 


oul 
ss in general yeal 
oul busine S is 
the average 
Roller-Coaster 
yeal 
steel 


Cliffs 


and his 


more than 
As they did again last 
the chronic ups and downs of the 
busine given Cleveland 
Pre Walter A. Steriing 
taff plenty of headaches. “W<« 
Vice Hat 
than up: 


have giv 


ident 


have concedes 


President 
rison more our share of 
and down 
when U.S 
dropped lk 


was dov 


Last year, for 
trial 
than 10 


harp 21.3 


example 
indu production 
steel 
For 


wert even 


output 
na the ore 
produce: 
than for the steel make: 
Cliffs’ customers 
their inv 


chase: even 


tnings worse 
Cleveland 
digging 
back 
shar pl y 


began into 


entories cut ore pul 


they 


more than 


Price range 
Dividend (10954) 
62 00 xtré 





reduced production. Cleveland-Cliffs’ 
shipments plunged 35”. 

But for all the severity of the let- 
down, the company’s net earnings fell 
only $2 million to $9.1 million, thanks 
in large part to 
investments 


some shrewd 


past 25 


very 

made over the 
Cleveland-Cliffs and its 

companies. Last year 
alone, $3.3 million in dividends flowed 
into the company’s coffers from its 
holdings of nearly a million shares of 
six of the nation’s top ten steel manu- 
facturers table). This year 
Cleveland-Cliffs’ dividends are run- 
ning even higher 


years by 


pi edec essor 


(see 


These steel shares, 
acquired gradually on the open mar- 
ket, cost Cleveland-Cliffs about $25 
million. At recent prices the shares 
were worth some $80 
roughly $35 on each of 
Cliffs’ 2,266,838 shares 
Better Than Bonds, Cleveland - Cliffs 
officials are almost as proud of thei: 
investments as they are of their mod- 
ern mining methods, their 19 ore ves- 
sels and their valuable holdings of 
coal, land and timber. Says Harrison: 
‘Had we invested this money in gov- 
ernment bonds eight years ago, it 
would have returned us less income 
over the entire period than we re- 
ceived in dividends last 
not to mention the 220°, 
preciation, If 
capital to 


million, o1 


Cleveland- 


yeal alone, 
capital ap- 
we had used the same 
retire our own preferred 
stocks, it would have saved us only 
$18.1 million 

Cleveland-Cliffs is not thinking of 
cashing in the stocks for capital gains 
The company tends to think of its 
steel investments as permanent. “We 
don't feel “that these 
stocks Besides, we 
take the long view. Even if they de- 
cline won't bother us 
We intend to hang on to them.” 
Sterling 


steel 


’ says Harrison 
are over-priced 


somewhat, it 


President 
confidence in 


Harrison and 


base thelr 


stocks 
and ore mines on what they consider 
the excellent long-range prospects for 
the steel industry. At present their 
main problem is the rapid exhaustion 
of high-grade U.S. ores. “In 1953 and 
before,” “62°, of the 
was coming 
from Minnesota high-grade ore. By 
1980 this will be down to barely 11%, 
and high-grade ore will come 
The backbone of the 
domestic ore industry will have to be 
concentrates from low-grade ore.” 


says Harrison, 


iron ore in this country 


most 


from abroad 


Jasper. Cleveland-Cliffs’ answer to 
this problem is a process for extract- 
ing ore from low-grade Jasper for- 
mations in Michigan, Cleveland-Cliffs 
claims its method is more efficient 
than the highly-advertised process 
used in Minnesota to prepare taconite 


ore. Within 10 years, Cleveland-Cliffs 


hopes to be million 


getting 3.5 tons 
of ore per year from previously use- 
less low-grade deposits. The company 
is convinced that both its ore business 
and steel investments should thus 
prosper. “We are in a 
President Sterling confi- 
dently tells stockholders, “to partici- 
pate fully in that 
may 


continue to 
position 
any improvement 
come to the industry.” 


BUILDING MATERIALS 





HEIR APPARENT 


In settling one question 

about its future last month, 

staid old Ruberoid Co. raised 

some others just as intrigu- 
ing. 


Last month Ruberoid Co’s.” lean, be- 
spectacled, 72-year-old Board Chair- 
man Herbert Abraham answered a 
question that had long kept the build- 
ing industry guessing. He 
named an apparent successor, Ernest 
J. (“Tim”) O'Leary, 48, a high-pow- 
ered Philadelphian who has been rais- 
ing the firm's 
he landed in 


finally 


sales pressure ever since 
New York in 1950 as 
Ruberoid’s general sales manage! 
Fond Parent vative, cost- 
careful Herbert Abraham the decision 
was a difficult one. For more than 32 
years, he has “Mr. Ruberoid,” 
ruling the 69-year-old firm with an 
iron hand. When Abraham moved in 
Ruberoid was a two-plant, $200,000- 
a-yeal Today it is a front- 


For conse! 


been 


operation 


Traded NYSE. Price range (1955 high 
40%,; ke Dividend ( 1954) : $1.75 plus 2 
in stock. Indicated 1955 payout $1.60 plus 
840 extra. Ticke mbol: RBR 


RUBEROID ASBESTOS MINE (¥VT.): 


can a company be too solvent? 


ranker in the highly competitive as- 
phalt roofing industry, with assets of 
$54.6 million, a total of 17 small build- 
ing materials plants, and an asbestos 
mine on its balance sheet. 

But in recent years some Wall 
Streeters have felt that Abraham's 
tight-fisted fiscal habits were holding 
Ruberoid back. He has scrupulously 
refused to borrow money, currently 
boasts an amazingly liquid position 
with $9.70 in current assets ($3 of it 
in cash) for every dollar of current 
liabilities. While this assures Ruber- 
oid's solvency beyond a shadow of a 
doubt, it 


questions for 


also raises a number of 
stockholders. Two of 
the questions: could the company not 
have made better use of some of this 
cash by expanding into allied fields? 
Or, alternatively, might the company 
not have been more generous with 
stockholders, who have received less 
than half of earnings as dividends in 
the past five years? 


But Abraham is a man who has 


done business through wars and’ de- 
pressions. He does not belong to the 
current school of corporate financial 
men who believe in borrowing money 
to enable $1 worth of stockholders’ 
equity to do the work of $2. He has 
paid for Ruberoid’s $30-million post- 
war building program entirely out of 
earnings, at the time boosting 
working capital from $8.9 million to 
$21 million 

Sales Booster. Abraham’s norma! 
successor would be President Stanley 
Woodwood, at 69 just three years 
Abraham's junior. But nobody at 
Ruberoid doubts that O’Leary’s ap- 
pointment as executive vice president 
puts him in line for the chief execu 
tive’s chair 

The men is significant 
With 28 years of manufacturing and 
sales experience behind him, O'Leary 
knows both the industry and the com 
pany from the Born in Phil 
adelphia, he was already in business | 
college when most children were still 
in high school, was out selling asbestos 
roofs while most of today’s executives 
were still in college 

To building materials men, the log 
behind O’Leary’s selection was ob- 
vious. In the competitive asphalt roof- 
ing industry, profits on each dollar of 
sales tend to be low. Thus the only 
effective way to raise profits is to 
build volume. “And volume,” O’Leary 
tells his staff with a salesman’s en- 
thusiasm “means getting out and 
selling. As long as I am here we're 
going to hit selling hard.” 

The Narrow Margin. Since coming 
to Ruberoid, O'Leary himself has hit 
selling hard. Since 1950, the 
pany's sales volume has risen 


than 23°, 


same 


choice of 


inside 


com- 
more 
to $76.4 million this year, 


Forses, pecemper 15, 1955 












no mean feat in an industry that can 
rarely count on raising prices to boost 
sales. In the same period Flintkote, 
which produces roughly the same line 
of products, boosted sales only 13.6“ 

Since there are just so many roofs 
to be covered every year, price-cut- 
ting from small operators keeps a 
ceiling on profits, no matter how good 
the building business is. Despite the 
building boom, Ruberoid’s operating 
profit margin has shrunk from 17e on 
every sales dollar in 1950 to 14.3c last 
year. But O’Leary’s sales drive has 
helped to offset this pinch on profits 
Despite the lowest price levels for 
asphalt roofing since 1945, O'Leary 
managed by the third quarter mark 
to push profits 4.7% above last year’s 
$57.6 million, a somewhat better 
showing than Flintkote’s 3.6%, and 
was headed for a probable $82-mil- 
lion record for the year. 

Abraham's announcement of his 
choice of heir apparent set Wall Street 
tongues to 


wagging again about the 
future of this cash-rich but profit- 
squeezed old firm. Were the com- 


pany’s old-maidish financial policies 
about to get a face lifting? And was 
Ruberoid finally going to spread out 
into the less temperamental and more 
profitable gypsum business, which it 
made a pass at last year? 

The betting was that there would be 
changes, with or without O'Leary as 
boss. There were signs of 
Last month Ruberoid’s direc- 
tors abandoned their seven-year-old 
policy of paying year-end stock div- 


already 
some 


idends—which save cash but tend to 
dilute stockholders’ equity. Instead 
the board dipped into Abraham's 


healthy cash balances to supplement 
their regular 40c quarterly dividend 
with a 40c extra 


TRANSPORTATION 


NEXT IN LINE 


Railroader Genet will soon 
become busman Genet in an 
unusual management shift. 





GREYHOUND Corp.,* the largest U.S 
bus line operator, has always been 
known as a closed corporation. Eve 
since its small beginnings in 1914, when 
it combined a group of obscure bus 
lines around Hibbing, Minnesota, a 
small clique of the company’s original 
founders has kept tight control of the 
top jobs. 

Man on an tron Horse. Last month 


*Traded NYSE 


6'4; low 


Price range (1955) 
13%4. Dividend (1954): $1 
1955 payout: $1. Ticker symbol: G 


high 
Indicated 


Forses, pecemper 15, 1955 







































Net in millions of Dollars 
§ ->>-~_8 
| In recent years, Greyhound's 
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GREYHOUNDS GENET: 


a job for a wizard 











that tradition was broken. Greyhound 
President Orville S. Caesar, two years 
away from compulsory retirement at 
65, surprised the industry—and Wall 
Street—by Arthur 5S. Genet, 
16, a man strange both to Greyhound 
and to the bus 


naming 


industry, as his 

successo!l 
President-elect Genet 

office January 


who will take 


1, is a railroad man, and 
if busmen 


were surprised at his en- 
trance into their industry, railroaders 
were just as astonished to see him 
leaving theirs. Genet is now traff 


vice president of the Chesapeake & 
Ohio, was regarded as having a bril- 
liant future ahead in railroading. He 
has risen far and fast, became presi- 
dent of National Carloading Corp. at 
to C&O by for 
mer Chairman Robert Young as assis 


tant 


35, was brought over 


vice president, 


fought his way 


within a yea 


to the company’s top 
operating job 

Says Greyhound’s Caesar of Genet 
the field of traffic pro 
motion.” Says Genet of his new job 
“A real challenge.” 

Long Skid. Genet does indeed have a 
tough, 


‘A wizard in 


challenging road ahead with 
Greyhound. While Greyhound’s ope 
ating have from $174 
1946 to an estimated $232 
million this year, operating costs have 
faster, putting a severe 
pinch on profits. Costs now take 95.5« 
of the revenue collar, as compared 
with 86.5 As a result, 
net profits have fallen from 1946's 19.9 
million to an estimated 13 million this 
year. Thus while Greyhound earned 
20.6% on invested capital in 1946, its 
return plunged to an estimated 7.5", 
for 1955 (see chart) 
Roadblocks. leaving 
him a railroad where 48% of opevat 


ing revenues were consumed by labor 


revenues risen 


million in 


risen even 


nine years ago 


Genet behind 


costs, has entered a bus line where 
labor eats up 49%, faces a trouble- 
some union situation as well. Last 
year a crippling 84-day strike hit 
Greyhound subsidiary Atlantic 


Greyhound, cut the company’s third- 


quarter earnings from last year’s $1.10 


per share to $1.04 this year, Estimated 
net for all of 1955: $1.30 ws. last year 
$1.35 

Faced with shrinking profits, Genet 
must still bring Greyhound’s rolling 
stock up to par. For this, the com 
pany's new Scenicruiser bus is both a 
help and a hindrance The Sceni 
cruiser, 470 of which Greyhound now 


has in operation, helped raise operat 
ing 44.5¢ pe 
this year from 42.9c last year 
buses cost money 
200 


revenues to mile 


But new 
Greyhound plans to 


bus 


put more Scenicruisers on the 
road by the end of 1955. Even then 
howeve! they will account for only 


11% of Gre fleet 


hound’s 
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INDUSTRIAL 
COLORADO 


with 30 metals, 
29 industrial minerals, 
250 billion tons 
of coal! 


SITE FACTS: 


Fabien Bachrach Phete 


HARRY HEPNER shows you how to 
outwit your worries and develop a ca- 
pacity to enjoy life—in his book that won 
the B. C. Forbes Prize Book Award, 
‘THE BEST THINGS IN LIFE.” Hailed 
as another “Peace of Mind.” Once you 
read a copy, you'll want extras to share 
with your friends this Christmas. On sale 
at leading book stores, $3.95, or direct 
from publisher 

For your copy of Harry Hepner’s “The 
Best Things in Life” simply return this 
ad with $3.95 (in N.Y.C. add 3% sales 


tax) and your name and address to: 


B. C. Forbes & Sons, Dept F1215, 
) Fifth Ave., New York 11, N. Y. 








LABOR RELATIONS 





The Boss’s Daughier 


Tue top-oi-the-rung businessman 
says “I owe my success to my 

fe” is a real cornball. Before the 
wrath of indignation comes down 
on this reporter's head, let it quick- 
ly be said that any similarity be 
tween his own views and this state 
ment trictly coincidental Let 
the blame be placed on a couple of 
James 


Lloyd Warne: 


University of Chicago 


oul ociologists. Names 
Abegglen and W 
Addr« 
They're responsible, although they 
don't belittle milady’s influence on 
her husband's career quite as in- 
delicately as the first 


indicate 


sentence 
They say it in the 

nguage of social scientists in a 
wonderful book called, “Big Busi- 
ness Leaders In America” (Harper 
& Brothers, New York, N.Y.) 

Messrs. A and W cut out quite a 
project for themselves. They stud- 
ied the careers of 8,000 business 
leaders in America and the result 
turns out to be a fascinating group 
portrait of “Mr. Executive.” The 
old American dream that marrying 
the boss’s daughter is the royal 
road to success takes quite a shel- 
lacking at the hands of these two 
surveyists. Say they: “The man 
who marries the boss’s daughter 
symbolizes some of the conflicting 
feelings in American life. He is en- 
vied by some and scorned by oth- 
ers; he is believed by many to have 
made an easier road for himself by 
marrying position, yet he is usually 
the first to disclaim advantage and 
in fact, to insist that his lot is made 
harder, that he is constantly unde 
attack to prove his ability.” 

The reason for this state of af- 
fairs is found in the changing 
structure of American cor porations 
The “boss” is no longer the all- 
powerful figure he used to be. In 
most cases, company presidents 
don't own their own businesses 
They are “employees” in the tech- 
nical sense of the word. If the 
president's daughter gets hooked 
up to some young man with am- 
bition who is looking to climb the 
ladder quickly, the father-in-law, 
soft as he may be, will think twice 
before he practices nepotism too 
openly. The Board of Directors 
will frown; the public relations de- 
partment will shake its head; the 
union will bring it up at a collec- 
tive bargaining meeting or spread 
it on a picket sign and the en- 
tire community will begin to talk 


and employees 
will surely 
gossip. With all 
these pressures 
operating, it’s a 
wise pater who 
says, “Daugh- 
ter, tell John to 
get a job on his 
own—some 


Lawrence Stessin 


place else.” In short, marrying a 
rich girl “with connections” may 
advantages and 
prestige value to be sure, but it’s 
no passport to the quick and easy 
livelihood 


have its social 


The sociologists also take a look 
at the son of the well-to-do busi- 
nessman. Here, his spouse too, has 
little to do with his risc in the bus- 
iness world. Indeed, the playboy 
who marries a chorus girl (to the 
horror of his social set) is apt to get 
further in the business world than 
the scion who is snobbish and will 
only marry one of his own kind 
According to the authors, the son 
of a rich man who gets hitched to a 
girl from the other side of the rail- 
road tracks takes 23 years (after 
reaching maturity) to get to the 
top position in business. His coun- 
terpart who marries into society 
pays the price of slower progres- 
sion. It takes him 25 years to 
“work” his way up the ladder of 
business success 

Surveying the study of the sexes 
further, the authors find that many 
executives these days don’t want 
wives who have much interest in 
business anyway. They prefer the 
“family-centered” wife, the little 
woman who keeps a home. He is 
nix on career wives who compete 
with him when he comes home and 
says, “Did I have a day at the of- 
fice!” And she lashes out with, 
“You had a day; let me tell you 
what | had to put up with.” Equal- 
ly unwanted by the successful 
businessman is the wife who prof- 
fers advice on how he _ should 
handle his office problems or what 
to do about this or that deal 

And finally, American males 
don’t mind marrying women who 
cannot do much for them in terms 
of money or social position. That 
explains why businessmen will 
marry their secretaries or someone 
else’s secretary. But not so the fe- 
male executive. She will think 
twice before she succumbs to the 
romancing of a subordinate 
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Genet is therefore faced with the 
necessity of cutting costs while spend- 
ing money for new buses. With this in 
mind, many Wall Streeters do not 
look with much optimism on Grey- 
hound’s earnings prospects for next 
year. Baring strikes, however, they 
look for operating revenues up slightly 
to around $235 million next year, from 
this year’s $232 million. 

Smoothed Path. Some things, how- 
ever, have been done in advance to 
smooth Genet’s way over the bumps. 
For over a year, Orville Caesar has 
been consolidating and _ simplifying 
Greyhound’s subsidiaries and operat- 
ing divisions. As a result, the 95,000 
mile Greyhound system, which 
blankets the U.S. and parts of Canada, 
now has a handier corporate 
Some LC.C. approved 
this year include purchase of: 

@ Blue Ridge and White Sta: 
West Penn Electric for 
million; 

@ the 33.7% interest held by Southern 
Pacific Railway in Pacific Greyhound; 
e@ the 50% interest held by Pennsyl- 
vania Railroad in Pennsylvania Grey- 
hound; 

@ Great Northern Railway’s interest 
in Northland Bus Lines. 


struc- 
ture moves 
lines 


$1.8 


from 


WALL STREET 


SIGN OF THE 
TIMES 


Some Wall Streeters are 
drawing ominous conclusions 
from the current fiood of 
new stock issues. Others 
think it proves very little. 





In retrospect, Wall Streeters recall 
the epidemic of new common stock 
financing that hit the market in 1929 
the forewarnings of the 
shattering crash later that year. As 
companies and underwriters rushed 
to cash in on the seemingly insatiable 
public clamor for stocks, a mountain- 
ous total of $4.8 billion in new stock 
issues made up 62% of all 1929's 
corporate money-raising. 


as one of 
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27 YEARS OF NEW COMMON STOCK FINANCING | | 
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1943 


In more recent years new corporate 
financing has returned to more normal 
proportions: $3-$4 worth of bonds for 
every $1 worth of common stocks 
Only in 1937 and 1946, years of sharp 
market breaks, did common stock fi- 
nancing get as high as 30°; of all 
money 


new- 
issues. 
Omen? Last month, however, many 
Wall Streeters were worrying about 
(and profiting from) a slightly dis- 
concerting change in the relative pro- 
portions of new financing. In the first 
three quarters of 1955, for the first 
time 1946, common stocks made 
up nearly 30°, of a record $7.4 billion 
in new issues. In 1954 the proportion 
had been just 21°; in stocks, 79° in 
bonds 
Were 
taking advantage of 
stock prices to sell 


since 


corporate money managers 
high 


pub- 


currently 
shaies to the 


7946 1947 


bul 
Pes 1929 alltime high) 
high of 212.50 of 489.94 
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lic? In the financial district unanimity 
such trends is rare 
informed Wall Streeter 
think 


raise 


in interpreting 
More 


was 


than one 
ready to managements 
rushing to equity 
the getting Others 
the figures nothing 


than that common stock financ 


were money 


while was good 


thought proved 
more 
ing is most attractive when prices are 
higher 

Even 


tics In 


the 
thei: 


draw comfort from them 


viewing the 
light, 


bulls, statis 
were able to 
“Sure 


more 


own 
, com 
panies are selling 
stock this 


derwrite1 


common 
year, said one 
But 
30% of new 

stocks this year is 
from the 62% of 
the facts 
caution 

the 


veteran un 
that the 


common 


don't forget 
financing in 
still 
1929. Let's just say 
that a little bit of 
may be in That's 


for 


a long way 


indicate 


orde! not 


same as saying ‘run cover.’ ” 


NEHI CORPORATION 
DIVIDEND NOTICE 


71ST CONSECUTIVE QUARTERLY DIVIDEND 


The Board of Directors of Nehi ¢ orporation has declared a quarterly 


dividend of twenty cents (20c) per share upon ites 


only class outstanding), payable 


record at the close of business December 15 


COLUMBUS. GA. 


January | 


(the 
to stockholders of 


Common Stock, 
1956, 
1955 


W. H. GLENN. President 
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Save 50% and More—forbes Business Books Make Ideal Gifts 


advantage of the greatest book sale 


! Brand new, bindery fresh busine book 


a le while they last! 


this opportunity to build up your bu 
Forbes books that tell you how to 
progre sharpen your “sell-how 


your favor; get to the top and 


WAYS AND MEANS TO 
SUCCESSFUL RETIREMENT 


by Evelyn Colby & John G. Forrest 


Packed with down-to-earth 
lems people " on retit 
problen 
ways t« 


mone 


they cat 


WAS $3.50 NOW $1.75 


AMERICA’S TWELVE MASTER 
SALESMEN 


Iwelve outstanding succe 
able pointers on the fine 
other james A. Farle 
rad Hilton Alfred 
Vincent Peale Theor 
fecket 


$3.00 NOW $1.50 


THIS WILL KILL YOU 
by Cherles Furcolowe 


Here is a ne torfin of guide-b 
! \ hilariou lout | 
atter { diet and 
top smokin’, prepare 
of a distinguished pl 
Ad ‘ 


NOW $1.38 


REVIEW AND REFLECTION 
—A HALF-CENTURY OF LABOR 
RELATIONS 

by Cyrus $. Ching 


Cy Ching, who active! 
dynamic 50 vears of industria 
wither industry itselt 


y partiey 


Federal Mediator, review 
) gives ground rule | 


nanagement 


WAS $3.95 NOW $1.98 


HOW AM | DOING? 
by Rebert F. Moore 


A practi il guide book for the 5 
who wants t “go place lt is 
him get his bearing, fx a goa 
and steer straight thr wl j 


nator 


VAS $3.00 NOW $1.50 


healthy under pressure; insure a happy, secure retirement 
rhese are books you will read and refer to over and over 
again for inspiration, relaxation, self improvement. Orde 


today before this amazing money-saving offer exp 
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extra copies now at these bargai 


SOLVING PUBLIC RELATIONS 
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by Verne Burnett 


author, Public Relations Cou 
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iration and cheer gleaned from the 
ness leaders and other famous p« 
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COMPLETE FORBES BUSINESS 
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ALL BRAND NEW, BINDERY FRESH BOOKS 
MONEY BACK IN 10 DAYS IF NOT SATISFIED 


MAIL COUPON NOW 
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B. C. Forbes & Sons Publishing Co., Inc. 
80 Fifth Avenue, New York 11, N. Y. 


Please send me the books checked 
») your money-back-in-10-days guarantee, 1 
(On N.Y.C. orders add 3% sales tax.) 
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THE FORBES INDEX 
Solid line is computed monthly, gives equal weight to five factors 
1. How much ore we prod g? (FRB production index) 
2. How many people are working? (BLS non-agricultural em- 
ployment) 
How intensively are we working? (BLS average weekly hours 
in manufacture) 
4. Are people spending or saving? (FRB department store sales) 
5. How much money is circulating? (FRB bank debits, 141 key 
centers) 
Factors 4 and 5 are adjusted for value of the dollar (1947-49 = 
100), factors 1, 4 and 5 for seasonal variation 
Dotted line is an 6-day estimate based on tentative figures for five 
components, all of which are subject to later revision * 








i 





Final figures for the five components ( 1947-49= 100) 
Oct. Nov. Dec. Jan.('55) Feb. Mar. April May June July Aug Sept. Oct. 
Production 126.0 129.0 130.0 131.0 133.0 135.0 136.0 138.0 139.0 140.0 140.0 141.0 142.0 
Employment 111.2 111.7 113.3 109.4 110.9 111.6 111.8 112.6 112.8 113.5 113.8 114.0 114.0 
Hours 100.0 100.8 101.8 100.8 101.3 102.0 100.8 102.0 102.0 101.0 102.3 102.8 102.5 
Sales 108.0 169.9 111.9 114.2 108.4 109.3 115.3 113.3 112.3 119.2 115.4 115.4 115 
Bank Debits 135.8 144.7 150.0 149.4 150.0 150.0 150.0 150.0 150.0 150.0 150.0 150.0 157 


THE MARKET OUTLOOK ian aer abeusgeeamnmainanani 


And the danger is one of inflation, not 





by SIDNEY B. LURIE deflation, as was popularly feared two 
How High Is High? short months ago 


Uleers are an occupational disease 

Sure, the stock market is “high” in bly was non-ex- , in Wall Street, for there always i 
terms of previous prices, in terms of istent. In a word, f a cause for concern, The millennium of 
certain previous price-times-earnings a strong case can a trouble-free world has not yet been 
ratios. Furthermore, numerous indi- be made for a still reached, Similarly, it always is pos 
vidual issues undoubtedly are over- higher average ' sible to view an industry, or a com 
valued price level in ~ pany with alarm rather than enthusi 
But, and it is an important “but,” the coming months asm. Financial judgment involves 
market is not too high if the current Success in the weighing the debits as well as the 
business and profits trend remains market place, just credits. For example, anyone with a 
in force in 1956 as the evidence now’ as in business. necessitates looking sharp pencil will discover that the 
suggests. We are in a unique era forward rather than looking back optimistic forecasts of the leading 
which has been giver: only halting, The past often is comfortable, but it automobile manufacturers add up to 
grudging recognition. Matter of fact, is seldom stimulating. Case in point better than a 9 million passenger-ca) 
the market is not too high in terms of those who thought an era ended in’ year in 1956. This year’s output prob 
a normal, rather than depressed, October now are confronted with an ably will be close to 8 million car 
price-times-earnings ratio; the cau-  jronic situation. Industry’s chief prob- and Wall Street expects no bette: 
tious always cite the latter to buttress lems for 1956 relate not to political than a 7 million car year in the com 
their case. For example, the current uncertainties, but to the capacity and ing 12 months. Question of whether 
price-times-earnings ratio is well be- credit with which to finance ou Wall Street rather than Detroit will 
low that which existed at past turn- booming economy. This fantastic be right is beside the point. This be 
ing points, or even the mid-1930s, boom is taxing industry’s capacity to cause the more important considera 


when the confidence factor presuma- produce—manpower is becoming in- tion is that our economy actually 
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would benefit from a lessening of 
automobile demand. The pressures on 
other segments of industry, steel for 
example, would then ease. 

Equally important, a decline in 
overall auto demand would still per- 
mit certain well-situated companies 
within the industry to fare hand- 
somely. For example, Chrysler Corpo- 
ration is in a position where a 2% 


increase in lowe! 
overall passenger car market would 
still leave its production at approx- 
imately the same level as that enjoyed 
in the 1955 model year. Furthermore, 
lower change-over costs coupled with 
improved basic operating efficiencies 
and a Plymouth engine plant 
should increase pretax profit margins. 
Net result is that Chrysler Corpora- 


its share of a 15%, 


new 
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Oil Stocks In 1956. 


Karliest advance estimates of oil company earnings and 
It is plain that results in 1956 
future course of stock prices and therefore be of vital importance to your capital 
Value Line Survey's advance estimates have been remarkably 


available to investors 


lividends in 1956 are now 
will exert great influence on the 

The 
years 


accurate in past 


A number of dividend increases are expected by Value Line analysts. Generous yields 


and good long-term prospects are available in a few 


are currently far overpriced 


With oil company profits and dividends a key to stock p 
want to see the new Value Line Survey analysis of the 


each of 33 leading oil stocks 


ue 


but some of the leading oils 


ces, foresighted investors will 
oil industry and the prospects for 


Objective Ratings show the extent to which each stock is 


currently overpriced or underpriced, based on a normal capitalization of the earnings 


and dividends evtimated in 1956 


dends, and 1958-60 price expectancy 


In addition, each full-page Rating & Report includes 
exclusive Value Line measurements of stability 


growth, estimated yield on future divi 


SPECIAL: Yoe are invited to receive this 80-page issue covering the leading Oil 
and Machinery stocks at no exfra charge under this Special introductory Offer. 
in addition, you will receive in the next four weeks new reports on over 200 major 


stocks and 14 industries to qguide you to safer and more profitable investing. This 
issue analyzes 61 stocks, including: 


Standard O11 (N.4,) 
Mandard Oil (Ind,) 
Mandard O11 (Calif,) 
Standard Ol (Obie) 
Atlantic Kefining 
Food Machinery 

im. Mach. & Pdry 


Sunray -Mideont 
Tidewater Assoc 
Citles Service 
Union O11 (Calif.) 
Continental Ol 
Stone & Webster 
Caterpillar Tractor 


Galt 

Shell 
Sinclair 
Pere Oi 
Ashland Oil 
Texas Co 
Sun Ol 


$5 INTRODUCTORY OFFER* 


Includes 4 editions of the Value Line Surve with a full-page Rating & 
Report on each of 200 stocks and 14 industries, including advance estimates of 1956 
earnings and dividends. It includes also a new Special Situation Recommendation 


Supervised Account Report, 2 Fortnightly Commentaries, and 4 Weekly 
(Annual subscription $120.) 


BONUS: 


new 


Socony-Moblil 
Phillips Petrol 
Royal Dutch 
Imperial Oil 
Bucyrus-Erte 
Dresser ind 
and 34 others 


weekly 


Supplements 


You will also receive under this Special Offer at no extra charge the 
12-page Summary-Index giving current Value Line advices, yields and 


future 
price expectancies on all 700 stocks under supervision New subscribers 


only 
Name 

Iddress 
City Zone Sia 
The Value Line Survey is now used by ower 


and institutional 
banks, trust 


] ii 
throughout the world 
imsurance 


individual 
subscribers 


companies, 


including 


companies and 


Send $5 to Dept. F8-5! 


THE VALUE LINE 


INVESTMENT SURVEY 
Published by ARNOLD BERNHARD & Co., Inc. 


THE VALUB LINE SURVEY BUILDING 
5 Bast 44TH STREET, NEW YORK 17, N. Y. 


universities 





tion is in a position where its 1956 
earnings potential is in excess of this 
year’s estirnated $12 per share profit 
Naturally, there are no guarantees; 
but this is what can make the specu- 
lative risks so rewarding. 

Expressed another way, chief key- 
note of these Fabulous Fifties is the 
fact that generalizations can be quite 
misleading. Marketwise, this means 
that the final peak of our new era bull 
market won't be discernible with a 
slide rule. After all, speculation is an 
applied art--not a science—and this 
necessitates an ability to diagnose the 
intangibles. It also necessitates an 
open mind in recognition of the fact 
that “it is an ill wind turns none to 
good.” This is partly evidenced by the 
fact that a revolution in distribution 
is taking place in our country today 
The most obvious illustration being 
the fact that many grocery super- 
markets now carry a long list of non- 
food items. In the process, their vol- 
ume—and usually margins, too—has 
been helped whereas the independent 
retailer often has suffered 

Marketwise, the “distribution revo- 
lution” is best illustrated by the com- 
plaints of appliance retailers in the 
face of success records by the efficient 
manufacturers. In this connection, the 
air conditioning industry, which was 
outguessed by the weather in 1954, 
now seems to have reached a point 
where the retailer will prosper as 
well as the manufacturer. The indus- 
try carry-over which plagued distrib- 
utors in the 19°5 selling season now 
has been cleared up. As a result, the 
industry's strong growth pattern in 
central home units and engineering 
installations for factory and commer- 
cial establishments—the backbone of 
its profits—should permit the growth 
trend to be strongly re-established 
Carrier Corporation, which is in the 
year-round field 
could more 


heating-cooling 
prove to be one of the 
interesting speculations in 1956 
Change is synonymous with a dy 
namic economy. And the changes that 
are occurring affect companies as well 
as industry as a whole. Case in point 
U.S. Industries, previously known to 
the security buyer as a 
now 


freight car 
manufacturer, has 


well-diversified 


become a 
manutacturer of oil 
equipment, machine tools and wate: 
equipment, all of which have an 
interesting growth potential. Signifi- 
cantly, its diversification program now 
is at the pay-off point and 1956 earn 
ings could sharply exceed this year’s 
estimated profit of $1.85 per share 
Furthermore, an increase in the cur- 
rent 80c dividend rate seems likely 
sometime next year, for the com- 
pany’s financial position is strong 
Under the circumstances, U.S. Indus- 
(CONTINUED ON PAGE 52) 
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NOW—SWITCH STOCKS TOO HIGH 
INTO GROWERS NOW TOO LOW 


The experience of half a century has 
proved that knowing what to buy and 
when to buy and sell is the secret of 
quick fortune-building. It is far better 
to know the time to seli to the false 
optimists and the time to buy from the through diversification few poor sele« 
misguided pessimists than it is to be tions destroy the iins of irs. Fund 


familiar with market theories : were greatly increased when our client 


ook tot 
Thinking eal call ve must agree 
that fortune built trom small funds 


only throug ar ghted specializing, not 


Thirty years of conspicuous success for bought ~ o weanization bend that 


doubled in 1 eventy and sold to 
buy in oil 


clients has built us pre-eminent recogni 
tion for our fortune-building growth dis 
coveries That is why thousands of 
investors are reading our weekly “Stock 
Market Appraisements” we formerly syn 
dicated nationally on financial pages un 
der the heading, “ROYSTUNE SAYS 
Our newspaper followers found out 
that discovering and recommending fun 
damental growth values is the basic fac 
tor in fortune building service. No won 
der Wall Street is so anxious to keep in 
contact with our recommendations 


went 
through twenty ot the 
discove ‘ t recon should 

double ent low | many time 
The or ire fortune iiiding i dome 
throug! i und enhancement research 
will offset the ri cost ol 
ne-buildis eq ‘ nt cal 

hitty ‘ t tund 

mjority ot 

hrink 


This demand from everywhere for our 
reliable guidance in selecting specia 
rrowth values forced us to publish our 


comments in inexpensive weekly ana - 
lytical guidance bulletins W. H. ROYSTONE 


lo buy and hold low-price long-term INVESTMENT ANALYST ‘ ler ' iv Thi 
growth situations before the public recog di 


nizes their potential values largely elimi hag Bn ge Pe ny A , ree-hity went 
nates the hazards of speculation Now : most tar-seeing economic § thro 1 te i ‘ as hardly 
thanks to the discove ry made while ey alu | poe a I tarte 
ating fundamental psychological factors other startli discover pir below 
found in the Roystone Heavy Industry two dolla A complete analysis of th 
formula, we follow the fundamentals that make for profits 
rently we anticipate a long bull market in 
monet stax - We are exploring the field to uncover the issue Read what the Press Service that 
that show the greatest fortune-building potentials = ee ° 
Without such preparation for fortune-building, the average in syndicated his “Comments” said: 
vestor never has a profit chance. Instead of building up a4 fortune 
in a few years, he sees his funds shrink. Unfortunately, investor What ‘Royston ty ' ‘ d by the 
ind traders are equally victims of popular sentiment. They buy Street from the small speculator | iWvestment trust 
when they should sell and sell when they should buy. To protect “One thing is certa T ’ ve tock market 
clients against these errors, we developed our 27 Safety Rules for With a truly remarkable riting tor 
Investors and Traders this 


sles or investors mend ar 





Cur opportunity will be sent only to yearly clients 


ivral commodity 


heat in 


service he has fore 
We build on growth, not petty profits. One may ot go broke Follower ll over 
taking quick profits but certainly one never gets rich. We « lect reliable long-term m 
growth values in their infancy. Holdin low price long term Wall Street technici 
growth situations that are independent of adverse conditions, We earnestly belic 
makes all the diflerence between failure and fortune-building vestment and busines 
Natu ally, knowing the long trend turnin ont essential only from factually 
to the investor. Knowing a “bull market” from a “bear market in the light of political 
is one guarantee of security. At the end of the Korean War this there is small hope fo 
was almost the only service to see a lon 


Waiting and watching for such profit 


portunitie 


uidanes 


vy rising market ahead independen f Remembe 

opportunite ha built 

most of the large fortunes made in Wall Street It would require THE HUNDREDS OF LETTERS OF GRATITUDE AND PRAISE 
many pages of space to reprint the hundreds of letters of grati FROM OUR THOUSANDS OF HAPPY CLIENTS LIVING 
tude from longstanding clients now in our hies ALL OVER AMERICA AND THROUGHOUT THE WORLD 
WOULD Fill VOLUMES 


There are thousands of smaller investors, intelligently 


accumu 
lating fortunes, who welcome technical data and 


i diagnosis of 

our growth situations we recommend for substantial income and . 

rapid growth. ‘Now, to help you , . oblen e hea 
our special protecti rT tive Contact Service 

GROWTH FIRST—THEN DIVIDENDS pleas ous aawapapes eo (1 

presen is ony “ 

One of the most prevalent fallacies that distorts the 

of the average investor is the idea he can buy the strong spots in Thousands of our 

an advancing market and be sure of a profit. He has slight is the secret of safety 

knowledge of stock market psychology and _ the 

following the activity in stocks created by stock 

He knows next to nothing about the safety ir 


judgment covering the next se 


dangers of you send check be ure te 
distributors those famous 27 Safety Kule 
1 selecting growth subscribers may «ene 
values. He does not realize the great number of stocks that are , ments of W. H. RO’ 


in a natural stagnation. He does not know how fev 


j ' 
STON} } 
ure impulsed (Inctituted 1931.) Midt 
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What's ahead in 1956! 


<< 


* 


A2\> Forecast 
for Stocks 

= and Bonds 
JUST OFF THE PRESS! 


Face election year uncer 

tainties with confidence 

Be guided on profitable 
investment moves by the latest 
research of experts whose expe 
rience spans 12 previous presi 
dential campaigns, Send for 
“Batwon's 1956 Forecast tor 
Stocks and Bonds.” It can be 
worth thousands of dollars to 
you. Use it to prepare for profits 
and prevent losses in 1956 


Valuable information includes; 


| ident 
| seems to me that, even if the Demo- 


| and banks 


OUTLOOK FOR STOCK MARKET 

20 STOCKS TO SELL NOW 

20 STOCKS FOR GROWTH 

20 STOCKS FOR INCOME 

10 SPECULATIVE BARGAINS 

10 BANK AND INSURANCE STOCKS 

BEST BOND BUYS TODAY 

SAMPLE $20,000 PORTFOLIO 

BONUS FOR PROMPTNESS! 
If you reply at once, you also 

get, without extra cost, a Special 

Bulletin on the Electronics In 

dustry with suggested securities 

for purchase, 


SUPPLY #§8 LIMITED 

Be one of the first to profit 
from this once-a-year offer. For 
$1, to cover cost of printing and 
mailing, it gives you a sample of 
the unbiased, unhedged advice 
that has built estates for more 
than SO years. Profit from the 
research and experience of the 
Country's oldest personal invest 
ment advisory service. Send for 
your copy of our "1956 Forecast” 
today 


MAIL $1 WITH THIS AD 


| At present, it is 








Write Dept, F-45 


BABSON’S REPORTS 


Wellesley Hills 82, Mass 








Our Profit Makers — 
Ring the Cash Register! 


On August 17th we recommended Royal McBee. 
tt edvenced in @ straight line. . . up 8 points 
in 3 months! 
A new profit maker is now ready for you. Stock 
is listed on N. Y¥. Stock Exchange; sells below 
20; peys « good dividend and the aggressive 
menagement is moving fast 
SPECIAL OFFER: New Reoders ol! for $3 
1. Report 244—-Our New Profit Maker 
2. Our current Bulletin as a bonus 
4. Your copy of the most realistic book 
ever written on the stock market 
“How te Take a Fortune out of Wall 
Street”... by J. A. LEMPENAU 


This book is based on cold lact, not theory 


THE INCOME BUILDER 


RIVER EDGE 7 NEW JERSEY 








INVESTMENT P 


OINTERS 


by JOSEPH D,. GOODMAN 


Future Dividend Guesses 


From current indications, the total of 
business volume throughout the na- 
tion will continue to be large during 
the coming obvious that 
as long as tension with Russia con- 
tinues, our expenditures for arma- 
ments will also remain very large 
Thoughtful giving 
consideration to the possibility of a 
Democratic in case the Pres- 
decides not to run again. It 


year. It is 


investors are 


victory 


crats should win, there would be lit- 
tle basis for drastic legislation such 
1933. For example, the 
thoroughly regulated 
were established 
securities 


as existed in 
utilities were 
new controls 


stock 


ove! 
markets 
social security was inaug- 
urated, etc. It is difficult to 


exc hanges, 


foresee 


at present which segment of the econ- 


omy needs radical reforms. 

Money rates have advanced to lev- 
els where the interest paid on loans 
exceeds the yields on stocks. This will 
put a damper on margin purchases 

In order to obtain good 
yields, it is advisable to look ahead 
and make guesses of future dividends 
based on estimated earnings. The 
table below is an example 


future 


I also wish to call attention again to 
Fruehauf Trailer, recommended here 
at under 30 
selling at 51 


several years ago, now 
The company’s sales this 
year are running substantially ahead 
of last year’s and are being estimated 
at around $235 million. The volume in 
1956 is expected to jump to $350 mil- 
lion, and in 1957, to $500 million 
Quite an amazing torecast, to be sure 
interesting to note 
that Fruehauf's backlog is 255° above 
January 1, 1954, which should enable 


earnings this year to be the highest in 


Present 
Price 


City Stores 
Sinclair 
Reynolds Tobacco 50 Ya 
American Tobacco 16% 
Pacific Finance 39 
Philadelphia Electric 39% 
National Supply 47\ 
Continental Baking 36 
Montgomery Ward 10142 
Southern Pacific 57% 
Socony-Mobi! 57% 
Philadelphia National Bank 

N. Y. Central 

N. Y., Chicago & St. Louis 


23% 
56% 


| H. J. Heinz 


Hoving Corp 
Stone & Webster 


the company’s his- 

tory. This trend, 

says President Roy 

Fruehauf, “shows 

no signs of slacken- 

ing.” He also states, 

“truck trailers will 

total nearly 800,000 

next year, a gain of 100,000 over 1955 

By 1960, there will be one million 

trailers on the highways, and by 1970, 

the total will be close to two million.” 
While these forecasts might appea: 

to be on the fantastic side at the mo- 

ment, nevertheless, based on the nor- 

mal rate of growth that appears ahead 

for the nation’s economy, such figures 

begin to take on a more realistic as- 

pect. For example, the introduction 


of piggyback trailers a year or so ago, 
has proved quite successful, and thei: 
use is growing tremendously. We are 
now hearing about “fishyback”, the 
hauling of loaded truck trailers on 
cargo vessels, which also offers sub- 
stantial profit potentials for traile: 
manufacturers. The introduction of 
these ventures reduces the loading 
and unloading time required and oth- 
er various costs that are involved. In 
short, they contain important labor- 
saving and cost-saving methods, all of 
which augurs especially well for the 
future of Fruehauf Trailer 

The stock has advanced strongly in 
recent months, and perhaps may be 
temporarily overpriced. However, | 
advise purchase on all reactions fo: 
those investors interested in a rea- 
sonable return on their money, plus a 
chance for substantial capital appre- 
ciation in due time. Incidentally, the 


Present 
Dividend 


$1.40 


company has recently increased its 
dividend from 50c to 70c quarterly 


and has announced a 2-for-1 split 


Possible Yield if 
Dividend dividend rises 


$1.60 6.75 
3.25 5.75 
5.95 
6.50 
6.25 


— - 
® >* 
rT 


3.00 
2.80 
4.40 
2.00 
1.80 
2.50 
2.00 
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TRENDS & TANGENTS 


(CONTINUED FROM PAGE 10) 


Look for hot tug-of-war in Congress 
over tax relief now that the budget is 
nearer to balance than it has been in 
years. The debate boils down to this: 
should tax cuts be concentrated in 
low-income brackets to give a shot in 
the arm to consumer buying? Or 
should taxes be cut for corporations 
and high-income groups to stimulate 
saving and investment? Both sides 
will marshal impressive facts, figures 
and their favorite professors to sup- 
port their arguments. It’s anybody's 
guess where cuts will finally be 
sprinkled 

. ° ° 

Pat McGinnis, conqueror of the New 
Haven Railroad, has removed the last 
serious threat to his control. Union 
Securities Corp., subsidiary of giant 
Tri-Continental Corp., has purchased 
for $60 a share 131,385 shares of New 
Haven preferred, the last big block of 
stock held by the ousted Dumaine in- 
terests. McGinnis, standing behind 
the deal, has agreed to buy the shares 
back at $70 a share after two years, 
thus virtually guaranteeing Union Se- 
curities of a $1.3 million profit 

° . ° 


British planemakers, all but driven 
out of the jet airliner market field by 
Douglas and Boeing, are not disheart- 
ened by the loss of prestige. Claiming 
that turboprop planes are superior to 
straight jets on the short to medium- 
haul flights that make up 85% of all 
airline traffic, the British are making 
an interesting sales pitch to U. S. air- 
line operators. Their hope for success 
is based on the two-year produc- 
tion lead which the Vickers Viscount 
800 has over Lockheed’s turboprop 
Electra 

. . . 

“Slow Down or Bust.” So says First 
National City Bank Chairman Howard 
C. Sheperd, who sees a “drift into 
inflation and a cycle of boom and 
bust” ahead. “The boom,” said Shep- 
erd last month, “cannot continue at 
the pace set this year.” He noted that 
industrial output has been rising at 
8°) a year, two or three times the 
normal rate of growth, and “far more 
than can be sustained for any length 
of time.” Some favorable signs in 
Sheperd’s view: a leveling off in 
autos, home building, a 4% rise in 
inventories vs. a 15% rise in manufac- 
turers’ and trade sales, the Federal 
Reserve Board's “corrective” action to 
tighten up interest rates. 

(CONTINUED ON PAGE 50) 
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Have YOU Read— 


“PROFITS 
WITHOUT 


By Leon B. Allen 
More than 7,000 Investors Have Read this Book 


With almost every investor trying to second-guess the market 
days, it’s refreshing to learn about a book that presents a common-sense, 
proven approach to investing. This investment method, devised by 
Leon B. Allen, one of our partners, has been tested for more than two 
decades of successful market application 


these 


Mr. Allen has written a terse, 44-page booklet which outlines his 
method in clear, understandable language. 


Without trying to forecast tops or bottoms, prices or dates at 
trend changes will occur, the objective of this method is to 
limits on risk and loss at all times, but not to limit profits! 


which 
set definite 





Five years ago, in offering this booklet, we showed a record of gains 
made by a group of actual accounts managed under this method, over 
the previous 7 years, which we then regarded as outstanding. The 


12-YEAR record which now appears in the new edition is even more 
impressive. 











Mail Coupon 


Solieet GILLEN & CO. 


120 Broadway, Room 1131, N. Y. s, N. Y. 
To get your copy of bee 81 emeleced. Plone ee , 
“PROFITS without Forecasting 

FORECASTING,” 

simply fill out cou- 

pon, attach your $1 











QUIT FOOLING 


GRAIN YOURSELF! 


TRADING 


Get specify trade advices twice each 
week. Get special buy-sell bulletins. 
Get the weekly Commodity Letter with 
background analysis to show how we 


About the Market 
Have the Advantage 
Over Those Who Do Not 


arrived at our specihe recommenda 


All For $1 WW 75 SHLING 
including 4 Issues PNATR- Spppcey ME 


The forces controlling tren 


See Commodity Advisor's profit record 
now—we will send you our complete 
trading record for 1954 and 6 months 
1955. Learn why many people are mov prene 


ing investments into the grain market on prompt refund basis If not satisfied 


Send $1 for Offer DD-25 


THE COMMODITY ADVISOR 
333 N. Michigan, Rm. 528 
Chicago 1, Illinois 


Available to new subscribers only. 


LOWKY’S REPORTS, Ine. 


Original Publishers 
Price-Change-Volume Tabulation 














MenWhoKnow Something 


We factually measure the effect of 


Send 61 for latest Keport F-25 covering 
t situation or 65 for month's trial 


250 Park Ave., New York BZ. Mete 


Dolly releases from New York, Chicoge, Les Angeles 








MONEY! 


MONEY doesn't 


Tow in 


grow on trees—but it can 
over-the-counter securities. Ex- 
ample: $100 in each of 6 unlisted companies 
in {oa2 is now worth $270,000! Keep up with 
and ahead of—this growth stock market with 
OV ER-THE-COUNTER SECURITIES RE- 
VIEW. 4.50 brings you 12 pocket-size issues 
a year—over 1,000 pages of investment news 
and features from earnings and dividends to 
mergers and new products, Also penetrating 
Corporate Closeups crystal-clear summar- 
jes of new “ground-floor” issues, and many 
other vital departments, Subscribers are en- 
titled to “Special Situation” Broker Reports 
As many as 25 to 3 offered with each issue! 
Start your year's subscription now and get 
reprint of “Wonder Stocks”. Send $4.50 to 


OC OVER-THE-COUNTER 
SECURITIES REVIEW 
39, Jenkintown, Penne 
Send an additional $5.00 and obtoin the 1955-56 
Edition of OVER-THE-COUNTER SECURITIES HANDBOOK 


Comprehensive descriptions of over 525 unlisted companies 
less than le @ writeup! Perfectly supplements OCSR 


Dept 








Making Profits in 
STOCKS 
by POINT and FIGURE technique 


This method of market analysis builds your 
independent judgment in helping to select 
the right stocks at the right time. Widely 
used by professional traders and investors 


for Making Market Profits—and Keeping 


them 
FREE ON REQUEST 


Literature on Figure Charts of Stocks and 
Commodities a daily price change 
service and instruction material. All 
will be sent free on request. Just write 
for Portfolio F-22 
MORGAN, ROGERS & ROBERTS, Inc. 
64 Wall Street @ New York 6 N. Y 











224th CONSECUTIVE CASH DIVIDEND 
A dividend of 
($.25) a share has been declared 
upon the stock of Burroucns 
Corporation, payable January 
20, 1956, to shareholders of re« 
ord at 


cember 16 


twenty-five cents 


the close of business De 


1955 
Suetpon F, Hay 


jent 


lietrott, Michie 
November i 


Burroughs 











“SELECTING THE RIGHT STOCK” 


A book of Studies on the Stock Market protest ittus 
trated with long term charts shows hew individual 
stocks move in Sequence rather than together and clearly 
explains orinciples of market action for Selecting the 
Right Stocks for the next big swing Price $5.00 


Satisfaction guaranteed or money relanded 


THE GOLDEN HARVEST 
Method for Trading in Commodities 


Details apown request 


MARKET INSTITUTE 








P. O. Box 1301 Los Angeles 28, Cal. 





MARKET COMMENT 


Characteristics of Year-end Stock Markets 


In the final half of December, the 
stock market feels (1) the impact of 
some much delayed selling of “loss’ 
stocks for tax relief 
from pressure of tax selling in stocks 
where yea 


purposes, (2) 


end adjustment transac- 
(3) the 
beginning of the season of maximum 
reinvestment 


tions were completed earlie: 


demand 
extra-dividends, 


(proceeds of 
etc.), and 
(4) a lift of optimism provided by the 
holiday season. In a 


interest, 


representative 


year, prices almost 


always advance 
between Eve New 
Year's Eve 

This is a examine closely 
the reasons why certain stocks go up 
and others go down 


Christmas and 


time to 


Often the reason 
technical, that 

are due to passing sup- 

than 
values 
So do 
price movement you 
next few 


is largely meaning 
price change 
ply and demand 
related to the 
back of the stocks in question 


not regard every 


factors rathe1 


fundamental 


see these weeks as neces- 


sarily of investment significance 
I do not like to talk too much 
about low-priced highly speculative 
shares of companies with an uncer- 
because I know from ex- 
that too 


just grasping for 


tain future 


perience many readers are 


ideas in low-priced 
stocks and that the pitfalls in buy- 


ing them are often 


numerous and 


by L. O. HOOPER 


unpleasant. Right 
now, however, I 


think there 


be some 


may 
purely 
short-term trad- 
ing profits in is- 
sues depressed by 
tax selling 
Among them, I suspect, are American 
Motors, Braniff Airways, Campbell 
Red Lake (which is a pretty good 
stock if you don’t mind a gold), Con- 
solidated Textile, Continental Motors 
Radio, Fairchild Engine 
Francisco Sugar,General Instruments 
International Packers, Patino, Servel 
Studebaker-Packard, Texas Instru- 
ments and White Sewing Machine. In 
this list, I would be a bit partial to 
American Motors and Studebaker- 
Packard, because both stocks have a 
ready market and because both com 
panies are likely to do a little bette: 
(in spite of all their disadvantages) 
in 1956 than in 1955 

A better stock, an 
with a good potential ove 


Emerson 


quality issue 
a period 
of time, and one which also might be 
bought on this snap-back-from-tax 
selling philosophy is Carrier Corpo 
Admittedly, the air-condi- 
tioning industry does not have many 
friends now-—but I can’t help think 
(CONTINUED ON PAGE 48) 
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1. Quantity: 1,032 weekly stock charts like these are main 
tained constantly up-to-date in the Book Of Indices. No figures 
ever are published. You get a new set of charts each week. This 
big quantity * lankets the market, covering all active issues. This 
service is now in its 18th year of publication 


2. Newspaper Speed: Each week these charts are brought 
up-to-date to the close of the market Friday afternoon, and they 
are mailed out the same evening. This overnight speed, which 
annot be surpassed, a big quality feature, means that every 
Monday morning your chart data is as fresh and as timely as 
your morning newspaper. Saturday delivery can be arranged 
where desired anywhere over the whole country 


3. Performance Ratios: Performance ratio lines on each 
chart permit you to rate your own stocks, continuously, accu 
rately. These unique barometers, to be found only in the Book 
Of Indices, bring you visible proof of how well your holdings are 
performing relative to the general market. They show you which 
stocks are doing better than the market, which are about aver 
age, and which have been performing worse——and in each instance 
by precisely how much. You can profit by the assistance which 
these performance ratios can give ycu in the difficult task of keep 
ing your capital invested in the better-than-average sections 


4. Grouping By Industries: These charts are grouped ac 
cording to industries. That is, ail 30 of the steel charts will be 


More Than 30,000 Charts 
120 Group Charts 





Back of these individual stock graphs stand our long-range 
monthly group charts, 120 in number, by far the most detailed 
analysis anywhere availabie of the inner trends within the mar 
ket. These charts cover ten years. Each group average is accom 
panied by a ratio line, showing its performance relative to the 
general market. These charts also are published, a complete new 
up-to-date set each month, with newspaper speed directly after 
the end of each month. All 120 groups are rated by us as Buy 
Hold, Neutral or Sell 


43 Market and Commodity Charts: 





The Book Of Indices further contains daily, weekly and 
monthly charts of the three general market averages—industrials, 
rails, and utilities. In addition there are 43 charts showing the 
economic background of the market, covering: (1); Our own 
comprehensive index of business activity; (2) production, trans 
portation, and consumption trends; (3) financial developments, 
including the barometers of loans and investments, cash resources 
of the public, and governmental spending; and (4) commodity 
prices and futures, for wheat, corn, oats, rye, soybeans, cotton, 


lard, wool, cocoa, hides, steel scrap, metals, farm and industrial 
products 


found in one place; all of the oil stocks, 67 of them, also are ali 
together in their own spot; and so on. You will get a lot of addi 
tional and very valuable information out of this arrangement. By 
this procedure you not only can analyze the progression of any 
one issue, but you also can ascertain immediately and accurately 
the whole group environment, a big factor behind any stock. This 
grouping by industries constitutes a unique and important qual 
ity feature you are sure to like and to find most profitable 


5S. Percentage Scale: On the right-hand side of the above 
charts will be found the price scale, on a straight arithmetic basis 
so that the data can be spread out on as wide a progression as the 
space permits. On the left-hand side will be found a percentage 
scale, which makes possible comparative analysis back and forth 
among all of these stocks, on an accurate mathematical basis. You 
will find these percentage scales of much profitable assistance in 
making up your mind whether to Buy, Hold, Sell, or Switch 


6. Chart Analysis: Every week we analyze a considerable 
number of these charts, pointing out buy and seil indications, as 
well as the significance of the developments in various patterns 
We feel confident that you will find these recommendations worth 
while in themselves, but they also have the additional value of 
outlining various methods of technical analysis which you can 
apply to other stocks in which you may be interested 


Are Published Every Year 


We believe that all of these barometers, together with our own 
analysis of what they mean, our general market forecasts, our buy 
and sell recommendations for both groups and individual securi 
ties, and our supervised portfolio of recommended issues 
help you a very great deal indeed in your 
for continuously profitable results. The annual price of $150.00 
should prove to be slight compared with the broad assistance 
which you will receive. By Air Mail the price is $157.20. Semi 
annual prices are $77.50 and $81.10 respectively. Initial annual 
subscribers without a preceding trial get one additional month 
free; initial semi-annual subscribers get two weeks 


Special Quarterly Trial: 


own portfolio planning 





A quarterly trial subscription at a special temporary price of 
$30.00 (25 per cent discount from the regular price) will bring 
you our complete service for the next three months, by regular 
first-class mail. You will receive our large binder and complete 
back data, including descriptive material, and more than 7,500 
charts during this period. By Air Mail the price is $31.80. This 
offer is limited to new subscribers 


Special $5.00 Trial: 





For $5.00 we will send to you one complete and up-to-date 
set of all the charts and analytical material issued as part of this 
service, in a special binder including descriptive material 


R. W. MANSFIELD Co. 


26 Journal Square 
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Will Your 
Gains Slip Away 


in 26 of the 70 stocks listed below? 


We do not mean to compare present 
renditions with 1929, 1937, or 1946. 
But in every highly-sclective market 
smart investors ewitch out of over- 
valued stocks and inte undervalued 
ones that can really move. 


Which of the hey stocks below should 
you SELL? — Which should you BLY? 
for greater profits in 1956! 

Amer. Airlines Inter’! Nickel 
Amer. Gas & Elec. , 
Amer. Potash 
Amer. Radiator 


Amer. Smelt 
Amer. Tel. & tel 
Amer. Tobacco 


Amer. Viscose 
Anaconda Copper 
Boeing Airplane 
Burlington Ind. 
Canada Dry 
Canadian Pipe 
Carrier Corp. 


Firestone Tire 
General Dynamics 
General Electric 
General Foods 
General Motors 
Generai Telephone 
Gillette Co. 
Geodrich Tire 
Goodyear Tire 
Gulf Oil 


inter’l Harvester 


Of the 70 stocks above we believe you 
should switch out af 26 at once! 


ONLY $1.00-— YOU RECEIVE 


(1) Our Buy, Hold, Switch Ratings with 
comments on these 70 key stocks; 

2) Our important new Report entitled, 
Tighter Credit and the Stock Market”; 
5S) Our complete December List of 
Recommended leaues: 


(4) The meet 5 issues of the weekly 
Spear Market Letter, with definite 
buying and selling advice. 


SPEAR & STAFF, INC. 


Babson Park 57, Mass. 
Yee tor only $1 please rush me your 
Buy, Hold, Switch Ratings om the 70 
key stocks. | understa that I will 
receive your new Report on ‘Tighter 
Credit and the Stock Market,"’ plus 
our recommended list of stocks for 
ember, and the next 5 issues of the 
Spear Market Letter — all at absolutely 
mo extra cost. 


Name 
Street 
T-1 


Oly Zone 


(Thts effet open to new readers 


Mate 
only) 


Are you looking for a 
PUBLISHER? 


if so, send for our free, illustrated booklet titled Te the 

Author in Search of a Publisher. Tells how we can publich 

promote and distribute your book. All subjects considered 

New authors welrome Write today for Booklet F it's free 

VANTAGE PRESS, tnc., 120 W. 314 St., N.Y. 4 

in Calif 6255 Hollywood RBied., Hollywood 28 
in Wash., D. ¢ 1010 Vermont Ave... NW 
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NALYSIS 


by HEINZ H. BIEL 


Business vs. Politics 


Powurrics can make or break the mar- 
ket in 1956. This need not happen, but 
it may. The decision rests with the 
delegates at the political conventions 
next summer. If President Eisenhower: 


| consents to be a candidate for re-elec- 


tion, or if the Democrats nominate a 
“conservative,” political considerations 
| may not be a factor of much concern 
to investors. But if it is to be a contest 
between two basically different phi- 
losophies of government, confidence is 
bound to be affected 
Confidence is an intangible; it is in 
the minds of people. It 
simple matter of 
good or bad 


isn’t just a 
right or wrong, of 
It is the way millions of 
individuals appraise the future. 
There is a tendency to oversimplify 
| the problem. If the Republicans should 
| win, things are presumed to remain as 
| they are; and up till now this has been 
entirely satisfactory as far as the in- 
vestors concerned. And if the 
Democrats should take over in 1957? 
Well, seen in retrospect, investors did 
not do too badly under Truman; it 
may mean just some more inflation. 
This “tails I win, heads you lose” atti- 
tude has become quite prevalent in 
| Wall Street these days, but that is as 
one would expect it to be in a real 
| bull market 
Stock values are based, fundamen- 


are 


tally, on past, pres- 

ent and future 

earnings and divi- 

dends But the 

multiplier, the so- 

called price-earn- 

ings ratio and the 

stock yield, is a 

variable, and it is profoundly influ- 
enced by the way the majority of 
people view the future. This “confi- 
dence factor” is pretty high right now, 
and the severe blow it received only 
about 24% months ago is all forgiven 
and forgotten. When people are con- 
fident they see no evil, hear no evil, 
and don’t even whisper evil. 

And who is to say that they are 
wrong’ The business outlook for 1956 
is good. Don’t look for spectacular 
gains in business activity because we 
are now operating close to the limit of 
our productive capacity. But earnings 
of most well-run corporations should 
be as good or even a bit better than 
this year—and who could ask for 
more”? If politics don’t upset the apple 
cart, there is no more reason to doubt 
continuation of a high degree of pros- 
perity than to fear a serious economic 
setback. Great credit is due the Wash- 
ington experts who are doing a 
splendid job in steering the American 
economy through the narrow passz.ze 





$25,000 STOCK PORTFOLIO FOR INCOME 


American Can 
Associated Dry Goods 
Chesapeake & Ohio 
Commonwealth Edison 
Liggett & Myers 
Seaboard Finance 
Sinclair Oil 


Total 


Approa 
rice 


46 
34 


Estimated 1956 


Amount Dividend Income 


$ 3,450 
3,400 
3,300 
4,200 
3,350 
3,450 
3,420 


$24,570 





s 


Sssssee 


Approximate yield—5.7% 





$25,000 STOCK PORTFO 


Dow Chemical 

Food Fair Stores 

B. F. Goodrich 

ideal Cement 
international Paper 

Radio Corp. of America 
Royal Dutch Petroleum 

U. S. Foil Reynolds Metals) 


Total 


LIO FOR APPRECIATION 


Approx 
rice 


Estimated 1956 
Dividend 


$1.00 plus stock 
1.00 plus stock 


Amount 


$ 3,080 
3,080 
3,040 


plus stock 


2.50 
2.50 
3.50 
1.50 
2.50 

50 


, plus stock 
3,000 plus stock 


$25,150 





Forses, pecemBer 15, 1955 





between Scylla and Charybdis 

It all boils down to a simple state- 
ment: stock prices are high, but for 
economic reasons there is no immi- 
nent danger of a break. This is com- 
forting to investors who sit on a port- 
folio of good stocks protected by a 
cushion of accumulated profits. For 
new investors it is not as pleasant 
because they have to pay rather full 
prices and to look pretty far into the 
future for gains that are comparable 
to the 300% appreciation (in the Dow- 
Jones industrial stock average) since 
June, 1949. 

There have been periods during the 
past few years when it was profitable 
to be unorthodox, to depart from the 
beater path. You always hear people 
talk about phenomenal successes in 
this issue or that. But, by and large, 
only a few smart and swphisticated 
stock buyers have done as well or 
better than the “naive” investor who 
has stuck to “the biggest and the 
best,” to the General Motors, Stand- 
ard Oil, du Port and Sears Roebuck 
type of stock. 

Admittedly, this would be a dull 
column to read if I had nothing else 
to suggest but the Favorite Fifty, 
recommending the purchase of GM 
and the like, but, darn it, these have 
been the stocks that have tripled and 
quadrupled in value without produc- 
ing the headaches that crop up in 
speculative situations. The proposed 
Reichhold Chemical-Catalin merger 
(Forses, November 1). which fell 
through, is a fine example of a good 
headache 

It is possible that the market pat- 
tern will change from here on, that 
econdary stocks will outperform the 
leaders” which, we know, are fully 
priced, This has been the experience 
in the past when bull markets culmi- 
nated with a blaze of glory for the 
cats and dogs.” But are we really 
having this type of bull market where 
gullible investors become outright 
uckers? [| doubt it. Most investors 
vill fare best by sticking to the rule 
that the best stocks are the best in- 
vestment 

The two accompanying portfolios 
(see page 44) may serve as a guide. 
One is designed for investors who 
prefer or, because of age, have to 
emphasize income and relative stabil- 
ity. The other portfolio, planned for 
more aggress've investors, stresses 
dynamic growth and _ subordinates 
current income to the prospect of 
long-range capital appreciation. The 
quality of the stocks in both lists 
ranges from good to excellent 


Advance release of Forses columnists’ 
regular articles, excepting Mr. Lurie’s, 
will be airmailed to readers on the day 
of their writing. Rates on request. 


Forees, DECEMBER 15, 1955 











WHAT’S AHEAD IN ’56 
for STOCKS and BUSINESS? 


S another big market advance ahead? Or should profits 

be accepted early in 1956? Will business activity be 
higher or lower next year? What's ahead for Building, 
Autos, Steel, TV, Rails, Aircraft, Airlines, Utilities, and 
other stock groups? 

Get dependable answers to these and other timely 
questions in UNITED'S 12-page Outlook Report for 
1956 — just off the press. Also our Staff selection of the 
most promising wrt os for profit in the new year. 








2C STOCKS TO BUY FOR 1956 
10 Recommended for Profit 


These are potential market leaders selected from hundreds 
of issues analyzed by our Staff as most promising for appreciation 
in 1956, Last year’s selection of 10 outstanding stocks for profit 
shows a gain of 42% vs. 17% for the Dow 





10 for Growth and Income 


This selection includes five ably-managed, vigorous companies 
with new products and processes, with broad fields for further 
expansion. Also five good quality stocks for liberal income with 
long earnings and dividend records, yielding up to 6%. 


Be sure to read this 20-Stock Report ae 
before making your plans for 1956 “3 











curs with Monthi Trial |e 


This Annual Fe ust, with 20 stocks for 1956, and ¢! 
next 4 weekly U NITED Rep wts, by return mail for 


By airmail $1.25) Offer open only 1 


UNITED Reports 
are backed by 36 
years’ experience in | / Name 
counselling investors. | Address 
They are used by more PM-2 
investors than any 


other advisory service. 


ACT NOW! Mai | UNITED BUSINESS SERVICE 


coupon with only $1 | 210 NEWBURY STREET BOSTON 16, MASS. 














| WE RECOMMEND THE PURCHASE OF \\\\\\))\)\\i\\) i 


MARLOWE CHEMICAL CO., INC. 


Common Stock 


PRICE—$1.25 Net Per Share No Commission Added 
FOR WORTHWHILE SPECULATIVE PROFIT 


For the following reasons: 

@ Growth Company @ Mass Market Product e@ Big 

Profit Margin @ Top Management e@ Financially Strong 
Report Available 


Member: New York Becurity 


80 Wall St., New York 5 Tele. be D 1600 Tele. NY 1-3390 


Gentiemen: Please send FREE rem 


----------GENERAL INVESTING CORP. =" 


Address 


NN AA AN 95 CM 








de Vegh 


Income Fund, Inc. 
Capital Stock 


The subscription price is the 
net asset value per share, 
without the addition of any 
sales load or commission. 


Mail the coupon below 
of the 


lor a copy 
Prospectus 
de Vegh & Company 
One Wall Street, New York 5 
Name 


Address 











_ T. ROWE PRICE 
GROWTH STOCK FUND, INC. 


OBJECTIVE: 
Long term growth of principal 
and income 

OFFERING PRICE: 
Net asset value per share with- 


out addition of any sales load 
or commission 


Prospectus on Request 


DEPT. 8 + 10 LIGHT ST. * BALTIMORE 2, MD 


| stocks 36° 














AREA RESOURCES BOOK 
explains why oree we serve offers 
tremendous opperiunity to industry 

Write tor free copy 
?. O. Box 899, Dept. #. Soll Luke City 10, Uteh 


UTAH POWER 
& LIGHT co. 


SSSSSeTeeTeTeT TT TSSTSSTT SST 


3 Low Priced Stocks 
For Appreciation 


are recommended 
weekly bulletin 
“MARKET ACTION & 
INVESTMENT OUTLOOK" 
Pree san ple copy on request 
isk for Bulletin F-2 


Wetse!l Market Bureau, Inc. 


(Incorporated 1928) 
STATE BUILDING, NEW YoRrK crry 1 


im our 


BM PIeF 


THE FUNDS 


STORM 


For the first time in five years, 
month a majority (70% 
mutual 


SIGNAL? 


last 
) of reporting 
reduction in 
purchases of common stocks and an 
increase 


funds showed a 


Profession- 
al Wall Streeters interpreted this as a 
hedge further 
decline in market 


in cash reserves 
conservative against 
possible stock 
pt ices 

Outspoken Arnold Bernhard, presi- 
dent of Value Line Fund which in the 
third quarter doubled its cash items 
and reduced its holdings in common 
said his fund considered 

level” of stock market 
prices high enough to warrant a 
fensive 


the “general 
“de- 
Statements in the 
were also forthcoming from 
other fund managers 
short, that they 
later at 

How 


among 


position.” 
Same vein 
Meaning, in 
expect to buy stocks 
lower prices 

pervasive is this opinion 
managers? The 
answer must be: fairly wide spread 
Of some 80 open-end mutual funds, 
12% have their 
stock investments in the last few 
months, 18° maintained the 
same relative position they held in the 
first But have 
increased their cash items by selling 
common equities, or by 


mutual fund 


increased common 


have 


half-year some 70° 
retaining the 
cash received from new sales of their 
own shares 

Funds With a Defensive Policy 

These 


items, 


cash 
mainly from reducing holdings 
of common stocks in their portfolios 
in the Axe-Houghton 
Fund, Commonwealth Investment, Di- 
versified Investment, Johnston Mutual 
Fund, Nationwide Securities, Scud- 
der, Stevens & Clark, Stein Roe & 
Farnham, Value Line Fund, Welling- 
ton Fund, Affiliated Fund, de Vegh 
Mutual, Dividend Eaton & 
Howard, Fidelity Incorporated 
Foundation, 


of America, Knicker- 


funds showed increased 


third quarter 


Shares, 
Fund, 
Institutional 
Investment Co 


Investors 


| bocker Fund, Massachusetts Investors, 


T. Rowe Price Growth Stock, Selected 
American Shares, Wisconsin Fund 
Wall Street Investing 

Funds With an Aggressive Policy 

stock 
General Investors 
Mutual,* National 
Securities Income,* Bowling Green 
Fund, Delaware Fund, General Capi- 
tal Corp., Mutual Investment Fund,’ 
New England Fund 


“PAINLESS” DOW NTREND? 


Increased 
were 


Trust, 


common holdings 
reported by 


Investors 





| One fund manager, queried by Forsss, 


*Also reported increased holding of cast 
iter 


reported that his advisory board was 
agreed on the theory that the next 12 
to 18 months will see a “painless” 
downtrend in common stock prices 
High grade common stocks, he pointed 
out, are now priced by the market to 
produce an average yield of 3°, low- 
er than the income from good grade 
bonds. Yet he is not reducing com- 
mon stock holdings in his fund's port- 
folio. Instead he is searching out se- 
lected issues in electronics, aluminum, 
nuclear energy and other spheres, 
switching to such equities from low- 
yieid standard common stocks. Scien- 
tific instrument companies and color 
television manufacturers rate high 
with him, as likely to resist a general 
downtrend. 


SUPER VARIABILITY 


Sr. Louis’ open-end mutual, Managed 
Funds, is uniquely contrived to give 
its shareholders a choice of investment 
to fit any theory. Last month the fund 
mailed out s@parate dividends to nine 
different 
those 


shareholders 
holdings are limited to 
agricultural, automobile, business 
equipment, general industries, non- 
ferrous metals, paper, petroleum, met- 
al shares and _ = special 
shares 

Hilton H. Slayton, Managed Funds’ 
aggressive president, notably goes out 
of his way to seek out small investors 
He is an enthusiast about the econo::- 
ic importance of the ordinary citi- 
zen. “New heights of prosperity in 
1955 occurred with no help from Fed- 
eral expenditures,” says he. “The 
chief contributor to record business 
activity was the little man, the con- 
sumer. With more money in his pock- 
ets than ever before, 
and services at an annual rate of 
$256.5 billion, the highest in history, 
$18.6 billion more than in 1954’s third 
quarter.” 


classes of 
whose 


investment 


he bought goods 


FAITH IN STEEL 
In the 
have 


last five years, mutual funds 
increased their investment in 
equities of iron and steel companies 
more than five-fold, rate 242 times the 
increase in their total investments 
American Iron & Steel Institute, 
organization of the industry, regards 
this trend “as evidence of faith in the 
future of steel.” In 1950, the Institute 
out of a total $1.2 billion of 
share equities in all industry, 19 lead- 
ing investment companies held only 
$31.5 million (2.6°.) 


shares 


trade 


reports, 


in steel and iron 
this reluctance 
has entirely disappeared. At last re- 
port, institutional buyers had _ in- 
creased their holdings in all industry 
to $3.8 billion, with $194 million 


(5.1%) in steel and iron equities 


By now, however, 
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A survey by the National Associa- 
tion of Investment Companies divides 
the more than $200-million worth of 
iron and steel holdings of some 130 
mutual funds this way: 87% in the 
common stocks of 46 steel companies, 
10.7% in preferred stocks of 15 steel 
companies, 2.3% in bonds of five steel 
companies. 


VO... BUT 


WaLL Srreet traders would like to 
turn their heads the other way and 
forget about a mercurial factor they 
feel is dynamite to the stock market: 
President Eisenhower's decision on 
whether or not to run. Mutual fund 
investment managers try to be more 
realistic, but the subject is an elusive 
one. A typical comment by Boston's 
Commonwealth Fund advisers, Stud- 
ley-Shupert & Co.: “We do not be- 
lieve that the strength and virility of 
American business is dependent on a 
single political figure ... we have con- 
tinued our considered policy of main- 
taining a good proportion of the fund 
in high quality common stocks. It 
remains true, however, that investor 
confidence generally has been dis- 
turbed by the President's illness and 
that as a consequence some uncer- 
tainties have appeared in the invest- 
ment picture.” 


GROWTH CONFIDENCE 


Tue record so far this year under- 
scores two milestones in the develop- 
ment of the U.S.’s still-young mutual 
funds industry: 

* They are now growing at an av- 
erage rate of above $125 million a 
month, boosting net assets of 141 
open-end mutual funds close to $7.4 
billion, vs. $5.5 a year ago. 

* Investor confidence in the funds, 
severely tested in the September stock 
market slump, has not been notice- 
ably damaged. In the break set off on 
September 26, the decline in mutual 
fund asset values, cushioned by their 
portfolio spread over many industries, 
was only 4.3°, (Fores, Oct. 15). This 
compares with a decline of 7.3%) in 
the N.Y. Times averages. Investors’ 
confidence was demonstrated by sales 
of $127 million worth of new mutual 
fund shares in September (a new 
high) vs. $70.5 million in Sept. 1954. 

The agility of mutual fund invest- 
ment management has been brought 
into even bolder relief by their per- 
formance during this year’s first nine 
months. Against an advance of 19% 
in the N.Y. Times averages, the aver- 
age capital appreciation by the 141 
mutual funds was 22%. Some 71 com- 
mon stock mutual funds (which com- 
pare in volatility with the issues in 
the N.Y. Times averages) showed 
average 26.8% capital gains 
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GD Whats 4A Wanraunt? 


in the first place, why should you care? Well, warrants have shown for greater appreciation 
then any other type of stock in past markets and probably will do so again. For exemple, ia 
the post decade, the common stock warrants of Atias Corp., Tri-Continental, Richfield Oll, 
United Corp., and R&R. K. O., to name some, showed $500 investments appreciating te es much 
es $100,000 in a few yeors! 

What is a warrant? A warrant is issued by the company itself giving you the right to buy 
company stock at a certain price for 2 specified period of time which may be 1 year, 5 years 
10 years or with no limit at all, some warrants being perpetual (such as Tri-Continental). To 
see how such warrants can become very valuable look at the R. K. O. chart. In 190 R. K. O 
reorganized and warrants were issued which gave the right to buy R. K. ©. common stock at 
$15 per share at any time up to 1947. In 1942 R. K. ©. common stock was selling around 32.50 
and with general pessimism rife, the warrants were selling on the N. Y. Curb for 6% cents 
Obviously few expected R. K. O. to sell above $15, where the warrants would begin to have 
actual value. How the picture changed in 4 years! As we see in the chart, R. K. O. common 
advanced to $28 and the warrant being the right to buy at $15, was selling at $13. 


Why is @ warrant so unique a vehicle for appreciation? 
When &. K. O. common went from $2.50 te $28, a $500 
Investment went to $5,625. When &. K. O. werrants went 
from 6'/s¢ to $13, the same $500 investment went to 
$104,000. The weorrant appreciated 20 times as much as 
the common! 


Whet about worrants in this market-—teday? There are 
many long-term and perpetual worrants from past years, 
and 1954 saw many sew weorrents appear, both in the 
United States and Canada 

Every investor interested in capital appreciation should 
know what opportunities exist In warrants. He should know 
why warrants are issued, exactiy what they are, how thes 
may be profitably bought and sold, and what warrants trade 

in today’s market. He must study all of this carefully because in the hands of the uninformed 


warrants hold at least as much danger as promise. If yew are interested in capital appreciation 
the best $2 investment you can make is in purchasing a copy of 


“THE SPECULATIVE MERITS OF COMMON STOCK WARRANTS” 
By Sidney Fried 
This book has earned the highest praise from some of the best minds in the securities feild 
ond trom @ host of average investors, for its clarity of style and the worth of its information 
it gives you the whole story of the common stock warrant. It is accompanied by a Current 
Supplement ot no additional cost, describing the current opportunities in warrants in teday's 
market, listing more than 50 low-price warrants, many selling under 50¢. For your copy, fill 
in the coupon, attech $2, and mail immediately. Or you may send for free descriptive folder 


R. H. M. ASSOCIATES, 220 Fifth Ave., N. Y. 


Attached ts $2. Please send me ‘The Speculative Merite « ommon Btock Warrants 
with Current Supplement 


NAME 
STREET 


city 





BULLETIN ON COMMODITY FUTURES 
Weekly bulletin on all U.S. and 


Canada futures markets. Send for 
free copy. 


MAKE SURE your funds 
NOTE J ere pieced ln en insered 





association. 


Interested In 


Investing In 


v4 1 Sa ANNUM 
3 = 3 /1 (Current Rates) 
on Persone! Savings, Trust Funds, 
Institutional Funds, Corporate Funds ¥ 
INSURED SAVINGS 
ASSOCIATIO #5 
Any Amount—$500 to $1 MILLION 
W All accounts insured by Federal Agency 
W fully Protected Mell Program 


Ask for our Nation Wide list- 
Complete information 


c NO CHARGE FOR OUR SERVICE ; vised investment in securities 
INSURED INVESTMENT ASSOC. inc. 
« 176 W Adams % @ Chicago 3 tI.§ 
Financial 62117 STote 2.4439 


ay, pon faa 1 iene - KG 





For the Careful lavestor Are YOU 
¢ 
© 


National Growth Stocks 
Series 

a common stock mutual invest- 

ment fund providing a super 


selected for possibilities of long- 
term growth of capital and in- 
come for its shareowners, 











Send information foider ond prospectus 
Name 


Address 


' 


City State 


i 


National Securities & 
Research Corporation 
Established 1930 
120 Breedwey, New York 5, Mew York 


Commodity Trend Service 


134-31 Reosevelt Avenue, Flushing 54, 
(N.¥.C.), MY. Tel Ndependense 11-7779 








MARKET COMMENT 


(CONTINUED FROM PAGE 42) 





ing it has a bright future in 
Carrier, as the leader, is 


which 
bound to 
share 

Most of the paper shares look 
pretty high to me, especially the better 





ones like 


Northern 


Great 
Paper and Crown Zeller- 
bach. I would not advise selling them, 
but I hardly think this is a time to 
buy. A paper stock which does not 
look over-valued is Minnesota & On- 
tario Paper, which recently has sold 
It pays $2.40 and should 


International Paper, 
} 


at around 67 





WHAT TO DO 
if you hold these 48 Canadian stocks 


Abitibi PEP 

home Gas 

Algom Uranium 

Bell Telephone 

British Amer. Oi! 

8. C. Forest 

Brovian Reef 

celeuy . prs 
i Red & 


Conedion Atientie « on 
Canadian Malartic 
Cassiar Asbestos 


soeteet — aaa 
ao Research 


Giant Yellowknife 


Many Canadian stocks have 
some; while others should be 
decide which are best now 


avoided. Our 


hould be bought or held for best prices 
lions on all of these stoc 


ACF Grill 
Alleghany Corp. 
American Airlines 
ABC Paramount 
American Can 
American Cyanamid 
American Radiator Crrysier 
Amarican Viscose Curtiss Wright 
Anaconda Becca Records 
Ashiand Gi! Dynamics Cor 
Aveo Electric Autotite 
Baldwin Lima-Ham General Electric 
eo Aircraft General Motors 
wet Consol Graham Paige 
a Airplane Howe Soun 
Budd Corp Hupp Corp. 
Burlington ind international 1 & T 
Callahan Zinc Loew's inc. 


Celanese Corp 
Childs 

Cities Service 
Colerade F & | 
Columbia 


You can obtain this Special Report FREE 

listed above--with a 5-Week 

(Special Report and next 5 Weekly Reports) 
the interim to regular subscribers 


TOMORROW'S MARKETS, 


end me Special Report 


covering all of above 
' (Air mat! $1.25 


Please specify 





Address 


tty & State 


scored amazing gains. Grea wth can 
advice 


Gas 
Continental Cop. & Sti 


covering oth American 
Trial Subscription t 


) addith Oo get all special report 


19 West 44th Street, New York 36, 


Great Sweet Grass Midcon 

Great Lakes Paper New Continent 
Gunnar Mines Micke! Rim 
Hollinger Consol Pathfinder 
Home 01! Paymaster 
Hudson Bay MES Preston East Dome 
imperial lore 

tat’! Micke! 
Kirkland Lake 
Kroy Oils 
Mackeno 
Marigold Oiis Wilrich Pet. 


. 
or heme m ¢ 


still be expected in 


inmadian issues will help you 


Buy or Sell These 72 American Stocks? 


Due to long rises, many of these stocks are now doubtful is 
of others in this list are still in strong upware trend 

Jur Special Rep 
for 1955 and reveals presperte for 1956; gives you specific B 


sues and should be sold. Earnings 
h continuing good prospects, and 
t projects earnings and dividends 

Hold and Sell recommenda 


Merritt-Chapman 
Montgomery Ward 
Nat’! Container 
Nat'l Distillers 

N. ¥. Central 
North Amer. Avn 
Olin-Mathieson 
Pacific Tel. & Tel 
Pacific Tin 
Pan Amer 
Penn &. 
Pepsi-Cola 
RCA 


Roya! Butch 
Serve! 


Sinciair Oi) 
Spencer-Kellogg 
rry-® 


ry-Rand 

shea Gas & Elec. 
Stad. O11 ind 
Stead. ON. J 
Studebaker-Pack. 
Sunray-Midcont. 
Textron-American 
Thermoid 
Transamerica 

Unit. Merch. & Mfr, 
Unit. Park City 

U. S. Steel 
Western Union 
Westinghouse Elec. 


Wad. Air 


Raytheon 
Republic Ava 
Republic Steel 
Rhodesian Sei. Tr 
Reynolds Tobacco 


and Canadian stocks 
OMORROW'S MARKETS for only $1 


s issued 





INC, 
N.Y 


FREE 


—- Funds Received By The 
15th Earn From The 1st. 


—- Minimum Account $100. 


--- ACT NOW 


RST W 


US Th 
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: PROTECT YOUR SAVINGS 
WITH HIGHER EARNINGS 


‘ 
. 
' 
' 
. 
' 
' —~- Interest Paid Quarterly. 
' 
' 
’ 
‘ 
’ 
' 
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|} increasing 
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$5.50 a share 
against $4.74 in 
is around $50. 

debt 
financed 


earned for 
1954. Book 
Because of a 
ratio, expansion can be 
without issuance of addi- 
tional common stock, and some think 
they see per share earnings of $8 a 
share or more by 1958. A new high- 
paper machine should be in 
1957, considerably 

The company’s 
divided 33°; 
newsprint, 28° specialty papers, 34° 
and 5% poles, etc. In the 
period 1955-1958, it is estimated that 
about $42 million will be spent on im- 


show about 
1955 
value 


low 


operation late in 


capacity 
last year 


sales were 


| provements and additions, a consid- 
| erable part of which will be financed 


‘rom liberal depreciation allowance 


Some ago, Timken Roller 
Bearing favorably mentioned 
The stock has had a large advance 
from a low of 48 this year to around 
72. Some investors have been tempted 
to take a handsome profit quickly 
accrued, and of course you cannot 
expect as much “action” over the 
near-term after such a large rise. The 
fact is, however, that Timken prob- 
now than it 
It looks like profits 
could reach close to $8 a 
and as if the new $4 dividend 
(recently increased from $3) 
could be raised again. Timken has 
very wide profit margins, is not 
nearly as dependent on the motor in- 
dustry as most people assume, is a 
sizable factor in stainless steel, 
has an excellent organiza- 
tion. There are no bonds or pre- 
ferred ahead of the common (which 
could be split some day), the com- 
pany has never operated at a loss and 
dividends have been paid regularly 
since 1922, averaging 68° 
during the past decade. 

United Shoe Machinery (around 
53) is looked upon by many as a 
blue chip which has seen better days 
The stock sold up to 96% in 1937 and 
to 84% in 1946, and then 
around 35 or 36 in the 
markets of 1952, 1953 and 
situation gradually 


time 
was 


ably is cheaper 
earlier this year 
for 1955 
share, 
rate 


was 


and 
research 


of earrings 


down to 
good stock 
1954. The 
is being clarified 
so far as this company is concerned 
by adjustment in rentals and servic- 
ing charges on leased shoe machinery 
The company would not, and appar- 
ently make these adjust- 
ments during the period in which an 
After the 
suit was adjudicated (in a manner the 
management did not like too well 
since it upset many former practices), 
rental charges and servicing charges 
began to be changed as contracts ex- 
pired, and it is believed that the com- 
pany’s earnings will be in an up-trend 
over the years as a result 
In the six months 


could not, 


antitrust suit was pending 


next few 
of these changes 
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ended with August, profits were $2.69 
a share on the common against $1.08 
a share in the same period a year ago, 
and since the end of August (when 
many contracts expired) profits are 
believed to have improved further. 
The picture is not entirely clear yet, 
but the risk element in buying this 
stock (dividends since 1905) would 
appear to be more limited than profit 
possibilities. The dividend rate is 
$2.50 per annum. Profits for the year 
ended with February, 1955, were $2.95 
a share compared with $3.28 in the 
previous fiscal year. Losing this anti- 
trust suit may be a good thing for 
stockholders in the long-run—and 
the run may not be too long. 

Many people are beginning to think 
that the first half of this new automo- 
bile year may not be as good as the 
second half, looking for the 1957 
models to be introduced very early 
next fall and expecting them to be 
much more attractive to new buyers 
than 1956 models. We think that 
Chrysler, over the near term and over 
the long term, may be more attractive 
than General Motors. Chrysler's 1956 
models are more changed than those 
of the competition. 

There seems to be quite a differ- 
ence of opinion as to how the Air- 
lines dividend policy will be affected 
by the huge equipment programs 
now being announced. It is my 
opinion that there is enough growth 
in this dynamic industry to make pos- 
sible modest dividend increases over 
the next few years, in spite of huge 
cash requirements. Remember that 
many of these new planes will not be 
delivered until 1958 or 1959 and that 
in the meantime there will be a big 
depreciation run-off on the old equip- 
ment and a tremendous growth in 
traffic. It seems to me that the air- 
lines are real “growth” stocks, more 
attractively priced than most other 
“growth” issues. Gradually, I antici- 
pate, some of them will acquire a 
favor with institutions which they do 
not yet enjoy. The best ones, from 
point of quality, are American Air- 
lines, Eastern Airlines, Pan-Ameri- 
can World Airways and United Air- 
lines. The one which promises to 
show the best earnings over the next 
year or two is Capital Airlines. Cap- 
ital and Braniff recently have obtained 
CAB permits for promising new 
routes. The airlines recently have not 
behaved as well as the market. As 
this is written, they seem to be com- 
ing into more favor. 

. ° . 


Advance release of Forses columnists’ 
regular articles, excepting Mr. Lurie’s, 
will be airmailed to readers on the day 
of their writing. Rates on request. 
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Capital Rirlines 


COMMON STOCK 
DIVIDEND 


On November 29, 1955, the Board of 
Directors declared a Common Stock 
Dividend of 5% on the outstanding 
Common Stock of the Corporation 
(1 additional share for each 20 shares 
held) payable December 28, 1955, to 
stockholders of record at the close of 
business December 13, 1955. Frac- 
tional shares will not be issued but a 
prorata cash payment will be paid to 
shareholders otherwise entitled to 
receive fractional shares, The transfer 
books will not be closed 


R. G. Lochiel 
Vice President and Treasurer 
Capital Airlines, luce. 
Washington, D.C. 


| 





THE SAFETY CAR HEATING 
ano LIGHTING COMPANY, INC. 
DIVIDEND NO. 234 

The Board of Directors has de- 
clared « dividend of 50¢ per share on the 
outstanding Capital Stock of the Com- 
pany of the par value of $12.50 per share, 
payable December 23, 1955, to holders of 
record at the close of business December 
14, 1855 J. T. CULLEN, 





Vovember 20, 1055 Treasurer 





How Barron’s Helps You 


BUILD 
INVESTMENT 
SUCCESS 


17 Weeks’ Trial... Only $5 


If you want to build investment success, let 
Barron bring ou the facts that will help 
you separate good investments from bad in 
vestments-—so that you will increase your 
investment income and build your capital 
In Barror ou are shown what, where 
and why the REAL VALUES are, behind cur 
rent securit price What's more you are 
hown how these investment values are 
changing week by‘ week. as the result of 
current political and economic developments 
Thus Barror you pick good 
investments now, Dut also Pep yo cur 
rentiy informed of net yuld lead 
to investment opportun tment 
pitfalls 


not only 
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See for important Barron's can be 
to vou in the eventful weeks ahead. Try it for 17 
weeks for $5. Just tear out this ad and send it 
today with your check for $5, or tell us to bill you 
Address: Barron's, 3992 Newbury Street, Hoston 
15, Mase F-11215 
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WHICH STOCKS 
Are “The Insiders” Buying 
? 


Shrewd investors watch the stocks “insiders” are buying. They want to know 
which companies’ officers. directors and big share owners are showing confi- 
dence in the future of their stocks by purchasing thousands of shares. 
That's why theyll get FINANCIAL WORLD’s latest list of “174 STOCKS 
THE INSIDERS ARE BUYING”. 


Profits in “‘Penny Stocks’’? 


Because fortunes have been made in low-priced stocks, new offerings in the 


“penny stock” category are often pictured as presenting equally good oppor- 
tunities to strike it rien, What are the chances of success in this field, and is the average 
investor justified in assurning risks involved! Let's look at FINANCIAL WORLD 's record of 
market performance for 113 Penny Stock Offerings of 1954 


SPECIAL INTRODUCTORY OFFER 


If you want better values from your investment dollars, return this “ad” with 
$5 for next 18 weekly copies of FINANCIAL WORLD (Big 87 Value for 
85). together with list of “174 STOCKS INSIDERS ARE BUYING.” and re- 
ceive alo “LIBERAL YIELDS FROM LONG-TERM DIVIDEND PAYERS”; 
and “20 Companies with Stock Split or Stock Dividend Possibilities”, and 
“PLANNING YOUR INVESTMENT PORTFOLIO”, in addition to next four 
copies valuable “INDEPENDENT APPRAISALS of Listed Stocks”. Besides 
digest of new reports on 1,970 stocks, this 64-page monthly stock guide 
gives our EXPERT RATING on EACH STOCK «so you can reach wiser de- 


cisions as to new purchases and whether to dispose of any stocks you now own. 


Send $5 jor special offer above, or ask us to bill you. Or return “ad” with $20 
for year's subscription ($11 for six months) for compete 4-PART Investment Service, inciud 
ing extras offered above. PLUS free copy newly-published Annual $5 “STOCK FACTO 
GRAPH" MANUAL (4let Edition) to make you « better judge of relative stock values. All 
Your Money Back In 0 Days if not satiafed 


FREE! IF YOU SEND PAYMENT NOW, saving us expense of billing you, we 
will mail you FREE copy of our “12-VEAR RECORD of 1,065 N 
STOCKS" . Year-by-Year, 1942 to 1953, EARNINGS, DIVIDENDS, PRICE RANGES, STOCK 
SPLITS. INVALUABLE for comparing current status with past performance! 


FINANCIAL WORLD 


53 Years of Service to Investors 


66-F6 Trinity Place New York 6, N. Y. 
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CHEMICALS)| 
FIBERS I 
‘ y 
} PLASTICS © 


CELANESE 


}CORPORATION OF AMERICA 
) 180 Madison Avenue, New York 16, N.Y 


| ps Board of Directors has this day 
lared the following dividends 


4'y PREFERRED STOCK, SERIES A 


INTERNATIONAL MINERALS 
& CHEMICAL CORPORATION 


General Offices: 
20 North Wacker Drive, Chicago 6 


) 
M 


QUARTERLY DIVIDENDS 


4% Cumulative Preferred Stock 
55th Consecutive Regular 
Quarterly Dividend of 
One Dollar ($1.00) per Share 


$5.00 Par Value Common Stock 
Forty Cents (40¢) per Share 
Declared—Nov. 17, 1955 
Record Date—Dec. 16, 1955 
Payment Dates 
Preferred Stock: Dec. 30, 1955 
Common Stock: Jan. 3, 1956 


A. 8. Cahill 
Vice President and Treasurer 
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close of bus 


SECOND PREFERRED STOCK 
‘ ir Quarteriy dividend for 
ent quarter of $1 per share, ( 
January 1, 1956, to holders 
ord at the close of business ) 
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COMMON STOCK 


ents per share payable Decem 
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R. O, GILBERT 


Phosphete * Potesh ¢ Plant Foods Secretary 


Chemicals © Industrial Minerals 
Amino Products 
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TRENDS & TANGENTS 


(CONTINUED FROM PAGE 41) 


The War of Words. Wall Streeters 
who stay up late nights trying to 
master such obtuse terms as automa- 
tion, electronics, hydrodynamics and 
nucleonics for their puzzled clients, 
will not get much rest if North Amer- 
ican Aviation wordmakers have thei: 
way. Latest puzzles: Autonetics—a 
name given to a new NAA division 
which will explore and develop auto- 
matic navigation and electromechan- 
ical control systems for airplanes and 
missiles 


Coming Attraction. Hollywood has 
begun filming “Behind the Ticke: 
Tape: The Story of the American 
Stock Exchange,” which will recon- 
struct the old days before 1921 when 
the Curb Exchange, Amex predeces 
sor, conducted trading outdoors 


New A&P? The Great Atlantic and 
Pacific Tea Co. faced a new rival 
last month. Control of National Tea 
Co., a big Midwest grocery chain, was 
sold to George Weston Ltd., Toronto 
Weston, a bakery chain, holds the 
controlling interest in Loblaw Groce- 
terias, Ltd., and Western Groceries 
Ltd. National Tea and its associates 
operate 740 stores in some eleven 
midwestern states. With the new 
merger, the Weston group becomes 
the fourth largest food chain in the 
U. S., exceeded only by A&P, Safe 
way and Kroge 

. . . 


Gas turbine engines, already used in 
fast commercial airliners, came down 
to earth last month when Union Pa 
cific Railways ordered 45 gas turhine 
locomotives. The $38-million pur- 
chase, enthusiasts say, may initiate a 
new era in railroading. The new en- 
gines perform better than Diesels in 
many ways, can haul heavy loads up 
steep grades without slowing down 
According to General Electric, who 
developed them, the new engines ar 
competitive or better in price, main 
tenance, and operating costs 


The new development brought the 
engineer's dream of gas turbine auto- 
mobiles a step closer, too. Chrysler 
Corp., which has already tested a gas 
turbine in an otherwise standard 
Plymouth for several years (with un- 
announced results), is (as are other 
auto-makers) continuing its research 
programs. If they succeed, the gas- 
oline industry is in for a jolt—gas 
turbines run on low-grade fuels, in- 
cluding cheap Diesel oil. 
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General Motors, embroiled in anti- 
trust inquiries in Washington largely 
concerned with its company’s entry 
into new industrial fields, came up 
with one new product last month that 
the Senate Antitrust Committee will 
almost certainly not cite against them 
The item: “Centri-Filmer,” a device 
which will be used for killing virus in 
vaccine production. Company spokes- 
men say it will make possible a “com- 
pletely safe” polio vaccine, new vac- 
cines heretofore impossible. 

. . . 

More businesses failed last Octobe: 
than in any postwar year. The month's 
919 business failures were exceeded 
only by 1940's 1,111, were 12° 
than in September and 6° 
than a year ago 


higher 
higher 


- . ° 

AFL and CIO merger, which finally 
became official this month, will un- 
questionably strengthen U.S. labor 
both at the bargaining table and in 
politics. But the new marriage is not 
without seeds of discord: jurisdic- 
tional and personal rivalries continue 
John L. Lewis and his Mine Workers 
stayed out, and Dave Beck and his 
Teamsters, many predict, are not long 
for the new organization 

. ~ . 

“Hot boxes,” costly bane of rail- 
road men may soon be a thing of the 
past. New found  solution—sponge 
neoprene lubricating pads for the axle 
bearings of freight cars. American 
Brake Shoe, which makes them un- 
der the trade name Redipak, claims 
they are the first “complete, economi- 
cal solution to the hot box problem.” 
Tested in over 40,000 miles of use, 
the pad showed no noticeable wear, 
has a life expectancy of three years 
‘It’s as nearly foolproof,” Brake Shoe 
engineers boast, “as we can make it.” 

. ® ° 

Worker productivity, which has in- 
creased an average 3°, per year since 
1900, has now risen some 165°; 
then 


since 
But the showing is highly un- 
even from industry to industry. Some 
have increased productivity as much 
as 10°) a year, some not at all 
. i. a 
Public power setback occurred last 
month in Granite Falls, Minnesota, 
eastern terminus of the Missouri fed- 
eral power system, where the City 
Council adopted a resolution stating 
that it was “very well satisfied” with 
service provided by Northern States 
Power Co. Privately owned Northern 
States, it said, had been “reliable at 
all times,” and the town is definitely 
“not interested” in Bureau of Recla- 
mation plans for power development 
(CONTINUED ON PAGE 53) 
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Capital Gains 
Can Be Yours 


In the Over-the-Counter Market 


Yes, among the thousands of stocks traded in the over 
the-counter market there are situations that offer tremen- 
dous potentials for those alert investors who are aware ol 
the factors that spell future growth 


As specialists we don’t like to go overboard in our evalua- 
tion of any given security—we prefer to be conservative. 
But one issue in particular appeals to us as outstanding— 
one we feel may bring you capital gains. 


Information on this stock is available 
free and without obligation. Just 
fill in and mail the coupon below. 


McGrath Securities 
70 Wall oa roi a > “ aa 


WH 4-0175 


Please send me information on growth stock. 


Name 
Address 
City 
Telephone 
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7 STOCKS TO BE BOUGHT 
FOR CAPITAL GAINS 


N.Y.S.E. had 


under protracted observation and study, our staff has selected seven issues 


Out of several hundred issues listed on the have 


which we 
which we believe will produce eminently satisfactory capital gains over the 


period ahead. One of these is a low priced equity which seem 


to us to be 


poised for a sharp advance. 
Most of the stocks in this report are in the medium-priced bracket and several 


are of investment calibre. Yet all possess intriguing capital gain potentials 


LIKELY CANDIDATES FOR 
EXTRAS OR SPLITS 
(SPECIAL OFFER) 


lo new readers only, we will send this Special Report (which also include 


17 stocks as likely candidates for extra dividends or splits) plus one month» 


(8 issues) Trial Subscription to our twice-weekly Market Letters on receipt 
i 


of only $5 0 


STOCK TREND SERVICE, INC. 


Stock Trend Bldg. 


Springfield 3, Mass. 
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new product digest 


The monthly magazine for ex- 
ecutives with a professional or 
career interest in creating, fi- 
nancing, manufacturing and 
marketing new products. 


Authorize us to bill you $10.00 
for annual subscription or send 
one dollar for single copy. 


New Product Digest, 
Dept. B 27 
Box 2052, Austin, Texas. 











ROBERTSHAW - FULTON 
CONTROLS COMPANY 


Greensburg Peo 


PREFERRED STOCK 
A reqguiar quarterly 
diviaend of $0.34375 
per share has been de 
clared on the $25.00 
par value 5', percent 
Cumulative Con 
vertible Preferred 
Btock, payable 
December 20, 1955 
to stockholders of 
® record et the close of 
business December 9, 
MR. CONTROLS 1955 


COMMON STOCK 
A requier quarterly dividend of 37'(c per 
share has been declared on the Common 
Stock payable December 20, 1955 to 
stockholders of record at the close of busi 
ness December 9, 1955. The transfer 
books will not be closed 


WALTER H. STEFFLER 
Secretary & Treasurer 
November 22, 1955 








US.L&G. 


Baltimore 3, Md 


The Board of Directors of 
United States Fidelity and 
Guaranty Company has de- 
clared a dividend of fifty cents 
a share payable January 16, 
1956, to stockholders of record 
December 25, 1955. 


CLARKE J. FITZPATRICK, 
Secretary 
November 23, 1955 











The Board of Directors of 


PITTSBURGH 
CONSOLIDATION 
COAL COMPANY 


at a meeting held today, declared a quar- 
terly dividend of 75 cents per share on the 
Common Stock of the Compeny, payeble 

, 1955, to eholders of 


2, 1955. Checks will be mailed 
Joun Corcoran, 
Vice-President & Secretary 
November 21, 1955 


THE MARKET OUTLOOK 


(CONTINUED FROM PAGE 38) 





tries is a better speculation today 
than it was when the company was 
operated as a small, poorly situated 
railroad equipment maker 

Such change in character can be 
found in other fields, too, and, in a 
majority of cases, the stockholders 


are in stronger position. For example, 


| Air Reduction remains a very attrac- 


tive speculation on a management 


| which has introduced important new 


| potentials 


Specifically, this year’s 
improvement—$3.25 per 
share probably will be shown as com- 
pared with $1.86 per 


earnings 


share on a 


| smaller amount of stock in 1954—im- 





portantly reflects the company’s new 
plant at Calvert City. This plant, sup- 
plying acetylene to the chemical in- 
dustry for plastics, now is operating 
at its rated capacity even though only 
75% of the physical potential has been 
utilized. With the plant likely to go on 
“full stream” next year, 1956 earnings 
should increase further 

And there are many others which 
tempt the security buyer’s dollar, such 
as U.S. Steel, National Steel and Jones 
& Laughlin. The bright steel situation 
points to higher earnings in 1956 as 
well as a higher price-times-earnings 
multiplier. For one thing, the 10% 
increase in ingot-producing capacity 
scheduled by 1958 will not upset the 
currently tight supply-demand situa- 
tion. Capacity, or near capacity, oper. 
ations are indicated throughout the 
first half of 1956. Equally important, 
on long-range view, the modernization 
which is part of current capital ex- 
penditure programs will tend to lower 
break-even points. 


Dividend Notice 


MIDDLE SOUTH UTILITIES, Inc. 


The Boord of Directors has this doy 
declored a dividend of 37V2¢ per 
shore on the Common Stock, poy 
able Janvory 3, 1956, to stockholders 
of record at the cose of busines 
December 13, 1955 

H. Ff. SANDERS 

Treosurer 

New York 6, N.Y 
December 5, 1955 


The Middle Louth 


Utility service by tas paying, 
pubix'y reguleted companies 
made [hin dividend porsibie 


DIVIDEND NOTICE 


The following dividends 
have been declared by the 
Board of Directors: 


Preferred Stock 
A regular quarterly dividend 
of $1.0625 per share on the 
$4.25 Cumulative Preferred 
Stock, payable January 1, 
1956 to stockholders of rec- 
ord at the close cf business 


on December 7, 1955 


Common Stock 
A quarterly dividend of 
$0.25 per share on the Com- 
mon Stock, payable January 
1, 1956 to stockholders of 
record at the close of busi- 
ness on December 7, 1955 

















Transfer books will not be 
closed. Checks will be 
mailed. Wm. J. WILLIAMS 

Vice-President & Secretary 





RADIO CORPORATION 
OF AMERICA 
Dividend Notice 


The following dividends have been 
declared by the Board of Directors: 


First Preferred Stock 


87% cents per share on the First 
Preferred Stock, for the period 
January 1, 1956 to March 31, 
1956, payable April 2, 1956, to 
stockholders of record at the close 
of business March 12, 1956. 


Common Stock 


An extra dividend of 50¢ per share 
and a quarterly dividend of 25¢ per 
share on the Common Stock, pay- 
able January 23, 1956, to stock- 
holders of record at the close of 
business December 16, 1955. 
ERNEST B. GORIN, 
Vice President and Treasurer 
New York, N. ¥., December 2, 1955 
———_—_—_—_—_—_—_—_——S—_—S————— SS 








PHILADELPHIA ELECTRIC | 
COMPANY 


Wiridend lotic 


Dividends on all series of preferred 
stock have been declared, payable 
February |. 1956 to stockholders of 
record at the close of business on 
January 10, 1956. These dividends 
amount to$1.17 ashareon the 4.68", 
Series, $1.10 « share on the 4.4% 
Series, $1.07 4% « share on the 4.3% 
Series and 9 cents a share on the 
5.8% Series. Checks will be mailed. 


Tr vasurer 
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TRENDS & TANGENTS 


(CONTINUED FROM PAGE 51) 


Merger fever is at its highest pitch 


‘since 1929. Wall Streeters predict the 
year’s total of corporate amalgama- 
tions will reach 750 by December 31, 
the highest in 25 years, but still well 
short of 1929’s 1245 

am - — 


Movie makers don't have to com- 
pete against themselves, Federal Court 
Judge Leon Yankwich ruled. The Jus- 
tice Department had charged film 
manufacturers with antitrust violation 
for refusing to allow television stations 
to rent or buy their films. Judge 
Yankwich dismissed the complaint 

. * + 

International Harvester is making 
more money even though their biggest 
customers, the farmers, are making 
less. The company’s sales for this fiscal 
year were $1.15 billion, 16% over last 
year’s $994 million. The record was 
made despite a strike and sharply 
curtailed defense production 

° © . 


A radical new car, built by British 
inventor-designer Harry George Fer- 
guson, may shake the ultra-conserva- 
tive British auto world and ever 
create repercussions in Detroit. Among 
other things the top-secret car is sup- 
posed to have is a totally different 
drive system, far better than present 
differential and automatic transmis- 

ion combinations 
P ° . 

New glut in plywood? Fir plywood 
heathing has been cut twice in the 
past month, is now down to $116 a 
thousand square feet from the old 
rice of $122. High production and the 
easonal letdown in home building 
were blamed for the cuts 

° © + 

The American consumer doesn't plan 
to up his spending in 1956 the way he 
said he would—and did—in 1955, 
latest surveys show. But he still in- 
tends to spend at least as much as he 
did in 1955 

+ . ° 

A new cash dividend record was es- 
tablished for the first three-quarters 
of this year. Stocks listed by the New 
York Exchange yielded dividends 
totalling over $5 billion for the first 
time. Dividend records are becoming 
something of a habit; the new total is 
the 13th record in a row. 





PHOTO CREDITS 
Pace 14: Wide World 
Pace 23: Wide World 
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NOTICE OF REDEMPTION 
Te the Holders of 


PENNSYLVANIA-CENTRAL AIRLINES CORPORATION 
(Now Capital Airlines, Inc.) 


Fifteen Year 31, % Convertible income Debentures 
Due September 1, 1960 


NOTICE IS HEREBY GIVEN that pursuant to the 
provisions of the Indenture between the Bankers Trust 
Company, as Trustee, and Capital Airtines, Inc., dated 
as of September 1, 1945, as amended, securing the above 
described Debentures, Capita! Airlines, Inc., has elected 
to redeem all of its outstanding Fifteen Year 34%% 
Convertible Income Debentures Due September 1, 1960. 
Capital Airlines, Inc., has fixed December 23, 1955, as 
the redemption date. Capital Airlines, Inc., will pay 
100% of the principal amount of each Debenture sur- 
rendered for redemption, with accrued interest to the 
redemption date. Such principal and interest will be 
paid at the principal office of Bankers Trust Company, 
Corporate Trust livision, 46 Wall Street in the Bor 
ough of Manhattan, The City and State of New York, 
upon presentation and surrender of said Debentures 
with all coupons thereto appertaining maturing after 
said redemption date. From and after said redemption 
date interest thereon will cease to accrue. 

On or before said redemption date, but not there- 
after, each holder of any of the Fifteen Year 314% 
Convertible Income Debentures may convert said Deben 
tures into fully paid and nonassessable shares of 
Capital Airlines, Ine., Common Stock at the rate of 
32.82 shares (with cash adjustment for fractional 
shares) for each $1,000 principal amount of said 314% 
Convertible Income Debentures, upon surrender thereof 
to said Bankers Trust Company, as Trustee, together 
with all unmatured coupons appurtenant thereto. The 
surrender of said Debentures for conversion should be 
accompanied by written instructions signed by said 
holder requesting such conversion and giving the name 
and address of the person in whose name certificates 
for such Common Stock are to be registered. Any such 
Debentures registered as to principal should also be 
accompanied by a duly executed instrument of assign- 
ment and transfer in blank. 

Upon conversion of such Debentures, all interest 
acerued and unpaid thereon to December 23, 1955, the 
above mentioned date of redemption, will be paid to 
said holder. 

We will greatly appreciate the cooperation of all 
3% % Convertible Income Debenture holders in promptly 
surrendering their Debentures for conversion or payment, 


CAPITAL AIRLINES, INC. 
(Formerly Pennsylvania-Central Airlines Corporation) 
J. H. Carmichae!, President 
Dated: November 23, 1955 














LA 
© 
CITIES SERVICE COMPANY 


Dividend Notice 


The Board of Directors of Cities Service Company has declared 
a quarterly dividend of sixty cents ($.60) per share on its Common 
stock, payable December 19, 1955, to stockholders of record at 
the close of business December 7, 1955. The board aiso declared 
a stock dividend of two per cent (2%) on the presently out- 
standing shares payable January 23, 1956, to stockholders of record 
at the close of business December 7, 1955 


PERLE G. CHRISTIAN, Secretary 











Ag 
77 l ov 


Dividend Notice 


A quarterly dividend of $.55 per 
share has been declared on the 
Common Stock of the Corporation 
payable January 10, 1956 to share 
owners of record at the close of busi- 
ness November 18, 1955. 


ALLEN D. MarsHatt, 
Secretary 


GENERAL 
DYNAMICS 


6. oF Fee? Bort @ 8 
445 Pork Avenve, New York 22, New York 








DIVIDEND NOTICE 
The Board of Directors has declared 
the following dividends 
PREFERRED STOCK 
A quarterly dividend of $1.06% 
payable January 1, 1956 to stockholders 
of record December 9, 1955 
COMMON STOCK 
A quarterly dividend of 30¢ 
| payable January 1, 1956 to stockholders 
of record December 9, 1955 


Roserr W. Jackson, President 








MIAMI COPPER COMPANY 


61 Broadway, New York 6. N.Y 
Nevember 17, 1956 


A quarterly dividend of fifty (50¢) cents 
per share was declared, payable December 
22, 1955, to stockholders of record at the 
close of business November 29, 1955. 

An extra dividend of one ($1.00) dollar 
per share was declared, payable December 
22, 1955, to stockholders of record at the 
close of business November 29, 1955. 

An additional extra dividend of one 
($1.00) dollar per share was declared, pay- 
able January 12, 1956, to stockholders of 
record at the close of business November 
29, 1955. 

JOHN G. GREENBURGH 


Treasure 








BOOKLETS 


Valuable booklets are published by 
many concerns and made available 
free to interested businessmen. The 
best of these on matters of wide 
interest are listed as a service to 
Forses readers. Address your re- 
quest, by number, to 
Service Dept Forses Magazine, 
80 Fifth Avenue, New York 11, N.Y 


Subscriber 


420. FINANCING DEFENSE FOR THE LONG 
PULL: Eliot Janeway, President of Jane- 
way Publishing and Research Corp. and 
well-known consulting economist, has 
mistitied this pamphlet, which is not 
about financing defense, but is instead a 
cogent discussion of the role of the cor- 
poration in serving and making a strong 
America. Mr. Janeway, surveying the role 
of the corporation in American history, 
raises some intriguing questions and at- 
tempts to answer them. Sample: “...The 
quertion of questions ... agitating Ameri- 
the Lincoln Adminis- 
the first Roosevelt was 
What is our idea of the corporation?” 
And The Defense Cycle has put 
the Business Cycle out to pasture 
the age-old pattern of the business cycle 
has been superseded by the decade- 
spanning stability which long-term de- 
fense is building into the economy.” Mr 


can life between 


tration and 


Janeway, as his pamphlet clearly dem- 
onstrates, thinks in broad and often orig- 
inal ways (15 pages) 

4°4. BANKING'’S NEW LOOK: David Rock- 
efeller, among other things Senior Vice 
President of the Chase Nationa! Bank of 
New York, writes a breezy and yet in- 
clusive account of the changes that have 
taken place in banking over the past 
twenty-five years. By detailing the inno- 
vations that metamorphosed the staid 
family” bank into the modern “retail” 
bank, oriented to the needs of the general 
public rather than the demands of the 
Rockefeller pretty thor- 
oughly catalogues the various techniques 
that succeed in the new 


wealthy few 


banking era 
(16 pages) 


MACHINE AND 
METALS, INC. 


1hth Dividend 


A QUARTERLY DIVIDEND 
OF 5@e¢ per share, for the final 
quarter of 1955, andan EXTRA 
DIVIDEND OF The per share 
will be paid concurrently by 
check on December 22, 1955 
© shareholders of record on 
December 12. 1055 
H. T. MeMeekin, Tyeesurer 


~. 


ee 











Pullman 
Incorporated 


89th Consecutive Year of 
Quarterly Cash Dividends 
paid by Pullman Incorporated 
and predecessor companies 


A regular quarterly dividend of 
seventy-five cents (75¢) per share 
will be paid on December 14, 
1955, to stockholders of record 
November 30, 1955. An extra divi 
dend of one dollar ($1.00) per 
share will be paid on January 6, 
1956, to stockholders of record 
December 15, 1955. 


CHAMP CARRY 


President 











GENERAL 
PRECISION 
EQUIPMENT 
CORPORATION 


NOTICE OF DIVIDENDS 

The Board of Directors hos declared 
the following dividends, each pay- 
able December 15, 1955, to stock- 
holders of record at 3:30 PM 
December 5, 1955 

$4.75 CUMULATIVE PREFERRED STOCK 
The regulor quorterly dividend of 
$1.18% per share. 

COMMON STOCK 
A dividend of 60 cents per shore. 


R. B. LARUE, Secretary 
November 22, 1955 














ig Wes Peni 


Electric Company 
(Incorporated 
Quarterl) Dividend 


on the 


COMMON STOCK 


42! 2€ PER SHARE 
Payable December 28, 1955 
Record Date December 9, 1955 
Declared November 30, 1955 





WEST PENN ELECTRIC SYSTEM 
Monongahela Power Company 
The Potomac Edison Company 

West Penn Power Compan) 
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422. THE ATOM IN OUR HANDS: This one 
really gets down to cases—specifically, 
the case of Union Carbide & Carbon 
Corp., and what they are doing with 
atomic energy. It turns out to be plenty— 
Union Carbide is already producing a 
kaleidescopic variety of producers with 
startlingly diverse uses, in the process 
has managed to realize the alchemist’s 
dream by turning mercury into gold. 
The pamphlet also explains, in simple, 
interesting, non-technical terms, both the 
story of the atom and the devices that 
have been created to harness it and de- 
velop products from it (40 pages. Illus- 
trated). 


423. THE NATIONAL ASSOCIATION OF MAN-~ 
UFACTURERS AND IRREDEEMABLE CURRENCY: 
A sharply worded, controversial and 
somewhat intemperate reply to an NAM 
report, “The Gold Standard,” which op- 
posed a return to the gold standard. This 
pamphlet was written by Walter E. Spahr, 
NYU Professor of Economics, for the 
Economists’ National Committee on 
Monetary Policy whose avowed aim is 
“to educate the public as to the desir- 
ability of an early return to the gold 
standard.” “Did the Board’s pronounce- 
ment,” asks Professor Spahr, intend to 
throw the NAM into the currently pop- 
ular pro-Socialist movement in this 
country?” Professor Spahr maintains: 

. (monetary) specialists in this coun- 
try are divided roughly into two groups: 
1) those who support socialism, com- 
munism or a governmentally managed 
economy ...2) Those who are convinced 
the greatest good...is brought to the 
most people through the operation of 
free enterprise.” The true free enter- 
prisers, Professor Spahr asserts, support 
a return to the gold standard. Professor 
Spahr speaks for a small minority in his 
dogmatic pro-gold standard views. Nev- 
ertheless his arguments should interest 
many people worried about the decline 
of the dollar (29 pages). 





INTERNATIONAL 
SHOE 
COMPANY 


179% 
CONSECUTIVE DIVIDEND 
Common Stock 


A quorterly dividend of 60¢ 
per shore payable on January 
1, 1956 to stockholders of rec- 
ord at the close of business 
December 15, 1955, was de- 
clared by the Board of Directors. 


ANDREW W. JOHNSON 
Vice-President and Treasurer 


December 5, 1955 











tea 


\# Consecutive 


Quarterly Dividend 


A dividend of seventy-five cents 
per share on the capital stock of 
this Company has been declared 
payable Jan. 13, 1956, to share- 
holders of record Dec. 9, 1955 
EMERY N. LEONARD 
Secretary and Treasurer 








| Boston, Mass., November 21, aw, 




















Wilmington, Del., N ber 21, 1955 


The Boord of Directors has declared this 
day regular quarterly dividends of $1.12'4 
@ shore on the Preferred Stock—$4.50 
Series ond 67',¢ @ share on the Pre- 
ferred Stock—$3.50 Series, beth payable 
Jonvery 25, 1956, to stockholders of 
record ot the close of business on Janu- 
ary 10, 1956; also $3.00 @ shore on the 
Common Stock as the yeor-end dividend 
for 1955, payable December 14, 1955, 
to stockholders of record at the close of 
b on N ber 29, 1955. 








| 


| 


CSC ay 


(OMMERCIAL SOLVENTS 
(Corporation 
DIVIDEND No. 84 

A dividend of twenty-five cents 
(25c) per shore has today been de- 
clared on the outstanding common 
stock of this Corporation, payable 
on December 28, 1955, to stock- 
holders of record at the close of 
business on December 9, 1955 

A. R. BERGEN, 

November 28, 1955 Secretary 








The RUBEROID Co. 


Building Materials 


for home, farm and industry 
On November 29, 1955 a regular 
quarterly dividend of 40¢ per share 
and a cash extra of 40¢ per share 
on the outstanding capital stock of 
this corporation was declared by 
the Board of Directors, payable 
December 15, 1955 to stockholders 
of record December 8, 1955 

GEORGE FP. BAHRS 


Secretary-Treasurer 


DIVIDENDS PAID IN EVERY YEAR 





P. S. pu PONT, 3rd, Secretary 


SINCE 1889 

















THE HOW anp WHY oF 


INV 


ESTMENTS 


PRINCIPLES, PRACTICES and ANALYSIS 
by DOUGLAS H. BELLEMORE, Head of Finance Dept., Boston University 


) am BIG VOLUME points up for you the investment problems arising out of the post-war 
years with particular emphasis on price as the most important factor you have to consider 


to make wise investmen 


+ decisions from here on. Tells you when nof to buy “growth” stocks. 


Points out the weaknesses of the Dow Theory and other technical forecasting devices. Explains 
in full the foolproof methods of successful timing techniques you can use to avoid buying at 
the peaks. Supplies valuable guideposts to investment planning for the individual, as well as the 


institutional buyer. 


Discusses each and 


every class of security, including mutual funds, with specific tests for 


evaluating each. Devotes the lost 13 chapters, a veritable book in itself, to security analysis 
with many actual examples of professiona! analyses. This section should prove invaluable to the 
sophisticated investor, fund manager, institutional buyer and professional analyst 


The 198 charts and tables make it one of the most comprehensive investment books published 


Complete 880-page text 
with 13 Chapters on 
Security Analysis, $10. 
Without Security Anal- 
ysis section, $7. 


Endorsed by Leading Colleges such as: Boston College, 
C.C.N.Y., lowa State, Loyola, Okichoma, Texas, Washington 
and Lee, etc. 


B. C. FORBES & SONS PUBLISHING CO 
80 Fifth Ave., New York |!, N.Y 


Please rush me Professor Bellemore's book 
edition checked 


[} Enclosed is $10 for edition with 13 chapters on Security Analysis 


INVESTMENTS” in the 


[] Enclosed is $7 for edition without section on Security Analysis. 
(On N. Y. C. orders please add 3% for sales tax.) 


If 1 am not satisfied with book, | may return it within 7 
refund 


days lor complete 


NAME 


ADDRESS 


ciTy 
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A quarterly dividend of $0.60 


per share in cash has been 


Cc. 1.T. 
FINANCIAL 
CORPORATION 


DIVIDEND NO. 135 


declared on the Common 
Stock of C. L T. Frnanciar 
Conroration, payable Janu- 
ary 1, 1956, to stockholders 
of record at the close of busi- 
ness December 12, 1955 
The transfer books will not 
close. Checks will be mailed 

C. Joun Kunn, 


Treasurer 











TRANSMISSION 7 
COMPANY 


“ HOUSTON, TEXAS 


APAEMICASB LBADING TRANSPORTER OF MATURAL GAL 


The regular quarterly dividend of 35c per 

share has been declared on the Common 

DIVIDEND Stock, payable January 3, 1956 to stock- 
NO. 33 holders of record on December 9, 1955. 


J. E. IVINS, Secretary 


106th CONSECUTIVE QUARTERLY CASH DIVIDEND 


The Board of Directors has declared a quarterly 
cash dividend of 


$.25 per share on common stock 


payable December 29, 1955 to stockholders of 
record at close of business December 15, 1955 


December 1, 1955 . Wm. E. Thompson 


; Secretary 
OVER 950 OFFICES Dameas | INU. S. AND CANADA 


YALE & TOWNE 








DECLARES 271st DIVIDEND LONG ISLAND LIGHTING COMPANY 
75¢ PER SHARE la. ow 


**#-e / ' 
On Nov. 22, 1955, ps | QUARTERLY 
dividend No. 271 { DIVIDEND 
of seventy-five 
cents (75¢) 
per share was PREFERRED STOCK 
declared by the Board! ¢ The Board of Directors has de- 
of Directors out ‘ clared the following quarterly 
of past earnings, i dividends pay able January l, 1956 
poyable on to holders of Preferred Stock of 
Jan. 3, 1956, to record at the close of business on 
stockholders of record December 16, 1955 
at the close of business Series Per Share 
Dec. 9, 1955.| Series B, 5‘ $1.25 
Series 1), 6.25%, $1.0625 
F. DUNNING Series E, 4.35% $1.0875 
Executive Vice-President and Secretary Series F, 4.357; $1.0875 


THE YALE a TOWNE MFG. CO | VINCENT T. MILES 


Treasurer 


— 














Cash dividends paidin every year since 1899 November 30, 1955 














ON THE BOOKSHELF 


Books reviewed in this column are not obtain- 
able from Forbes, but may be purchased from 
your local bookseller or direct from the publisher 


Tue Super Market: A REVOLUTION IN 
Distrisution. By M. M. Zimmerman 
McGraw-Hill. $6. 

For American housewives, Michael 
Cullen’s daring idea came as the big- 
gest silver lining among the gray 
clouds of the Depression. Operating 
on a bare sliver of profit margin, Kinz 
Kullen offered an unheard-of variety 
of goods at what seemed like give- 
away prices. Soon competitors ap- 
peared, with outlandish names like 
Big Bear, Keedoozle and Piggly Wig- 
gly. They mushroomed with such 
force that old-line chains like A&P 
were compelled to follow suit. Today 
the boom Cullen started has been 
heard round the world, and there are 
supermarkets now from Norway to 
Nigeria. Zimmerman presents a dra- 
matic narrative that does full justice 
to the personalities involved 


Securities Recuiation: 1955 Sup- 
PLEMENT. By Louis Loss. Little, Brown 
$12.50 
Since Securities Regulation appeared 
in 1951, much has happened to 
limit the usefulness of this widely 
acclaimed volume. There have been 
significant amendments to the Securi- 
ties Act and other relevant laws, and 
the SEC has undertaken a general 
shakeup of rules and procedures. Ac- 
cordingly, Harvard Law Professo: 
Louis Loss has plunged once more into 
the legal fray. The spoils: a 423-page 
supplement which, like the original 
rates an “A” for concise, thorough 
scholarship. Supplements being the 
nuisances that they are, it inevitably 
runs second in readability, but it wil! 
be no less indispensable than the orig- 
inal for anyone closely concerned 
with the laws of the financial world 


A Foreign Economic PoLicy For THE 
Untrep States. By Clarence B. Ran 
dall. University of Chicago. $1.95 
America today is both the world’s 
largest importer and the largest ex- 
porter. Whatever we do on the stage 
of world trade has profound repe: 
cussions in the economies of smalle: 
countries, and we feel these effects in 
return. Our foreign economic policy 
affects the security and financial well- 
being of every American. In this 
short, closely reasoned book, Inland 
Steel's Clarence Randall brings a keen 
business mind to bear on such knotty 
questions as tariffs, capital export and 
labor productivity, and suggests how 
we can get dependent nations off the 
dole without going isolationist 


ForBES, DECEMBER 15, 1955 








New 1956 FORBES Manual Selects 


85 BEST-GROWTH STOCKS 


So that you may learn which growth stocks to buy, which to avoid at this critical <tage of the current bull 
market, we are rushing to completion the 1956 edition of the FORBES "GROWTH STOCK GUIDE.” 


No guorantees, of course, but on the strength of our record of the past 5 years, we'd say that if you had to 
choose just one source of investment guidance for 1956, you'd be wise in choosing this FORBES Guide. 


For this 225-page manual covers the subject from "A to Z" ... tells you which growth stocks to buy for 
retirement, for children's college funds, for estate planning, for virtually any of your long-range goals which 
will some day require an unusually large amount of capital. 





10 YEAR RECORDS 


Each of the 85 growth stocks selected is analyzed in detail with a 10-year com 
parative record of sales, earnings, dividends and price-range 


PROFITS! 


Not a single one of the 85 growth stocks 
recommended in last year's Guide failed 
Each company’s financial to register some gains 23 stocks 
position is checked, management rated, industry position and activities surveyed, growth split 


factors fully revealed and appraised in terms of capital-gain potential. 


The 1956 FORBES "GROWTH STOCK GUIDE" pinpoints the industries which are 
expanding 3, 4 and 5 times faster than our national average 
issue traded on the major exchanges and selects the 85 best. . . will help you concentrote 


your investments in companies with the greatest port of their full development stil! 
before them. 


3 were involved in mergers 
33 of the 85 stocks gained anywhere from 
51% to 752%, 
Reynolds Metals 252% 
Kaiser Al. & Chem. 235% 
Schering 169% 
Rayonier . 119% 
Smith, Kline, French . 198% 
Alum. Co. of Am. 111% 
Firestone Tire 98% 
Victor Chemical . 97% 
Visking Corp. . 88% 
Aluminium , 82% 
General Tire . F6% 
Monsanto Chem. 73% 
But if you're past 45, possibly 10 to 15 years away from retirement, you can't afford duPont . 71% 
to waste your time and money on the wrong stocks! Colonial L. ins. 70% 
Clark Equipment . 69% 


. screens every growth 


WHICH TO BUY—WHICH TO AVOID 


Within the past 10 years, any number of growth stocks have appreciated 400%, and 
500%, (many of the Chemicals, the Oils, the TV-Electronic, the Food stocks) . . . proof 
beyond a doubt that the systemotic purchase of the right growth stocks is your best, 
your sofest meons fo financial independence. 


Many stocks today, although 
properly called “growth stocks,’ are near or are at the tail-end of their most dynamic 


growth phases. Others, although well below their 1955 highs, are still too overpriced 
and should be sold. 


If you're foresighted, you'll avoid the obvious seek out the componies with 
young ideas, seriously consider the once obscure companies which, through recent 
mergers and acquisitions, have gained accelerated growth trends which have not yet 
been discounted by the general public. 


SAVE $5.00 
MONEY BACK IN 10 DAYS IF NOT SATISFIED 


Send for a copy of the 1956 FORBES "GROWTH STOCK GUIDE.” It will help you 
invest your money in the right stocks. You'll refer to it many, many times throughout the 
coming year, will want to check your current holdings against its recommendations 
And, because you are a FORBES reader, you are eligible for our special customer offer 
which saves you $5.00 on the regular price . . . $10 instead of $15 


your money 
bock in 10 days if not completely satistied. 


SUPPLY 





Radio Corp. 67% 


Conn. Gen. Life 
National Lead 
Travelers ins. 
Minnesota M & M 
Kimberley Clark 
Corning Glass 
Hooker Electrochem. 
Seaboard Oil 
Tennessee Corp. 


‘(Nat'l Cash Reg. 


IBM 

Food Fair 

Scott Paper 
Minn.-Honeywell 
Goodyear Tire 
Hugoton Production 
Owens-Cor.-Fibergl. 


67% 
66% 
63% 
62% 
61% 
60% 
60% 
59% 
58% 
58% 
57% 
57% 
55% 
52% 
52% 
51% 





ORDER NOW AND SAVE $5.00 





investors Advisory Institute, Inc. 
Subsidiary of B. C. Forbes & Sons 
80 Fifth Avenue, New York 11, N.Y. 


LIMITED 


° Enclosed is $10. Please rush me the new 1956 FORBES “GROWTH 
STOCK GUIDE” which regularly sells for $15. If | am not satisfied | may return 
ORDER it within 10 days for full refund. {Add 3% Sales Tax on N.Y.C. orders.) 


YOUR COPY NAME 
TODAY 


Please Print 


ADDRESS 


city 
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ON THE 


TH 0 U G HTS BUSINESS OF LIFE 


Getters generally don't 


ness; givers get it 


get happi- 
You simply give to 
others a bit of yourself 
act 


a thoughtful 
a helpful idea, a word of appre- 
lift 
sense of understanding, a timely sug- 
gestion. You take out of 
mind, garnished in kindness out 
of your heart, and put it into the other 
fellov mind 


ciation, a over a rough spot, a 
something 


you! 


and heart 
Cuaries H. Burr 
Money 
things 


you 


the husk of 

not the kernel. It 
but not appetite; medicine 
but not health; acquaintances, but not 
friend 


may be 
but 


food 


many 


brings 


days 
but not peace or happiness 


servants, but not loyalty 


of jo 


Henrik Ipsen 


as 
Nations have no existence apart 


from their people If 
the world 


would 


every person in 


lov ed peace 


If all 


nations could not 


every nation 


love peace men refused 
fight one another 
fight one another 


J. SHerman WALLACE 


The 
it tor 


greatest use of a life is to spend 
that outlasts it 


WitiiAM JAMES 


something 


Tradition is not a fetish to be prayed 
to—but a useful record of experiences 

should bring improvement—but 
all old things are worthless. We 
are served by 
the The balanced man is he 
who clings to the best in the old 
appropriates 


Time 
not 
both the moderns and 
ancients 
and 
the desirable in the new 
Ricnarp STeece 


We must not hope to be mowers 
And to gather the ripe gold ears, 

Unless we have first been sowers 
And watered the furrows with 

tears 

It is not just as we take it 
This mystical world of ours 

Life's field will yield as we make it, 

A harvest of thorns or of flowers 


GOETHE 


There is 
us afraid 
faith 


much in the world to make 
There is much more in our 
to make us unafraid 


Freverick W. Cropp 


There is no good in arguing with 
the inevitable. The argument 
available with an east wind is to put 


only 
on your overcoat 


James Russett Lowe 


the 


slaves we 


to become masters 


not its must 


learn to use its immense power to 
The machine itself has 


nor 


good purpose 


neither mind soul moral 
Only 


These 


nor 
SeCTING 
with 


age has it 


endowed 
attributes. Every 
Ours is to 


man has been 
godlike 
destined duty 
nurture an awareness of those divine 


attributes and sense of responsibil 


ity WW ng them expression 


Davin SaRNorr 


B.C. FORBES 


deep down desire to stand 
vith our fellows, this laud- 
hunger to win the public s 
don good and faithful 
is inherent in 


We 


young o7 


every 


human soul 


may 


it when we are 


im our prime, but when we 
to cast up our life's rec 
e cannot 


wnore tu We 


ealize that this is one of 
things that count, one of the 
this 


really worthwhile 


and goodwill of our 


mortals, and the knowl 


, 
that we have sincerely 


fo earn wu 


Nobody can really 
The best we can do is 
the chances calculate the 
volved, estimate 
with them and 


vith confidence 


the 
size up 
risks in 
deal 
plans 
Henry Foro Il 


guarantee 


our ability to 


then make ou! 


he who can see the invisible 


tne impossible 


FRANK GAINES 


Our priceless heritage is the Ameri 


can way of life, and nothing is 


more 


typical of the average American than 


nis const 
ter The everlasting 
better homes 


int search for something bet- 
demand for 
better automobiles. bet- 
ter schools 


has 


votion 


better everything 
wone de- 


H. SuHrecps 


hand in hand with our 
to freedom J 


Faith is raising the sail of our little 
boat until it is caught up in the soft 
winds above and picks up speed, not 
from anything within itself, but from 
the vast resources of the universe 
around us. 

W. Ratexn Warp, Jr., D.D 

You can’t stop people from think- 
ing—but you can start them. 

Frank A. Duscu 

Command of English, spoken or 
vritten, ranks at the top in business 
Ou product is words, so a 
knowledge of their meaning and spell- 
ing and pronunciation is iraperative 
If a man knows the language well, he 
can find out about all else. 

WILLIAM FEATHER 


main 


without a 
task 
makes a drudge 


A vision task makes a 
without  visior 


MULLENS 


visionary, a 


day 
depends upon the way in which he ap 
proaches his tasks. When we accept 
tough jobs as a challenge to our abil 
ity and wade into them with joy and 
enthusiasm 


What a man accomplishes in a 


miracles can happen 
When we do our work with a dynami: 
conquering spirit we get things don 
ARLAND GILBER’ 


A friend is a present you give you: 
self Ropert Louis STEVENSON 

Your most brilliant ideas come in a 
flash, but the flash comes only afte: 
a lot of hard work. Nobody gets a big 
idea when he is not 
body 


relaxed and no 
big idea 
relaxed all of the time. 

Epwarp BLAKESLE! 


gets a when he is 


Youth is not a time of life; it is a 
state of mind. People grow old only 
by deserting theii ideals and by out 
growing the consciousness of youth 
Years wrinkle the skin, but to give up 
enthusiasm wrinkles the soul You 
are as old as your doubt; your fear 
your despair. The way:to keep young 
is to keep your faith young. Keep 
your self-confidence young. Keep 
hope young 


Dr 


your 


Lue.tta F. PHELAN 


More than 3,000 selected “Thoughts” 
available in a 544-page book. Regu- 
lar edition, $5. Deluxe edition, $7.50. 





A 


Text... 


} Alfred ( 


Barnhart 


ir ta For 
wok is presented 
ed 


measure you get back 


Give, and it will be given to you; good 
measure, pressed down, shaken together, 
running over, will be put into your lap. 


the will be the 


Luke 6:38 


measure you give 
y f 
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Piggy-Back Train Ride. The “new look” in transportation: over the 
truck trailers are carried on flatcars. At the destination, they 
truck tractors and delivered. Trailers are se 


chain assemblies made from USS Steel 


long hauls, 
are hitched to 
ured to flatcars with forged rachet 


Make It A White Christmas. Give 


her a gl najor appliance 
Pert t itomatic laun 
‘ 


ire, it has 


teel tub 


Tallest Structure In The World. ‘This gigan 
tic television tower belongs to station 
KWTYV in Oklahoma City. It is 1572 
feet high—100 feet taller than the very 
tip of the Empire State Building. To 
withstand the screaming 150 mph winds 
most of the top sections were made from 
USS Man-Ten, a special high strength 
steel designed for demanding jobs 


This trade-mark is your guide to quality steel 


UNITED STATES STEEL 


For further information on any product mentioned in this advertiee ment, write United States Steel 


AMERICAN BRIDGE AMERIC/N STEEL & WIRE and CYCLONE FENCE COLUMBIA-GENEVA STEEL CONSOLIDATED WESTERN 


TEEI SERRAR t TRAPPING WA NAL TUBE 
Oil WELL SUPPLY. TENNESS! ECOAL BIRON UNITED STATES STEEL PRODUCTS. UNITED STATES STEEL SUPPLY 


Divisions of UNITED STATES STEEL CORPORATION, PITTSBURGH 


UNITED STATES STEEL HOMES, INC. - UNION SUPPLY COMPANY - UNITED STATES STEEL EXPORT COMPANY - UNIVERSAL ATLAS CEMENT COMPANY 5.2455 


SEE the United States Steel Hour. It's a full-hoer TV program presented every other week by United States Steel. Consult your local newspaper for time and station. 





Year after year, America's 
most popular cigarette. For 
more pure pleasure — give 
Camels! No other cigarette 
is so rich-tasting, yet so mild! 


WINSTON kine size 
FILTER TIP — Now one of 
America's most popular ciga- 
rettes! Finer filter, finer flavor, 
easy-drawing — Winston tastes 
good, like a cigarette should! 


CAVALIER kine size 


The king-size cigarette with 
two-way smoking pleasure: 
feel that lightness taste 

that flavor! 


PRINCE ALBERT 
SMOKING TOBACCO — America’s 
largest-selling smoking 
tobacco! Give mild, tasty 
Prince Albert in the 1-lb. tin to 
pipe smokers on your gift list. 





